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Executive Summary

Increasing numbers of Texas cities are having problems with their water and wastewater systems
due to population growth, limited funding, infrastructure deterioration, high operating costs,

regulatory requirements and shortages in skills and technology.

These problems act in harmony with new legisiation for competitive market and privatization
solutions. No longer are competition and privatization “buzz” words that are exclusively
restricted to the telecommunications, airline, natural gas and electric industries. Competition and
privatization are now also being encouraged by new laws to solve city operation, maintenance,
funding and infrastructure problems in the municipal water and wastewater sector. As new
federal and state legislation remove barmriers to water and wastewater competition and
contractual agreements, growing numbers of cities are looking to partnerships with private
companies for water and wastewater services and operations.

With significant major industry changes occurring in the state, cities need to think about how
their traditional responsibilities are affected by new reguiations. Administrators, regulators and
legislators must think outside the curmrent venues of the last thirty years to visualize a new market
and reguiatory venue where legislation and regulations will have to prepare for future business
conditions. Understanding competitive marketing strategies enables informed cities to benefit
from a new system of market rules and increased competition from private water and wastewater
services providers. Uninformed cities will either miss benefils, or enter into poor contractual

agreements.

The purpose of this report is to describe current and emerging water and wastewater competition
and privatization strategies, summarize conclusions and make recommendations on how Texas
cities can effectively choose a strategy for implementing cost effective water and wastewater
improvements. The contents of the report are summarized below:

Chapter 1 describes the cument state of municipal water and wastewater funding and
infrastructure requirements that show cities' need to seek private sector assistance to increase
efficiency and performance. The introduction is located at page 7.

Chapter 2 provides background on key government initiatives to facilitate solutions that improve
municipal water and wastewater services, infrastructure and lower costs. The timeline highlights
some of these key initiatives that are discussed at length beginning on page 10.
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Construction Grant Program/Clean Water Act: Cities' interest in private operations agreements

began to increase in 1972 with passage of the Environmental Protection Agency’'s (EPA)
Construction Grant Program and the Clean Water Act.

Clean Water State Revolving Fund Program: Implementation of the Clean Water State
Revolving Fund Program (SRF) in 1987 heightened municipal interest in infrastructure
investment by increasing availability of low-interest loans.

Executive Order 12803: Executive Order 12803 was issued in 1992 to increase public and
private interest in privatization of system assets.

Internal Revenue Service Revenue Procedure 97-13: In 1997, the Internal Revenue Service
{(IRS) implemented Revenue Procedure 97-13 that removed limits on fong-term contracts.

Senate Bill 1: 1997's Texas Senate Bill 1 enables regionalization, among other things.

Amendments to TAC Section 291: Most recently, in 1999 the TNRCC approved amendments to
Section 291 of the TAC to promote regionalization and consolidations through positive
acquisition adjustments.

Chapter 3 details the four general types of competitive marketing strategies that are available to
cities. Summarized below are the strategies that have been identified and implemented in
Texas and the nation. Chapter 3 begins on page 14.

Competitive Market Strategies

Managed Competition (see page 18)

City employees pian and develop strategies for improving municipal operations to implement efficiencies
that are competitive with private service operations companies. The option may include competing with
private operators in a competitive bid process to provide municipal water and/or wastewater services.

Operations Contract (see page 22)

Contract agreement with a company for operations management . Agreement is for a fixed period of time.
Scope of services are limited to the terms defined in the agreement.

Lease (see page 29)

Contractual transfer of asset ownership to a company to operate facilities for a specific period of time.
Asset Sale (see page 31)

The sale of infrastructure to a company transfers title of the asset in perpetuity. Revenues from the sale
can be used to retire outstanding debt, finance improvements or transfer revenue to the general fund.
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In deciding whether there are areas for improving water and wastewater system operations and
services, cities must first weigh some key considerations regarding the extent of their need,
including the infrastructure condition, capital funding, regulatory compliance, required technology
and expertise. The table below provides some examples of questions that cities should
consider in weighing their need for assistance through the competitive market. Further

discussion of key issues regarding cities' possible needs can be found at page 17.

Indications of Need for a Competitive Market Solution

Issue Need

Efficiency Can private companies operate water and wastewater systems more efficiently and at
lower cost?

Capital Is there adequate access to funds to meet compliance and cperating costs? Can private

financing access funds otherwise not available?

Rates Will costs put upward pressure on retail rates?

Techneclogy is there need for technical expertise to perform complex treatments? Do companies offer
cost effective technical solutions?

Economies Are scale economies for operations and purchasing materially different for the city than a
broader based company?

Compliance Are there existing or expected environmental compliance concerns that may require out-
sourcing?

Rate pressure  Can rate pressure be mitigated by competitive options?

Planning-Growth Will load growth increase the need for infrastructure & planned improvements?

Chapter 4 documents the range of interviews that were conducted with Texas and U.S. cities,
company representatives, federal/state reguiators, legal experts and industry association
representatives during the study. The interviews were organized into stages, or “phases™ where
different groups of industry professionals were interviewed for information about privatization
and competitive marketing strategies at different stages of the study. Each interview stage in the
process, results and conclusions are described below. Chapter 4 begins on page 35.
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Executive Summary - Interview Summary

Phase 1 Interviews (see page 37)

Purpose

Conclusion

Water industry associations and companies operating in Texas were interviewed to learn
about current practices and membership in Texas.

Cost savings, operational efficiencies, system improvements, and environmental compliance
are possible through the company's expertise, experience, scale, and experience

Phase 2 Interviews (see page 40}

Purpose

Conclusion

Texas cities identified during Phase 1 interviews were contacted to learn about “best practices”
operations contracts.

Virtually all cities expressed satisfaction with operation contracts. Quality is appropriate.
Agreements allow cities to lock in savings. Comprehensive terms and detailed language are
essential for successful results. important contract terms and rights include accountability,
enforcement and monitoring. With good contracts, benefits result through economies of scale,
improved system management, technical expertise, cost effective operations, maintenance
and improvements. Estimated savings between 20% to more than 40%.

Phase 3 Interviews (see page 44)

Purpose

Conclusion

EFPA and IRS representatives were contacted about Executive Orders and IRS Revenue
Procedures intended to promate competition and privatization.

IRS 97-13 best improves privatization opportunities by longer term agreements.
In £E.0.12803, there is concern that EPA's position on jurisdiction over contract agreements
with concession fees will cause delays and discourage contracts.

Phase 4 Interviews (see page 50}

Purpose

Conclusion

EPA, AWWA AMWA and other representatives were contacted to identify 60 cities that have
implemented privatization, competition and other competitive market strategies in the nation.

The surveys identified a nationally dispersed group of 60 cities that have implemented
privatization and competition agreements that were contacted in Phase 5.

Phase 5 interviews (see page 52)

Purpose

Conclusion

60 cities identified in Phase 4 were contacted to learn about their specific privatization, sale,
lease and managed competition experiences.

Cities that have needs for cost savings, improvements, environmental compliance, technology
expertise or financing benefited from competitive solutions. Each city's unique needs made
each solution unique. Cost savings, operational benefits and technical capabilities were
clearly reported under operations contracts. Carefully written contracts with specificity in
language, terms, expectations, monitoring, accountability, and enforcement are necessary.

Phase 6 Interviews (see page 56)

Purpose

Conclusion

TNRCC, TML and private legal counsel were interviewed to identify potential statutory
amendments to facilitate privatization and/or competition.

No recommendations were offered for changes to existing Texas statutes for improving
opportunities for privatization during the interviews. A full legal review of existing Texas
statutes would be needed to identify recommendations for changes to existing statutes to
facilitate privatization.
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Chapter 5 summarizes the key policy conclusions and findings in the study. A full discussion of
the study's conclusions is located beginning at page 61. There is a clear consensus that cities’
needs for cost savings, improvements, expertise, compliance, financing and operations can be
solved through careful choice and negotiation of a competitive market solution. Consensus
opinions also concurred that in weighing options, numerous technical and financial factors must
be considered, as well as attitudes, public acceptance and political concerns. Results of the
surveys indicate that the vast majority of competitive marketing strategies in Texas and the
nation are contractual agreements with private operating companies. To a much lesser extent
municipal sales and internal employee/process improvements were also implemented as
competitive solutions.

If urgency or severity are key considerations in the need for a competitive market solution, then
an operations contract or asset sale are the likely solutions. Factors such as EPA sanctions for
compliance violations, need for costly infrastructure improvements, technical expertise, financing
needs and high operating costs may narrow the range of options available to a city.

A common issue reported by many cities as a critical prerequisite for implementing a successful
contract was the need for detailed contractual language and specific clauses to clearly define
work requirements and allow for ongoing performance monitoring. Summarized below are
specific examples of recommended contract terms. A comprehensive listing of recommended
contract terms is provided beginning on page 73.

|: Recommended Contractual Elements J
Performance standards Performance penalties
Performance monitoring Termination rights
Monthly reporting Contract changes
Billing review Cost responsibility
Services rendered Payment schedules

Opinions on length of contract were divided between short-term versus long-term agreements.
Some cities valued shorter contracts to permit competition between operators and increase
incentives to perform. In contrast, other cities preferred longer-term deals {o increase savings,
improve cooperative planning with the company, incorporate infrastructure improvements and
stabilize rates.
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In contrast to partnering with a private company, a certain number of cities were motivated to
maintain operations and solve its needs internally. In these cases, cities decided to implement

an employee competition strategy that included internal review and improvement.

Regarding government measures that were implemented to facilitate competitive market
solutions, responses clearly indicated that IRS Revenue Procedure 97-13 (97-13) was the most
effective governmental measure promoting competition. 97-13 changed the limit from 5 years to
20 years for management contracts without risk to tax exempt status. This changed greatly
improved cities’ ability to implement long-term planning, savings and asset improvement plans
within the context of a contractual agreement.

Chapter 6 presents three recommendations that respectively assist cities in deciding, choosing
and implementing a competitive market solution. Regarding potential statutory amendments to
facilitate privatization and/or competition, no recommendations for changes to existing Texas
statutes were offered during interviews with selected legal counsel in Texas. A full legal review
of existing statutes would be needed to appropriately identify recommendations for changes to
existing statutes to facilitate privatization. Chapter 6 is located at page 65 of the study.

The first recommendation encourages cities to perform a systematic, self-evaluation of needs to

determine if a city can benefit from privatization or a competitive market solution.

The second recommendation provides a three-step process for selecting a competitive market

solution. The first step establishes a detailed action plan and timeline for evaluating alternative
competitive options. The second step addresses competitive bid solicitations and the option of
internal municipal improvements as a possible private sector solution. This step provides a
detailed listing of issues and requirements for cities to use in developing a competitive bid

solicitation and in formulating a strategy for evaluating and scoring bids.

The study's third recommendation presents a detailed listing of key contractual terms and related

financial considerations that a city should consider using in negotiating and constructing a

contractual operations and improvements agreement with a private operating company.

Texas Water Development Board
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introduction

Aging systems, increasing customer demand, financial concerns and compliance regulations are
placing increased pressures on cities that provide water and wastewater services to their

customers.

Nationally, the EPA's 1992 Clean Water Needs Survey states that more than $137 billion in new
wastewater infrastructure construction is necessary to satisfy all eligible for State Revolving Fund
categories through 2012". In 1997, the EPA estimated that approximately $140 billion will be
needed to meet State Revolving Fund needs through 2016.> Figure 1 compares EPA's 1992 and
1997 Clean Woater Needs Survey estimates for project new wastewater infrastructure

construction:

Figure 1

U.S. Environmental Protection Agency's (EPA) Clean Water Needs

in billions ($)

1992 1997

Data Seurce: 1992 EPA Clean Water Needs Survey
1996 EPA Clean Water Needs Survey

While the trends indicate increasing municipal needs for infrastructure investment, Figure 2
shows that SRF expenditures have gradually declined over the last three years3.

' U.S. Environmental Protection Agency, 7992 Needs Survey Report to Congress (Washington, D.C., October 1993).
2 |U.5. Environmental Protection Agency, 1996 Needs Survey Report to Congress (Washington, D.C., September 1997).

? Texas Water Development Board, March 1999,
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Figure 2

Texas State Revoving Fund Expenditures. (Calendar Year)

In millions ($)

1996 1997 1998

Data Source: Texas Water Development Board

These trends and projected levels of need and expenditures indicate that funding programs are a
declining and insufficient source of capital for cities to rely on for meeting water and wastewater
infrastructure needs®. In Texas and the nation, these pressures are causing cities to widen their
search into private sector and internal solutions to increase efficiency and implement

infrastructure improvements, without adversely impacting customer services and bills.

Numerous interviews with cities that have implemented actual, private sector and internal
competitive strategies prove that well-informed, well-prepared cities can improve their
compliance, infrastructure and financial performance without exposing customers to extra risk.
These interviews indicate that many cities have already injected additional efficiencies, savings
and capital into water and wastewater services and operations through marketing and
competition efforts. It is hoped that this report will heip cities and legislators understand how
competitive marketing strategies can generate savings, efficiencies and infrastructure benefits.

A. Scope of Work

Listed below is a description of the scope of work performed in the study. Included in each
chapter of the report are descriptions of research performed, survey methodology, conclusions
and recommendations, including tables, graphics and references.

* There are other sources of federal agency funding available than the SRF for infrastructure improvements, buts this
availability does not of mitigate the trend of declining funding and increasing needs that has been evidenced in recent years.
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Following Chapter 1's Introduction, Chapter 2 presents a background that reviews initiatives and
reguiations that have either promoted or impeded improvements in city water and wastewater

services and infrastructure. Chapter 2 begins on page 10.

Chapter 3 provides a detailed discussion on the types of competitive marketing strategies that
are available to cities and describes how different market competition strategies work. Chapter 3

begins on page 14.

Chapter 4 documents the survey procedure that was used in this study and summarizes the
interviews of Texas and U.S. privatizing cities, company representatives, federal and state
regulators, legal experts and industry association representatives. Chapter 4 begins on page 35.

Chapter 5 presents the report’s conclusions that are based on research and surveys that were
performed in this study. Chapter 5 begins on page 61.

Chapter 6 presents three sets of recommendations that offer cities a roadmap to assist in
deciding need and choice among competitive water and wastewater strategies. Chapter 6 starts

on page 65.

Reed-Stowe & Co.. Inc. is an environmental economic and financial consulting firm that

specializes in providing services to the public sector with regard to water, wastewater, solid
waste, gas, electric, telecommunication, and stormwater drainage utility services. The firm has

offices in Austin and Richardson, Texas.

In December 1997 Reed-Stowe & Co. was acquired by Navigant Consuiting, Inc. (formerly the
Metzler Group.) Navigant Consulting, Inc. is a leading national and international provider of
consulting services to water, wastewater, solid waste, gas, electric and other utility related
industries.  Other Navigant Consulting, Inc. companies include Reed Consulting Group,
Boockman-Edmonston Engineering, Inc., Resource Management International; Peterson
Worldwide; and Sterling Group. Navigant Consulting, Inc. has combined revenues of over $250
million and is comprised of over 1,500 consultants.

Texas Water Development Board
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Background

A. Summary

During the last twenty-five years, key Federal and State initiatives have been implemented to
assist cities to improve water and wastewater system efficiencies, costs and infrastructure. Many
of these initiatives have been geared toward reducing government barriers and increasing

private sector participation in city operations:

Construction Grant Program: Cities interest in private operations agreements began to increase
in 1972 with passage of the EPA's Construction Grant Program and the Clean Water Act’. (See
the Appendix for a copy of the EPA's Guidance on the Privatization of Federally Funded

Wastewater Treatment Facilities.)

State Revolving Fund Program: Implementation of Texas' State Revolving Fund Program (SRF)

in 1987 heightened municipal interest in infrastructure investment by increasing availability of

low-interest loans.

Executive Order 12803: E.O. 12803 was issued in 1992 to increase interest in selling systems.

IRS Revenue Procedure 97-13: Passage of IRS Revenue Procedure 97-13 removed IRS limits

on long-term contracts.

Texas Senate Bill 1: Most recently, 1997's Texas Senate Bill 1 agencies, cities and companies

to promote and implement, among other things, regionalization and consclidation.

Texas Administrative Code Amendments to Section 291: The rulemaking amendments to

Section 291 of the TAC in 1999 will encourage privatization and regionalization and
consolidation by allowing positive acquisition adjustments associated with the costs of merging

and acquiring systems.

B. Discussion

Texas water and wastewater customers are served by more than 7,000 privately owned utilities,
municipal utility districts, municipal utilities and public systems®. The service areas range in size
from small systems with less than one hundred customers to systems in Texas' largest cities.

5 See Appendix. U.S. Environmental Protection Agency. Guidance on the Privatization of Federally Funded Wastewater
Treatment Faciiities, (Washington, 0.C., April 1998).

% patrick Barta, , “Liquid Gold”, Wall Street Journal, August 5, 1998. (Note: calls to the author were unable to confirm the
source of the cited 7 000 figure. Discussion with the TNRCC to verify the 7,000 humber indicated that the number of water
suppliers in Texas is approximately 9,000 and the total number of individual systems owned by Texas suppliers is 12,333.)
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Decreasing government infrastructure funding, population growth and pressures to comply with
increasing regulations represent major issues that are confronting local Texas governments.

Indications that cities will be faced with increasing infrastructure demands have been
documented, as in recent projections that the population will double in Central Texas within the
next 20 years7. in addition, numerous cities across the state are facing rising needs for capital
improvements in order to remain compliant with state and federal water and wastewater
regulations. The problem of facing these pressures without major increases in retail rates is

becoming common to cities of all sizes in Texas.

Interviews and surveys with Texas and national cities strongly indicate that private sector
companies are being utilized as viable sources for funding, technology efficiency and economies
of scale to meet these water and wastewater infrastructure and service needs.

The Texas Water Development Board (TWDB) was financing local water facilities since the late
1950's. In addition to the TWDB's assistance, Texas cities historically have relied on self-
management and municipal funding to finance water and wastewater infrastructure and services.
To assist cities, during the last 40 years, the federal government began contributing funds to
cities. Since 1972, the EPA's Construction Grant Program has invested more than $67 billion

nationally on wastewater treatment infrastructure®.

The popularity of contracts started to increase by the late 1970's due to the passage of the Clean
Water Act and the Construction Grants Program. Encouraged by increased city interest in

wastewater treatment plant investment, private management companies intensified efforts to
market water and wastewater treatment services, technology and management expertise to

assist cities®,

This trend of private sector interest continued to increase through the early 1980's. However, the
momentum hit a roadblock with the passage of the Tax Reform Act of 1986 which severely

discouraged private sector investment by eliminating significant benefits, including tax incentives

7 Commentary, "Smart Growth”, Austin American Statesman, December 13, 1998.
¥ U.S. Environmental Protection Agency. Guidance on the Privatization of Federally Funded Wastewater Treatment Facilities,
S\Nashington, D.C., April 1998).

Douglas Herbst, “The Pros and Cons of Buying and Selling Wastewater Treatment Plants”, accessed November 11, 1998
online at the Water Online Web site, htip:/news wateronline. com/feature-articles/psga1.html.
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Regarding potential state and local statutory amendments to facilitate competition and/or
privatization, no specific recommendations were made during interviews with selected private
and government counsel. However, during the course of the surveys with the attorneys, other
issues came up that may be of relevance to the issues of privatization and competition in Texas.

First, guidance under Senate Bill 1 was approved by the Texas legislature in 1997 to promote
privatization and regionalization in Texas. Under S$.B.1, the TWDB has approved state and
regional water planning programs and long-term strategies to meet future supply needs while the
TNRCC is implementing rules that promote viable water systems as well as consolidation and
regionalization.  This rule change promotes consolidation, regionalization and competitive
market strategies by allowing filed rate requests for approved rate recovery of “positive
acquisition adjustments” including a return on these approved acquisition costs. It is expected
that this rule will have a significant effect on promoting water and wastewater utility mergers and
acquisitions in the coming years. The relevant sections of these amendments inciude Sections
§§ 291.3 and 291.31 of the TNRCC's Permanent Rules.

During the interviews, the issue of requirements for competitive bidding and asset acquisitions
was raised. For most cities, the language of a city’s city code dictates its ability to contract with
private companies either with or without a request for proposal (RFP.) Regarding this issue of
competitive bidding requirements for municipal water and wastewater services, contrasting
positions reflected either support of competitive bidding or concern that in certain cases, required
competitive bidding may unintentionally cause extra costs and inefficiencies through delays and

extra costs.

To facilitate the acquisition of utility systems in Texas and promote mergers, regionalization,
consolidations and privatization, the TNRCC implemented amendments to Chapter 291 of the
Texas Administrative Code (TAC) effective February 4, 1999 that allow companies to request

financial recovery of positive utility acquisition cost adjustments.
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Competitive Marketing Strategies

A. Summary

The range of competitive marketing options available to cities for system operations can bhe
grouped into four general categories;” managed competition, contract operations, leases and
system sales.

The range of choices under each competitive market option ranges from complete company
ownership under sales and lease agreements to service agreements under contract operations
and managed competition. In evaluating which strategy will work best, the unique circumstances
and needs of each city and its water and wastewater systems will dictate each strategy’s
appropriateness. All four strategies have been proven as successful and generally accepted
solutions to city infrastructure and operational needs. Table 1 summarizes the four types of
competitive market strategies that are generally available for cities.

Table 1

Competitive Market Strategies

Managed Competition

City employees plan and develop strategies for improving municipal operations to implement efficiencies
that are competitive with private service operations companies. The option may include competing with

private operators to provide city services in a competitive bid process.

Operations Contract

Contract agreement with a company for operations management . Agreement is for a fixed period of time.

Scope of services are limited to the terms defined in the agreement.

Lease

Contractual transfer of asset ownership to a company to operate facilities for a specific period of time.

Asset Sale

The sale of infrastructure to a company transfers title of the asset in perpetuity. Revenues from the sale

can be used to retire autstanding debt, finance improvements or transfer revenue to the general fund.

B. Comparison and Evaluation of Strategies (Advantages and Disadvantages)

Since each city's needs and circumstances are different regarding need for improved
infrastructure, services, costs, funding, staffing, politics and local attitudes, it is impossible to
definitively state which particular competitive strategies will always be the most successful.

Texas Water Development Board
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Ultimate decision responsibility will continue to belong to the city's management, based on a

spectrum of considerations.

Specifically, although each strategy offers to accomplish similar results (regulatory compliance,
operational efficiencies, infrastructure improvements) the technical circumstances and attitude
by the city regarding control and ownership will influence the feasibility of different solutions.
Table 2 compares key advantages and disadvantages of each strategy regarding the city's
obligation, ownership rights, span of contro! and capability to implementation improvements.

Table 2

Comparison and Evaluation of Strategies (Advantages and Disadvantages)

Obligation/ Improvements
Commitment Ownership Control Implementation
Managed
Competition City commits resources  City retains City retains full control City receives no
for internal staff and 100% ownership for operating system. private assistance
process improvements.
Operations City executes a contract  City retains City can maintain City is enabled to
Contract with a private company  100% ownership control of quality and implement improve-
far specific services for performance through -ments through the.
a specific period of time. Negotiation of specific contract, allows
contract terms. long term planning
of operations and
upgrades.
Lease City gives up entire Leasor assumes City gives up entire System upgrades
operational autonomy 100% ownership rights to control will be performed
To the company that for a fixed period operational decisions only as stipulated
Leases its assets. of time. other than terms of in the lease.
lease.
Sales City gives up entire City terminates  City gives up entire New owner assumes

respensibility for
operations and
decisions.

ownership in
in perpetuity

rights to control.

autonomy and
responsibility for
improvements.

Bottom line, the appropriateness of a particular strategy for meeting a city’s needs depends on
each city's unique circumstances and needs, including the condition of its infrastructure,
environmental compliance status, financial need, rates, local and political disposition toward

private operators and privatization.
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In general, if the city's needs are reasonably urgent and/or involve need for system

improvements, preparations for a well-negotiated and detailed contractual agreement reflect

actual best practices reported by cities. On the other hand, if a city does not need complex

technical, or significant capital improvement, or if it otherwise is inclined to improve efficiencies

through intemal employee improvements, then a managed competition strategy for internal

municipal improvements will be preferred.

If a city

wants to be rid of water and or wastewater

responsibilities for particular reasons, then a sale or long-term lease agreement may be more

appropriate. Table 3 below summarizes the expected benefits and risks under each method.

Table 3

IBenefits and Risks of Competitive Market Strategies

Managed Competition

Benefits

Cooperative purchasing/contracting
Performance based incentives
Resale of by-products

Selling services

Cross-training efficiencies

Staff reductions through attrition
Bureaucratic reform

Scheduled maintenance
Reduced inventory costs
Instrumentation and automation

Operations Contracts

Benefits

Savings over municipal costs
Operations experience
Problem sclving success
Technology & skills expertise
Regulatory compliance
Capital improvements
Enforcable perfermance

Risks
Contract risk:
- Financial control

Risks - Monitoring
Weaker performance enforcement - Communications
Financial risk - Enforcement
Regulatory risk
Labor and technical needs
Long lead time preparation
Leases Asset Sales
Benefits Benefits
Infrastructure financing Financial
Rate stabilization Retire debt

Debt reduction
Expertise
Focus on other priorities

Risks

Loss of oversight

Loss of operational control
Loss of enforcement

EPA approval and need to
eliminate federal interest

Improve infrastructure
Economies of scale
Technical expertise
Accelerated debt depreciation
Lowers city responsibility

Risks

No monitoring

Rate risk

Loss of control

No contractual recourse

No decision authority

Legal, regulatory, financial risk
Loss of tax-exempt bond status
Higher regulatory requirements

Market Strat
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C. Discussion

Key Issues

Key questions and considerations crystallize the influences on a city's decision of whether a
water or wastewater system has a need for competitive improvements. These issues relate to
whether a city is facing aging water and wastewater infrastructure, regulatory compliance and
sanction, technology skills or funding problems. By answering the following questions, cities can
begin to formulate opinions on whether privatization or competitive marketing offers benefits that
otherwise might be difficult to obtain under current municipal practices'”.

Efficiency. Is it possible that private companies or municipal competition can
operate water and wastewaler systems more efficiently?

Capital: Does the city have adequate access to funds to meet expected
regulatory compliance and operating costs? |Is it possible that private
capital financing can offer cities access to financing sources that

otherwise were not available?

Rates: Can the cost of the private capital be recouped through increased
company efficiency and repayment over time to the company by the city
without putting upward pressure on retail rates?

Technology: De municipal employees have appropriate technical expertise and
capabilities to perform increasingly complex treatment methods for
water and wastewater? What is the most cost-effective strategy to meet

these increasingly complex technical and management requirements?

Economies of scale: Are the city water and wastewater operations and purchasing practices

efficient compared to private companies that may serve numerous cities

in the region?

Requlatory compliance: Are the city’s water and wastewater infrastructure and operations

meeting regulatory compliance requirements? If there is expected need

'2 U.8. Environmental Protection Agency. Response to Congress On Privatization of Wastewater Facilites, (Washington,
D.C., July 1897).
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for improving regulatory compliance? What will be the effect on retail
user fees?

Requlatory rate pressure: Can the growing upward pressures on retail rates be mitigated by

competitive market strategies?

Load growth and planning: Will city populaticn needs increase to the extent that infrastructure

improvements will be required? |s the city prepared to plan and finance.

The answers to these questions establishes a framework from which a city can improve its
understanding of the risks, benefits and implementation of different competitive market
strategies. At this point, the city must attempt to identify the appropriateness and risks of each
option in matching its needs.

D. Managed Competition

Characteristics

Managed competition represents improving municipal workforce efficiency and operations. It is
an alternative to contractual service agreements with private companies. If extended to its
logical conclusion, the municipal team competes with private companies in a competitive bid
proposal for an operations contract.

The Association of Metropolitan Sewerage Associations (AMSA) has taken the lead in promoting
“‘managed competition” as a method for improving municipal cperations and efficiencies. AMSA
contends that managed competition by municipal employees is a substitute to private contracts
and can provide better savings than private operation companies. Reasons for the superiority of
managed competition is that municipal utility departments do not make a profit, are tax exempt
and have access to tax-exempt state revolving funds'.

Managed competition requires “re-engineering” by municipal water and wastewater departments.
For optimal results, managed competition contracts should have similar performance,
accountability and savings goals as private aperations contractual agreements.

Benefits
According to AMSA, there are numerous efficiency opportunities under managed competition*.

'3 Managed Competition, Association of Metropolitan Sewerage Agencies, Washington, D.C_, 1997
1 Evaluating privatization, Association of Metropolitan Sewerage Agencies, Washington, D.C., 1996, p. 12-15.
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Cooperative purchasing and contracting; Coordinated purchasing and contracting for materials

and services by public entities can reduce operation and material costs
to cities through group negotiation and contracting of private operations
services to lower costs. It allows cities to allocate municipal employees
to areas of special need and contract for certain O&M services while

maintaining control over the system.

Performance based incentives: Part of the process in selecting managed competition as a city’s

Resale of by-products:

Selling services:

competitive strategy includes awarding it over other competitors in a
competitive selection process. Incentives for accomplishing the bid
proposal's goals should include tying municipal employees'
compensation levels to specific performance and savings criteria. This
method was a vital element in the managed compelition approach
implemented by the City of Charlotte, North Carolina (Appendix: Case
Studies.)

The reclamation and sale of bio-solids as soil conditioners and treated
effluent as irrigation for parks can generate revenue streams as part of
the managed competition strategy.

Under managed competition, cities sell services to other jurisdictions

and business as a competitive marketing strategy.

Cross-training efficiencies: Efficient use of existing staffing can be improved by training staff to

perform differentiated services. This strategy was identified in
numerous interviews by municipal employees as an attribute of working
at a private company. Combined with attrition and retirement packages,
this strategy complements labor savings and lowering staff numbers
(see next.)

Staff reductions through attrition, retirement: Layoffs can be averted through staff reduction

processes, cross training and reassignment. Examples show that cities
can achieve significant staffing reductions through strategies like attrition

and early retirement.
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Bureaucratic reform:  Reassigning procurement responsibilities to align purchases with

accountability can remove current impediments to efficient purchasing
practices. To accomplish these economies, cities may need to revise

their local Municipal Codes on procurement.

Scheduled maintenance: Improved scheduling of maintenance can significantly reduce

emergency and corrective maintenance and reduce costly emergency
maintenance. This strategy complements the strategy of improving
“cross-training” by allowing cross-trained employees to perform
scheduled maintenance responsibilities as part of their expanded scope

of accountable responsibilities.

Reduced inventory costs: Similar to improving efficiency measures in the manufacturing

industry, “just-in-time” delivery of parts and supplies can reduce

warehousing costs.

instrumentation and automation: Computer instrumentation can improve efficiency by identifying

bottlenecks and identifying exact quantities of ingredients and energy for
optimizing water and wastewater system performance.

Risks
Certain private sector competitors have gone on record to identify particular risks and
inadequacies from managed competition for accomplishing comparable efficiencies and savings

as private contacts'.

Contract enforcement; It has been claimed that performance goais are generally more difficult

to enforce and manage with municipal employee competition proposals
than with private companies. Contracts with private companies can, and
should be written with clear and enforceable performance, monitoring,
measurement, penalties and termination, clauses. However,
accomplishing comparable enforcement and severance measures may

18 “Managed Competition”, accessed December 11, 1898 online at the Professional Services Group, inc. Web site,
http://www.psgwater.com/managedcompetition.htm
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not be as easy under managed competition agreements for municipal
employee performance.

Private parties claim that managed competition agreements likely will
have comparabie enforcement provisions to private sector contracts and
exclude legal, punitive and non-performance enforcement clauses.

There is great risk in exempting managed competition contracts from
accountability. Without enforcement and threat of penalty for non-
performance, incentives are diminished. Therefore, under managed
competition, (as with contract operation agreements), specific
contractual language must stipulate accountability standards, monitoring
provisions and non-performance penalties. Enforcement and penalty
incentives are critically important to ensure benefits '°.

Financial and Reguiatory Risk: Consistent with risks from decreased enforcement, regulatory

and financial risks to the city are greater under managed competition
than under private contracts. Since all operations remain under the city,
ali regulatory risk resides with the city, rather than being shared with the
private company. Therefore, in comparing choices between managed
competition and private contract operations, disparities in regulatory and

financial risk should be properly assigned”’.

Labor and Technical Skills: t has been claimed by critics of managed competition that the

technical expertise and specialization skills of company employees may
be greater than for municipal employees. Therefore, in evaluating
competitive options, the city should consider the comparative technical
and skilis qualifications for performing water and wastewater operations
and treatment tasks between municipal and private sector staff.

The Charlotte, North Carolina case study which is located in the Appendix: Case Studies
describes how a successfully managed competition process and municipal services contract,
including performance clauses, was implemented by the City of Charlotte, North Carolina.

"% “Managed Competition”, accessed Decemnber 11, 1998 online at the Professional Services Group, Inc. Web site,
http:/iwww.psgwater.com/managedcompetition.htm.
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E. Operations Contracts

Characteristics

The framework for “contracting out” has long been a practice of cities for managing utility
functions. Contracting for services works well in providing services that are needed by cities
because the services can be controlled in scope, limited to a fixed period of time and be
enforced. The range and scope of services available under contractual agreement extends
from isolated services to total responsibility for system operations and maintenance.

Contractual agreements also avail cities to specialized skills, efficiencies and scale economies
that typically are not available in the municipal governments. Seeking a contractual agreement
for service also injects competition into the provision of government services. Listed below are
summary descriptions of key contract operations characteristics. Following this list is a detailed
description of considerations for each element:

Types of services: Services under contractual agreements can range from “Design-Build”,

to “Design-Build-Operate” through complete contractual operations to

performance of specific tasks (such as O&M, accounting or collections.)

Term of duration: The terms of contractual agreements can extend up to 20-years under
revised IRS rules for management contracts without affecting the tax-
exempt status of municipal debt.

Capital investment: Under contractual operations agreements, the city can either remain
responsible for capital investments or provisions for capital
improvements can be included in the terms of the contract.

Responsibilities: Although the city continues to be the owner of the water and wastewater
assets under contractual agreements, legal and regulatory
responsibilities must be coordinated between the city and the private
partner through the terms of the contract. Liability and performance
clauses are important for monitoring and enforcement by the city.

Contract structure: The structure of contractual agreements between the cities and private

water and wastewater companies should include specific and carefully
negotiated standards and clauses for performance, responsibility, risk

"7 “Managed Competition”, accessed December 11, 1998 online at the Professional Services Group, Inc. Web site,
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assignment and other obligations. Examples of specific contract
elements should include: scope of services, staffing, maintenance,
capital improvement and repair  responsibilities, reporting,
responsibilities, insurance, termination, indemnification, performance,

penalties, cost responsibilities and payment schedules.

Types of Services: The types of services available under contract operations agreements can
vary widely. According to the 1997 U.S. Conference of Mayocrs Status Report on Public/Private
Partnerships in Municipal Water and Wastewater Systems: a 261 City Survey, the most
common water services being provided to communities by a private company are distribution
system operations and maintenance (O&M), treatment facility O&M, design & construction,
meter reading, bio-solids management, meter reading and billing and collection. For wastewater
systems, in addition to the above services, collection system O&M was a primary contractual

service provision'®.

Based on population, small communities utilized the private sector more for billing and
collection, meter reading, source water management and distribution system O&M services and
less for design & construction. Large communities used private companies less for meter
reading, billing and collection.

Table 4 lists examples of the types of contract services available from private companies:

Table 4

[Contract Operation Services|

+ water treatment + wastewater treatment

¢ operations and maintenance 4 collections

¢ capital improvements + emergency services

+ meter reading + rate studies

¢ repairs + accounting

+ leak detection inspections + management services
+ meter replacement + computer services

+ legal instrumentation security + landscaping

+ financing + payroll

4 engineering + SCADA maintenance

hitp:/’www.psgwater.com/managedcompetition.htm.
'8 The United States Conference of Mayors, Status Report on Public/Private Partnerships in Municipal Water and Wastewater
Systems, “A 261 City Survey”, September 1997.
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Term of Duration: Contractual operations agreements have a specifically defined duration.
With the implementation of IRS Revenue Procedure 97-13 in 1997, management contract rules
have been extended to allow contracts up to twenty-years without affecting the tax-exempt status
of municipal bonds. This change in IRS limits on terms of duratiocn has greatly improved the
attractiveness of contractual agreements. Many cities believe that opportunities for savings and
rate stability are facilitated through increased flexibility to plan operations and infrastructure
upgrades between the city and the company.

Capital Investment: Long-term contracls improve opportunities for capital improvements and
financing. By improving the opportunities to recover capital investment costs through savings,

long-term contracts can reduce upward pressure on rates.

Responsibilities: Under contract operations agreements, the city continues to be the owner of
the water and wastewater facilities. Capital improvements can be performed under the
agreement only if stated in the terms of the agreement. The issues of rate-making, collections
and regulatory compliance will continue to be the city's responsibility unless specifically
designated as the company’s responsibilities under the terms of the contract.

Company performance under the contract is monitored and enforced through detailed
contractual language that clearly specifies the performance criteria, obligations, remedies,

reporting and monitoring responsibilities by the company and city.

Obligations and rights should be fully documented and agreed in the contract. Risk and liability
often is shared by the city and private company, particularly when co-permits are held, as in the
case when the city and company are jointly permitted on a National Pollutant Discharge
Elimination System (NPDES) permit'®.

As will be discussed in subsequent chapters, negotiation of ciear and specific contract language
between the city and the private company in the contract structure is the best way to assign
responsibilities and rights, including management and financial cbligations.

Contract Structure
The content and structure of contractual agreements between the cities and private water and
wastewater companies should reflect earnest negotiation and rigorous consideration of an
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extensive range of details invelving terms, requirements, legal factors and obligations of the

parties.

The following sections on contract elements are relevant to both contractual agreements and

lease agreements.

Contract Elements®
Scope of services:

Staffing:

Other services:

A very important element of a performance contract is the scope of
services section. It describes the expectations of work to be performed
by the company.

Staffing requirements of the engagement, including provisions for hiring
and methods for reducing the current level of public employees should
be clearly defined in the contract. These clauses should also stipulate
that staffing must identify and detail the individuals by name and their

qualifications.

Tasks that will fall under the contractor's obligations for service, probably
performed previously by municipal employees should be specifically
identified in the contract.

Maintenance and inspections: The contract should describe maintenance inspection, repair and

Improvements:

safety criteria and responsibilities by each party to clearly assign
responsibilities to the parties for maintaining the facility's reliability and
code compliance.

Specific obligations for planned capital improvements, performance
guidelines, monitoring provisions and penalties for non-performance
should be described in the contract terms.

Reporting requirements: The contract should identify and assign responsibility to each party.

Accountable officers, lines of communication, internal performance,

'® Daniel Kucera, “Are 'Public-Private Partnerships’ Really Partnerships?”, accessed November 23, 1998 online at the Water
Online Web site, http://www.wateronline.com/daniel/kucerad.html.

* New England Interstate Environmental Training Center, “Draft Outline, ‘Contract Operations Guidance Document’ Getting
From Here to There”, accessed November 5, 1998 online at the Water Industry Council Web site,
http:/fwww . waterindustry.org/neietc-at.htm
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complaint procedures and regulatory reporting responsibilities should be
described in the contract.

Regulatory responsibilities: The contract should identify which parties are accountable for

specific regulatery filings, identify which company and city
representatives are responsible for each filing and identify which parties
are responsible for regulatory penalties and fines.

Emergency communications: Specific emergency  procedures, required chains of

communications and conditions must be delineated. These terms shouid
include specific persons of authority and contact persons under
emergency conditions.

Insurance: Responsibilities for insurance coverage shculd be identified in the
contract as city or company obligations. Descriptions of responsibility
should include which parties are responsible for required coverages,

premium payments and liability.

Materials and equipment ownership: The contract should describe and clearly assign
responsibilities for providing and paying for materials and equipment,
including ownership of the materials and equipment after the term of the
agreement is concluded.

Contract termination:  The contract should identify specific reasons and conditions under which

either the city or company can enforce appropriate termination rights
under the performance agreement prior to the expiration date.

Contract cost obligations. Costs related to the issues in the contractual agreement. The contract

language should clearly identify the amount agreed hetween the city and
the company for the specific services identified to be rendered.

Schedule of payments: The contract should clearly identify the schedule and conditions of

payments to be performed by the city and the company for provisions
under the contract.
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Penalties: Clear and specific criteria and associated penalties for non-compliance

under the terms of the agreement should be described in the agreement.

Inter-contract responsibilities: The city and company should clearly describe each parties’

responsibilities for concluding obligations at the end of the contractual

agreement, including transitioning to a new agreement among parties.

Awarded bid: The contract should have a copy of the company’s formally awarded bid
proposal as an attachment.

Financial Integration: = Contracts should be integrated into the owner's financial statements and

audit processes.

Definitions: This section should include a listing and definitions for key terms in the
agreement.

Benefits

Benefits from private contractual agreements emanate from the company's mandate to succeed
in a competitive environment where there are numerous companies and cities. This competitive
mandate places pressure on companies to offer valuable services at competitive costs. Listed

below are key aspects of competitiveness that make private contract successful:

Savings: Under contractual agreements, the company commits to perform
services according to a payment schedule. Negotiated payments under
the contract will reflect savings to the city over its municipal operating
costs.

Experience: Private operating companies bring experience that has been gained
through years of working on numerous water and wastewater systems.
This experience provides a strong framework for effective problem
solving, improved regulatory compliance and long-term resolution of
infrastructure and performance.
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Technology:

Regulatory compliance:

Capital improvements:

Enforcement:

Risks

Based on the company’s scale and responsibility for serving numerous
cities at the same time, the in-house capability for technological skills
and expertise are competitive requirements for the company. On an as-
needed basis, these skills can be brought in to help the city.

As federal and state regulatory requirements become increasingly
stringent on governments, the broad based skills, experience, and
technical capability of the company increase the city's ability to solve
infrastructure problems and meet compliance requirements.

The scale economies and experience of the company promote cost
competitiveness for performing infrastructure improvements. By
building the terms of infrastructure upgrades into the terms of the
contract, the city is empowered to negotiate improvements through

efficiency savings and payments.

The terms of the contractual agreement should include provisions for
performance, enforcement, penalties and termination. Formal
provisions for penalties and contract termination are strong incentives

for performance under the agreement.

Risks from contractual agreements are associated with the shifting of system operation from the

non-profit, city to the for-profit, private company. In addition, inadequate preparation by the city,

ineffective review of options and negotiations, and deficient contract construction will expose the

city and its customers to unnecessary risks under a contractual agreement. Listed below are key

risks associated with private contractual agreements. See Chapter 6 of this report for

recommendations to reduce a city's exposure 1o risk from competitive marketing strategies.

Financial:

Private firms often are not eligible for capital grants, State Revolving
Fund loans, and the ability to issue tax exempt debt. Unless specifically
stipulated in the agreement, private financing of capital may result in
increased costs to the city. Therefore, cities should ensure that all
financing costs under the contract are explicitly stated in the agreement
and reflected in the contract’s cost provisions. In the absence of such
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specificity, future, unforeseen costs may escalate and shift cost risk to
the city.

Regulatory: There is a possibility that a contractual agreement may require EPA
approval if up-front payments (termed concession fees by the EPA) are
made by the company to the city. The point of contention is whether an
up-front concession fee makes the contractual agreement a “lease” that
falls under EPA jurisdiction. It is the position of city and industry
representatives that unless an up-front concession fee encumbers the
city's asset, the agreement is not necessarily under EPA Jurisdiction.
Ptacing the contract under EPA jurisdiction for approval exposes the
agreement to potential delays through the EPA review and approval
process.

Communications, monitoring and performance: Unless explicitly stipulated in the agreement, the
contract may not have sufficient provisions to ensure effective and
successful monitoring, reporting and communications between the
company and the city. It is essential that the city construct clear contract
lanqguage for adequate reporting, communications and monitoring to
prevent deterioration of infrastructure, equipment and customer

service?".

F. Leases

Overview

Water and wastewater lease agreements represent the contractual transfers of a facility to the
company. Under a lease, the company makes payments to the city for the right to operate the
facilities for a specific period of time. The timing and frequency of payments are specified in the
terms of the agreement. The city subsequently pays the company periodic (annual) service fees
that represent annual payment on the debt incurred by the company for operations, payments to
the city and capital improvements. Rates, user fees and capital improvements may or may not

remain as responsibilities of the city.

' New England Interstate Environmental Training Center, “Draft Outline, ‘Contract Operations Guidance Document’ Getting
From Here to There”, accessed November 5, 1998 online at the Water industry Council Web site,
hitp:/Awvww waterindustry.org/neietc-c6.htm
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Lease payments fall under jurisdiction of the EPA for formal review and approval when
wastewater facilities were constructed with federal grant funds and an undepreciated balance
remains on the city's books.

In the case of a lease/concession arrangement, a private entity may also make capital
investments in the water or wastewater facility. This may take the form of agreed up-front or
periodic schedule of payments to the city. It is possible that the lease agreement may require
EPA approval, including the need for a construction grant deviation filing. When remaining,
undepreciated asset value was financed with federal funds, it is also possible that the agreement
will trigger a requirement for the municipality or company to reimburse the state and federal
governments for the remaining undepreciated value of the asset™.

Lease Elements

To ensure that the concerns of the city council, ratepayers, and other stakeholders will be met,
the city should include specific performance, monitoring, reporting, liability and termination
elements into the terms of its leasing agreement with the private company. The types of
performance and enforcement criteria to be considered for use in the lease agreement are
similar to the elements that would be included in a contractual operations agreement. Examples
of these types of clauses are listed in the “Contract Elements” section of this chapter.

Benefits

Infrastructure financing: A lease agreement may include company injected funding for

infrastructure upgrading.

Rates: A lease agreement may enable the city to negotiate a fixed schedule of
future user fees that reflects rate stabilization for retail customers.

Municipal debt: The payment of a fees to the city by the company may enable the city to
retire or reduce existing debt and transfer revenue to the general fund.

Expetrtise: Engagement with a private contractor allows the city to benefit from the
company’s accumulated expertise.

Municipal services enhancement: The lease agreement lessens the city’s water and/or

2 New England Interstate Environmental Training Center, “Draft Outline, ‘Contract Operations Guidance Document’ Getting
From Here to There”, accessed November 5, 1998 online at the Water Industry Council Web site,
http:/fwww.waterindustry.org/neietc-a2.htim
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wastewater aperational burdens. Reduced administration responsibilities

may enable city management to focus on other priorities.

Risks
Risks from leases are associated with the shifting of operational autonomy completely to the

company. Listed below are key risks associated with system leasing agreements.

Control: Privatization through a lease denotes an inherent loss of local control
over the operation and oversight of the facilities. Without significant
contractual stipulations, operational decisions would be made at the sole
discretion of the company, without legal basis for legitimate city input.
Specific lease provisions for review and input can remedy this lack of
legal right for operational input. Therefore, communications between
responsible company contacts and the city will only occur to the extent
formal communications and reperting are stipulated in the lease. It is
recommended that clear contract language for specific lines of
communications, reporting of operations and performance will contribute
to a successful lease agreement for the city.

Requlatory Jurisdiction: | ease agreements may fall under E.0.12803 and the EPA ‘s jurisdiction
for approval. In this case, it is also likely that the city will be required to
apply to the EPA for approval including a Grant Deviation. In addition,
either the city or the company must pay off any remaining undepreciated
federal grant balance under Executive Order 12803.

G. Asset Sales

Overview

Under the sale of a water or wastewater system to a private company, revenue from the sale can
be used to retire outstanding debt, improve municipal infrastructure or transfers to the general
fund. Upon private ownership the water or wastewater facility, the company has the autonomy to
modify equipment, infrastructure, processes and operations as necessary to reduce costs or
improve performance. Customer and city benefits from the sale of its system to a larger private
operations company include economies of scale, technical expertise, and financial capability at

levels that are not possible under municipal operations.
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The sale price of a municipal system to a private company represents an investment in the
facility by the company with the costs of its investment flowing through to the public in the form
of higher fees and efficiencies in operating the facility. Therefore, under an asset sale, retail
rates may rise, stay the same or decrease depending on the relative costs of the sale and any

savings through increased operational efficiencies.

Among its features, E.O. 12803 allows municipal wastewater investments to be recovered from
the proceeds of a sale prior to any claim by the federal government for funds provided by EPA
construction grants.

EPA’s construction grant regulations specify that when a grantee sells a facility that received
grant funds, the grantee must request a deviation from certain grant regulations and possibly
repay the grant funds. Repayment of federal grants only occurs to the extent that the transfer
price under the sale is higher than the total municipal investment in the facility. In addition,
grants are recouped at their depreciated value. In the event that all EPA constructicn grants are

fully depreciated, there would be no federal grant recoupment.”

Monitoring

Privatization through a sale results in a large loss of local control over the operation of the
facility. Other than regulatory oversight, without significant contractual restrictions for city
monitoring, involvement and input, all cperational decisions would be made at the sole discretion

of the new owner.

Benefits

Financial: E.C. 12803 establishes a framework for privatization of facilities funded
with federal grants that improves a city's opportunity to sell its federally
funded assets and generate revenues with improved opportunity to
avoid repaying its balance of federal funds to the government. Under
E.O. 12803 local and state governments are the first to receive proceeds
from an asset sale with the federal government behind state and city
debt in order of precedence. If the transfer price is higher than the local
and state investment, then federal construction grants are repaid at their
depreciated value to a maximum of the transfer price or concession fee.
E.O 12803 allows accelerated depreciation to be calculated on the
remaining balance of the originally funded amount. E.O. 12803 results
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in repayment of federal grants at a much lower level that would have
otherwise resulted under construction grant regulations. If an EPA
construction grantee decides to pursue an asset sale or lease under E.O.
12803, it is necessary to submit a request to the EPA for approval in
combination with a grant deviation request. Upon approval by the EPA,
revenue from the sale or lease concession fees can be used to retire
outstanding wastewater facility debt, for infrastructure investment, or for

general property tax relief.

Accelerated depreciation: E.O 12803 allows the city to reduce the remaining federal interest

under a sale (see above.)

Contractor expertise: Engagement with a private contractor allows the city to benefit from the

company’s accumulated expertise and economies of scale in labor
utilization and materials purchasing.

Municipal enhancement: Sale of the water and/or wastewater systems lessens the city’s

operational burden and responsibility and enables it to focus on other
municipal pricrities other than procurement of supplies, emergencies
and the like.

Risk
Many questions remain regarding a municipality's risk through an asset sale. Although some risk
can be shifted to the private company, it is not easy to summarize the complex legal, financial,

and regulatory considerations associated with a water or wastewater system sale.

While under city ownership, user rates are based on a plant's municipal debt service and
operation and maintenance costs, with an asset sale to a private company, the purchase price
would involve an equity component. Subsequent customer rates would reflect the company’'s
capital structure including a combination of equity and debt to cover both the company'’s return
on the equity investment and debt service costs. In considering to sell its water and wastewater
systems, cities must also consider the treatment of outstanding bonded debt in the sale of the
asset.

* (J.8. Environmental Protection Agency. Response To Congress On Privatization Of Wastewater Facilities, (Washington,
D.C., July 1997.)
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Tax-exempt status of existing bonds: There is risk that under an asset sale, the tax exempt
status of bonds sold to finance the facility may become taxable under
the 1986 Tax Act. The city must carefully explore the specific steps that
can be taken to avoid making tax-exempt bonds subject to tax by the
IRS. It is essential that the city retain professional legal and financial
advice on these matters to clearly understand its exposure regarding
compliance with tax reguiations. As stated previously, cities must also
consider the treatment of outstanding bonded debt in the sale of the

asset.

Regulatory Compliance: When city wastewater assets are sold to a private company, the buyer

may become subject to Resource Conservation and Recovery Act
(RCRA) requirements because the EPA’s domestic sewerage exemption
to a city may not transfer to the private company. If the city’s domestic
sewerage exemption does not transfer to the buyer and the treatment
facility becomes designated as a RCRA hazardous waste treatment,
storage or disposal facility it is possible that higher operating costs will
result in higher rates.

Therefore, prior to closing the sale, the city and buyer should make sure
that the domestic sewerage exemption will be continued by the EPA for

the private buyer.
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Surveys

A Summary

The research, surveys and interviews performed in this study were conducted in accordance with
the study’s tasking objectives to research privatization opportunities and practices in Texas and
the nation. The interviews were organized into stages, or “phases” whereby different groups of
industry professionals were interviewed at specific times.

The process during each interview identified and contacted representatives from different sectors
of the water and wastewater industry. In total, nearly 100 interviews were performed with private
company representatives, state and federal regulators, atterneys and industry organization
representatives. A majority of these interviews were conducted with cities and companies that
have participated in contractual or asset sales agreements. Tables 5 and 8 below summarize
the "reasons for" and "impediments to" privatization as reported by cities and companies in the
interviews:
Table §

Reasons for Privatization

National Cities Companies

Economies of scale Savings

Costs of maintenance & upgrades Service needs Improved services

Comply with increasing EPA Infrastructure needs Need for infrastructure solutions
standards Financial Meet Federal regulations

Need for technical expertise Regulatory compliance Poor condition of systems
Savings Technical expertise Inability to afford improvements
Service quality Costly, inefficient city operations Economies of scale

Financial needs Inability to afford improvements Inefficient, costly city operations
Current costs to serve customers Witlingness of owners to sell
Community development
Employee opportunities for T&D

Texas Cities
To keep up with demand growth

Table 6

Impediments to Privatization

Companies

Resistance to change by municipal
decision-makers

Fear of losing operational control
Concern about controversy for
selling assets

National Cities

Concern about giving up control
Union resistance

Perception that there is no need
Resistance to change
Regulatory

Texas Cities

Private operators may be profit
oriented and cut service quality
City operators may have a higher
focus on quality and services
Accountability, customer service,

and quality control need
improvement

Desire to keep local administrative
control

Labor concerns

Resistance by utility staff
Fear of job loss
Historically operations were run by
staff

Consuitants promoting improved

internal efficiency over privatization
City places regulatory priority on
solid waste and wastewater over
water
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B. Discussion
Listed below is an outline of each interview phase that was preformed for investigating strategic
issues in water and wastewater privatization and competition. Following this outline is a detailed

description of the work performed and results that were gained during each interview phase.

Interview Phases
Phase 1: Texas water industry associations and companies were interviewed to determine the
current level of water service privatization, competition and marketing efforts within city

membership in the State of Texas.

Phase 2: Local Texas cities identified in Phase 1 were interviewed to determine “best practices”

of existing privatization, competition and marketing efforts within the State of Texas.

Phase 3: EPA and IRS representatives were interviewed to evaluate how current and pending
Presidential Executive Orders and Revenue Procedures promote privatization and/or
competition.

Phase 4. EPA, AWWA, AMWA and other industry representatives were interviewed to assist in
identifying a minimum of 60 privatization, competition and market strategies that have been

implemented around the nation.

Phase 5: 60 cities around the country were contacted and 39 interviews were performed to learn
about individual city experiences in implementing privatization, competition and market

strategies.

Phase 6: Selected TNRCC, TML and private legal counsel were interviewed to identify potential
statutory amendments to facilitate privatization and/or competition.

C. Survey Results

As described above, each survey phase attempted to identify specific impressions and findings
by the different industry stakeholder groups. The results from each phase of interviews reflect
consensus and minority opinions on the successes and failures of different competitive

strategies.
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Although each phase of surveys targeted different stakeholder groups (Texas cities, private
companies, national cities, regulatory agencies, industry associations, legal community) the
questions in each interview focused on essentially similar competitive strategy issues. These
questions included what types of strategies have been implemented, rationale for considering a
competitive marketing strategy, strengths and weaknesses of each strategy, customer
satisfaction, bill impacts and implementation impediments.

Listed below is a description of the interview processes, participants, comments, findings and

policy issues that were accomplished during each survey phase:

Phase 1: Survey of Texas Water Industry Associations

The first round of interviews focused on Texas water industry associations. Representatives of
these associations were interviewed to identify local Texas governments and private companies
that are currently implementing privatization and competitive market strategies. The interviews
also investigated the types of agreements being implemented by their membership. A summary
of the Phase 1 interviews is provided below in Table 7.

Table 7

Phase 1 Interviews - Survey Results

Purpose  Water industry associations and companies operating in Texas were interviewed to learn
about current practices and membership in Texas.

Needs Costly operations
Municipal inefficiency
Poor conditions of existing systems
Willingness of small owners to sell
Federal environmental regulations

Benefits Economies of scale
Increased operations efficiency
Improve condition of systems
Environmental compliance

Barriers  Lost ability to re-invest earnings
Resistance to losing control
Fear of job loss
Resistance to sell assets

Conclusion Cost savings, operational efficiencies, system improvements, and environmental compliance
are possible through the company's expertise, experience, economies of scale and experience.

Texas water industry associations surveyed to determine privatization within their membership

are listed below in Table 8.
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Table 8

Interviewed Texas Water Industry Associations|

+ Texas Natural Resource and Conservation Commission (TNRCC)

+ Texas Municipal League (TML)

+ Texas Municipal Utilities Association (TMUA)

+ Texas Water Conservation Association (TWCA)

+ Texas Rural Water Association (TRWA)

+ Texas Water Utility Association (TWUA)

+ Association of Water Board Directors (AWBD)

+ Association of Metropolitan Water Agencies (AMWA, contacted but not available)

Responses: With the exception of the TNRCC, nc Texas water industry association maintained
an inventory or possessed a thorough knowledge of membership who had privatized or entered
into private contractual agreements. However, each association did cooperatively provide
information about the identities of cities, companies, issues and privatization agreements to the
best of their understanding. Based on these interviews and research, an extensive listing of the
cities and companies active in privatization agreements in Texas was developed. A

comprehensive listing of these participating cities is provided in the Appendix.

Reasons for privatization: Water industry association representatives identified economies of
scale, municipal inefficiency, poor conditions of existing systems, willingness of small system
owners to sell and inability to meet Federal regulations as known reasons that cities have

entered into privatization agreements.

Barriers to privatization: Water industry association representatives stated that rural system's

ability to re-invest earnings to keep systems in good shape, political resistance to losing
operational control, fear of job loss and local dissention about the sale of assets represented
reasons that certain cities were resistant to privatization.

The TNRCC provided extensive information about regulations, cities and companies that are
involved in contractual wastewater and water service agreements. Numerous companies that

manage wastewater facilities also managed water systems.

Examples of Texas city governments involved in privatization agreements are shown in Table 9.

The listings were developed during interviews with water industry associations, the TNRCC and
industry research. As described above in the "Responses” section, a complete listing of Texas
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cities identified as participating in competitive market strategies is provided in the Appendix
under "Texas Cities”

Table 9

[Texas Cities with Competitive Marketing Agreements|

+ Aledo + Frost + Odem

¢+ Angleton ¢+ Freeport + Orange

+ Arcola + Galveston + Pampa

+ Austin + Georgetown ¢ Panhandle
+ Bastrop + Gladewater ¢+ Pasadena

+ Bexar Met. Wat. Dist. ¢ Harker Heights ¢ Smithville

+ Brushy Creek MUD + Hockley + Stephenville
+ Burkburnett + Houston ¢+ Temple

+ Colmesneil + Huntsville ¢ Tomball

¢ Corpus Christi + Ingleside ¢ Tyler

+ Dallas + Katy ¢ Waco

+ DelRio + Lampasas ¢+ Weslaco

+ Donna + Leander. ¢+ Willow Park
¢ Elgin ¢+ McAllen + Woodcreek
+ Fort Worth ¢ Mercedes + Vemon

Private operating companies identified as serving cities in Texas under contractual service

agreements are listed in Table 10 according to the interviews with water and wastewater

association representatives.

Table 10

IPrivate Companies and Water Agencies with City Agreements|

Aquasource

United Water Services

LCRA (Lower Colorado River Authority)
Severn Trent ST Environment. Services

PSG (Professional Services Group)
OMI (Operations Management Inc.)
EarthTech

Eco Resources

* & & &
* ¢ >

Contracts: Interviews with Texas and naticnal water industry associations and the TNRCC
indicated knowledge of only contractual service agreements with private companies and small
system sales in Texas. None of the organizations could identify specific terms of lease, sale or

managed competition agreements.
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Phase 2:

Survey of “Best Practice” Privatization and Competition in Texas Cities

The second set of interviews contacted Texas cities and private operating companies to identify

the strengths, weaknesses, and competitive marketing strategies as implemented in Texas.

In this round of interviews, Texas cities and companies were contacted to understand the

rationale and issues associated with implementing competitive marketing water and wastewater

strategies.

The surveys also examined the different types of contractual agreements currently

performed in Texas. The summaries of the Phase 2 interviews are provided in Table 11 below.

Table 11

Phase 2 Interviews - Survey Results

Purpose

Needs

Benefits

Barriers

Conclusion

Texas cities identified during Phase 1 interviews were contacted to learn about “best practices”
operations contracts.

Meet demand

Inefficient & costly city operations
Improve existing systems

Meet maintenance & upgrade costs
Meet environmental regulations
Technical skills

Savings

Improved services

Inability to pay for improvements

Meet growing demand

Meet maintenance costs
Compliance with EPA standards
Obtain technical expertise

Savings

Improve existing systems

Improve service quality

Company economies of scale
Employee opportunities for training

Concern about company profit orientation
Belief city operators are more quality focused
Concern about company accountability
Concern about customer service and quality
Concern about losing administrative control
Resistance to change by decision-makers
Fear of losing operational control
Resistance to selling assets

Resistance by staff-fear of job loss

Interest in improving internal efficiency
Priority of waste operations over water

Virtually all cities expressed satisfaction with operation contracts. Quality is appropriate.
Agreements allow cities to lock in savings. Comprehensive terms and detailed language are
essential for successful results. Important contract terms and rights include accountability,
enforcement and maonitoring. With good contracts, benefits result through economies of scale,
improved system management, technical expertise, cost effective operations, maintenance
and improvements. Estimated savings between 20% to more than 40%.
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Texas Interviews - Cities
Eighteen Texas cities were interviewed to understand their privatization, competition and

marketing practices. Table 12 lists the cities that were interviewed.

Table 12

L Texas Cities Interviewed
+ Angleton + Freeport
+ Austin ¢ Georgetown
¢ Bexar MWD + Houston
+ Burkburnett ¢ Huntsville
¢ Corpus Christi ¢+ Pampa
+ Dallas + Round Rock
+ DelRio + San Benito
+ Elgin + Stephenville
+ Fort Worth + Temple

The survey questions focused on the underlying issues and rationale for each city's decision to
implement a competitive strategy. Contractual agreements, terms, conditions, perceived
strengths and weaknesses were examined. An aggregated listing of "reasons” and "impediments”
to privatization was provided earlier on page 34 in Tables 5 and 6.

Table 13

Reasons that Texas Cities use Privatization|

Costs of maintenance and upgrades.

Ability to keep up with growing demand.

Compliance with increasing EPA wastewater standards.
Need for technical expertise.

Savings.

Service quality.

Financial needs.

Current costs to serve customers.

L K B B R K N

Impediments to Privatization: Impediments to successful competitive marketing strategies as

identified during interviews with Texas cities are listed below in Table 14.
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Table 14

Impediments to Privatization Identified by Texas Cities]

Private operators may be profit oriented and cut service quality.

City operators may have a higher focus on quality and services.
Accountability, customer service & quality control need improvement.
Local administrative control and labor concerns.

* & & @

Results: Satisfaction with contract operations was expressed by all cities with one exception.
Quality of service received from contract service providers was appropriate and all cities, but
one, stated that they intend to continue working with their private contract service providers. No
cities were planning to increase the level of contractual services above current service levels in

the near term.

One city stated dissatisfaction with its contract service company and no longer uses a private
company for its water and wastewater operations. It stated that the contract did not have
performance, monitoring and dispute resolution clauses. Ultimately, complaints on water taste
and smell arose and the city decided to not renew its agreement.

Another city briefly considered privatization, but for internal reasons decided to continue its

current municipal utility operations.

Contract Types-Terms and Conditions: The term of contractual agreements ranged from 2 to 10
years with most being five years with a renewal option. This trend toward of longer term
contracts has been facilitated with the passage of IRS Revenue Procedure 97-13 in 1997 that

allows longer contracts without endangering tax-exempt municipal debt.

The strategy of longer term deals with renewal terms allows cities to lock into savings for ten or
more years if they wish, or to choose to terminate their agreement if it can find a better deal or
dissatisfied. Most cities agreed that carefully structured contractual language and contract terms
were essential for an effective agreement. Specificity in contract language was essential to
promote good contract performance, enforce accountability and avoid misunderstandings.
Additional comments stated the need to identify responsible parties in the contract for personnel,
materials, specific duties, exit terms, performance clauses and enforcement provisions.
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The Appendix “Texas Survey®” summarizes the responses of Texas cities that participated in

interviews. The cities are broken out according to size to show how different sized cities are

entering into privatization agreements.

Surveys of Private Companies

Six private companies and one public water supply agency were interviewed. As with the survey

of Texas cities, companies were interviewed to understand the rationale, issues, benefits and

impediments to implementing competitive water and wastewater strategies. Interviews included

examination of the types of contractual agreements, terms, conditicns, strengths and

weaknesses. The companies and public supply agency interviewed are listed earlier in Table 10.

Rationale: Comments from companies in Table 15 showed a consistency among the reasons

that competitive strategies were implemented.

Table 15

Company Reasons for Privatization|

Savings.

L N R R K R K R R X J

Improved services.

Need for improved infrastructure solutions.
Meet Federal regulations.

Poor condition of existing systems.

Inability by city to afford improvements.
Economies of scale

Inefficient, costly city operations
Willingness of smail system owners to sell
Community development

Employee opportunities for company T & D

Barriers; The primary impediments to competition identified by company representatives are

described in Table 16.

Table 16

Impediments to Privatization Identified by Companies|

* Resistance to change by municipal decision-makers
(fear of losing control, controversy about selling assets.)
* Resistance by utility staff
(fear of job loss, historically operations were run by staff.)
* Priority on improving internal efficiency over privatization
. City/regulatory priority on solid waste/wastewater ocver water.
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Types of Contractual Agreements, Terms and Conditions: Table 17 shows the particular types of
contractual agreements that companies offer to cities:

Table 17

[Market Strategies Offered by Companies|

Contract operation and maintenance
Design, Build, Operate

Design, Build, Operate, Own

Lease

Sale

* 4 0

Contracts ranged from short term (30 to 60 day renewal) to more than 25 years. Most
companies stressed that longer-term deals allowed cities and companies greater flexibility to
plan capital upgrades and improvements and enabled greater savings and efficiencies.

Benefits: Savings to cities from contractual agreements are possible due to economies of scale,
better system management and technical expertise in operations, maintenance and
infrastructure improvements. Companies stated that longer-term contracts Company estimates

of savings run from 20% to more than 40%.

Marketing Strategy: From a marketing strategy perspective, one clear and common theme

among all companies was the need to be flexible in structuring individualized service offerings
that satisfy particular cities' needs and a willingness to tailor individualized agreements. Most
companies preferred contract operations agreements over asset sales and lease agreements.

Phase 3. EPAJ/IRS Surveys: Orders and Procedures Promoting Privatization and
Competition

Overview

In the third round of surveys, EPA, AMWA and industry leaders were interviewed regarding the

effectiveness of Executive Orders 12803, 12875 and 12893 in promoting privatization and

competitive strategies.

In addition to the results of the interviews, extensive research documentation on EPA Executive
Orders 12803, 12875, 12893 and IRS Revenue Procedure 97-13 were developed. The Appendix
“Regulations” contains official copies of the Presidential Executive Orders 12803, 12875, 12893
and IRS Revenue Procedure 97-13. Table 18 summarizes the findings of this phase.
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Table 18

Phase 3 Interviews - Survey Results

Purpose  EPA and IRS representatives were contacted about Executive Orders and IRS Revenue
Procedures intended to promote competition and privatization.

Results IRS Revenue Procedure 97-13 is most effective in promoting public/private partnerships.
97-13 allows longer-term contracts without risk to tax-exempt debt.
Executive Order No. 12803 encourages lass government interference in contracts.

Conclusion IRS 97-13 best improves privatization opportunities by longer term agreements.
Regarding E.O.12803, there is concern that EPA's position on jurisdiction over contract
agreements with concession fees will cause delays and discourage contracts.

Interviews with EPA and industry representatives confirm that among Executive Orders 12803,
12875 and 12893, Executive Order 12803 (E.O. 12803) clearly has played the most relevant role
in promoting privatization and competition. The intent of E.O. 12803 is to encourage federal
agency cooperation with public/private partnership agreements and to remove impediments to
competition. Currently, controversy regarding E.O. 12803 centers on EPA's announced position
on jurisdiction over particular types of contractual agreements that are being defined as “leases.”

Interviews with EPA, cities and industry representatives uniformly confirm that IRS Revenue
Procedure 97-13 is also playing a significant role in removing barriers to competitive agreements
between municipalities and private operators. Replacing past IRS rules that limited contract
terms to five years (without risking tax exempt status), Revenue Procedure 97-13 allows up to
twenty-years for management contracts without affecting the tax-exempt status of municipal
debt. This change increased the attractiveness of private contracts by affording parties
increased latitude to plan and implement system improvements within the contract.

Executive Order 12803
The President issued E.O. 12803 in 1992 in an attempt to improve opportunities for the benefits
of competition at State and city levels and to promote private sector investment for infrastructure

improvements.

The intent of E. O. 12803 as implemented by the Environmental Protection Agency-EPA and as
promulgated by the Office of Management and Budget (OMB) is to encourage private sector
partnerships with cities for infrastructure modernization, expansion and increased opportunities

to privatize infrastructure assets.
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Language of E.0.12803 explicitly prescribes the role of federal agencies in supporting the intent
of the Order to meet the following objectives:

1) Federal financing of infrastructure should not impede private market financing and
competitive practice efficiencies.

2) States and cities should have the maximum possible freedom to make decisions
regarding their federally funded infrastructure assets.

3) Privatization transactions should not resuit in unreasonable charges to users.

4) Federal administrative agencies should review and modify procedures to
encourage appropriate asset privatization, to assist and encourage State and
cities’ privatization efforts.

5) Federal administrative agencies should act to approve and grant exceptions to the
disposition requirements regarding infrastructure payment proceeds from asset

sales or leases.

Regarding the repayment of infrastructure debt, E.O. 12803 stipulates that states and cities are
first in the order of precedence to receive proceeds from asset sales and leases. Remaining
asset sale or lease proceeds will be used to pay back the undepreciated portion of the grant to
the federal government through a grant deviation application using the appropriate IRS
accelerated depreciation schedule. Subseguent to these repayments, any remaining proceeds
must be used to pay for additional infrastructure investment or for debt or tax reduction. E.O.
12803 rules apply only to infrastructure sales and lease agreements. If no sales or lease
agreements are made, EPA approval is not required.

At this point in time, one key area of disagreement exists between the EPA and cities and private
companies that ceniers upon EPA’'s claimed jurisdiction over “lease-type” contractual

agreements.

In this regard, the EPA stated in its April 1998 Guidance on the Privatization of Federally Funded
Wastewater Treatment Facilities that contract agreements with up-front concession payments

are lease-type agreements that come under EPA jurisdiction for approval. Since the EPA
believes that concession fees always encumber the asset, contracts with concession fees do not
meet Title Il Clean Water Act requirements that federal grants can only be awarded to 100

percent publicly owned treatment works.
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The basis of this position is that OMB Circular A-102 requires that federal grantees not encumber
the title of facilities while the government grant fund balance remains unextinguished. Under
OMB rules, leases (with up-front concession fees) and asset sales are viewed as dispositions of
federally funded property because they transfer the title or use the title as a form of collateral.
Consequently, property acquired under a grant cannot be used by the city to draw on the federal
equity invested in the facility to raise additional capital until the grant funds are paid off.

According to the EPA’s construction grant regulations, when a city sells or encumbers ownership
by leasing a facility that has received grant funds, the city must request a deviation from certain
grant regulations and repay the grant funds. The EPA’s construction grant regulations identifies
the grant deviation process as the appropriate mechanism for extinguishing the federal grant
balance in the funded asset. Approval of a grant deviation application by the EPA a finding by
the EPA that the city is complying with specific EPA grant requirements allows cities to engage
in lease and sale arrangements with private companies by terminating the balance of federally

funded facility assets.

Upon approval by the EPA, revenue from the sale or lease concession fees can be used to retire
outstanding wastewater facility debt, for infrastructure investment, or for general property tax
relief. However, the transfer price paid for a wastewater facility represents a private investment
in the facility. The private owner will need to recoup its investment and return through user fees,
which may be higher than the municipal billing rates. In addition, upon the sale of the asset, the
city will no longer receive revenue from retail services tendered by the asset. Therefore, in
evaluating the expected gains and losses of an asset sale or lease, the city must integrate the
cash flow impacts of the agreement into the city’s financial statements and audit process.

In addition, in considering to seli its water and wastewater systems, cities must also consider the
treatment of outstanding bonded debt in the sale of the asset. There is risk that under an asset
sale, the tax exempt status of bonds sold to finance the facility may become taxable under the
1986 Tax Act. The city must carefully explore the specific steps that can be taken to avoid
making tax-exempt bonds subject to tax by the IRS. It is essential that the city retain
professional legal and financial advice on these matters to clearly understand its exposure

regarding compliance with tax regulations.

Regarding the issue of receiving EPA approval through the grant deviation process, interviews
with private industry and city representatives indicated disagreement regarding the EPA’s
interpretation and implementation of E.O. 12803.
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Private industry representatives contend that not all concession fees place an encumbrance on
federally funded infrastructure. Their concern is that EPA’s incorrect position will unnecessarily

discourage city interest in entering contractual agreements.

Cities will be deterred from contract operation agreements because of concern that EPA review
will cause unnecessary delays that will cause cities to lose out on potential long-term savings
and infrastructure improvement opportunities. This concern is based on past experiences of
delays in the federal grant process.

A consensus of city and private industry representatives state that the EPA’s definition of lease-
type contracts is overly broad and not supported by legal precedent since a concession fee does
not automatically place a legal encumbrance on infrastructure, unless specifically stated in the
agreement. An up-front contract payment to the city by the company represents a discounting to
present value of the anticipated savings that the private operator can offer the city over the term

of its service agreement.?*

Parties contend that the EPA’s position on jurisdiction over lease-type agreements is inconsistent
with the direct purpose of E.O. 12803 to provide state and cities greater freedom to privatize
infrastructure assets. While E.O. 12803 seeks to remove barriers to the achievement of
economic efficiencies through additional private market financing, the EPA has created a barrier
to privatization of infrastructure assets by requiring federal review of all operating or
management agreements that include up-front payment or periodic payments.

Private industry and city representatives contend that projected savings benefits can be split up
to both inject up-front revenues for municipal improvements to result in lower user fees and

improve long-term planning for increased efficiency.

Regarding E.O. 12803, the parties’ positions on asset ownership and opportunities to implement
improvements is consistent with the benefits under Internal Revenue Service (IRS) Revenue
Procedure 97-13 that allows management contracts to extend to 20 years, instead of the

previous 5 year maximum limitation.

24 Letter, Water Industry Council response to EPA, Bingham Dana, Counsel to Water industry Council, May 29, 1998.
accessed November 5, 1998 online at the Water Industry Council Web site, http://www.waterindustry.org/neietc-a2.htm
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IRS Revenue Procedure 97-13

New IRS tax regulations under IRS Revenue Procedure 97-13 were approved on May 16, 1997,
IRS Revenue Procedure 97-13 makes it easier for municipalities to enter into long-term
arrangements with private parties to operate and maintain water and wastewater infrastructure by
allowing longer term deals without impacting the tax-exempt status of governmental purpose

bonds.

In the past, the Federal Tax Reform Act of 1986 was an impediment to privatization because it
limited public use agreements to 5 years or less. Due to the importance in remaining tax-exempt
over the repayment term of their tax-exempt bonds and SRF loans, cities continue to place a
priority on maintaining ownership of the wastewater facility in order to meet the conditions

allowed by the IRS’s “management contract” rules.

Revenue Procedure 97-13 permits management contracts for public utility property, including
water and wastewater treatment plants for up to 20 years without endangering the tax-exempt
status of outstanding municipal wastewater debt.

Under Revenue Procedure 97-13, 20 year contracts are allowed if at least 80 percent of the city’s
payments to the private operator are in the form a periodic fixed amount over the asset’s useful
life. This stipulation limits the amount of net profit that may be provided to the private company.
Under IRS rules the more that contractual compensation is based on a fixed fee, the longer the
contract term that will be allowed.

Executive Order 12875

On October 26, 1993, E.O. 12875 was approved for the purpose of directing Federal agencies to
review their regulatory requirements for reducing federal mandates and increasing flexibility in
applying for waivers to Federal requirements. The goal of E.O. 12875 is to allow cities more
flexibility to design solutions without excessive micro-management and unnecessary regulation.
The purpose of E.O. 12875 is to help remedy the inefficiencies from federal mandates that have
resuited in increased costs to state and cities.

Based on conversations with EPA representatives, while the general policy objectives of E.O.
12875 are consistent with the objectives of E.O. 12803, E.O. 12875 does not have as much
impact on actual competition implementation as E.O. 12803.
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The language of E.O. 12875 states that increased costs, complexity and delays in waiver
applications and approval from Federal requirements hinder state and cities from working with
federal programs to meet specific needs. E.O. 12875 instructs federal agencies to receive input
from public sector stakeholders regarding unfunded mandate regulations. E.Q. 12875
recommends increased federal flexibility in allowing governments to get waivers from Federal
mandates. It aiso recommends reducing unfunded mandates that are not required by statute,
with the exception of funds necessary to pay direct costs incurred by the state and cities
provided by the federal government.

Executive Order 12893
E.0. 12893 encourages investment and improvements to infrastructure facilities and programs
(including direct Federal infrastructure expenditure and environmental protection), private sector

participation and increased effective state and local programs.

Benefits and costs of infrastructure investments should be measured qualitatively and
quantitatively, including life-cycle analysis and analysis of capital and O&M costs. Efficient
infrastructure management is to be in accordance with operational and management practices

that improve the return from investments.

According to the interviews with EPA staff, even though E.O. 12893 encourages private sector
participation in infrastructure investment and management, it does not have effect on
implementation nearly as much as E.O. 12803 for enabling improved water and wastewater
public/private competition based partnerships.

Phase 4. Survey EPA, AWWA and AMWA to identify 60 privatization, competition and
market strategies in the country. Develop a survey and interview for the
rationale, strengths, weaknesses, ratepayer impacts and results.

Overview

Based on interviews with EPA, AWWA, AMWA, industry representatives and industry research,

a listing was developed of sixty geographically dispersed national cities that have implemented

privatization and competitive agreements. A summary of this phase is summarized in Table 19.

The 60 national cities are identified in Table 20:
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Table 19

Phase 4 Interviews - Survey Resuits

Purpose  EPA, AWWA AMWA and other representatives were contacted to identify 60 cities that have
implemented privatization, competition and other competitive market strategies in the nation.
Results The surveys identified a nationally dispersed group of 60 cities that have implemented

privatization and competition agreements that were contacted in Phase 5.

Table 20

National Cities Implementing Competitive Strategies|

L B I K R R R R R R R R JEE R R R S O A

Alpena, MI Evansville, IN

Anchorage, AK Farmington, NM Pine River, MN
Atlanta, GA Franklin, OH Portage, Ml
Berkley Heights, NJ Gary, IN Rockland, ME
Bessemer, AL Hawthorne, CA San Diego, CA
Birmingham, AL Hoboken, NJ Santa Rosa, CA

Booneville, IN
Bridgeport, CT

Indianapolis, IN
Jersey City, NJ

Schaumburg, IL
Schenectady, NY

Buffalo, NY Kenner, LA Seattle, WA
Burlingame, CA Manalapan, NJ Sioux City, IA
Camden, NJ Miami Conservancy Taunton, MA
Cape Giradeau, MO Milwaukee, WI Toranto, OH
Charlotte, NC New Haven, CT Tulsa, OK

Cheboygan, Ml

LA S R K R R N K R R B R B K R B S R R 3

New London, CT

L R I B JEK JEE JEE R K JNE N R R N JEE R IR TP R

Vancouver, WA

Chicago, IL New Orleans, LA Wauwatosa, W
Cincinnati, OH Newark, NJ West Haven, CT
Cranston, Rl North Brunswick, NJ West Lafayette, IN
Dale City, VA Oak Ridge, TN West New York, NJ
Danbury, CT Oklahoma City, OK Wilmington, DE
Easton, PA Orange County, CA

Edison, NJ Petaluma, CA

Subsequent to identifying 60 national competitive strategies, a survey questionnaire was

developed for use in interviewing the cities. Key areas of focus in the survey
questionnaire are described in Table 12.
Table 21

INational Survey Issues|

What types of strategies have been implemented?

What is the city’s rationale for implementing its strategy?
What is the structure of the contractual agreements?
Are customers satisfied?

Have bills been impacted?

Have there been system improvements?

What benefits and risks exist?

Has legislation affected the agreements?

® ¢ & @& & ¢ o 9
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Phase 5.

Process

Interview 60 National Cities that have Implemented Privatization,
Competition and Marketing Strategies

In conducting the survey, 60 national cities were contacted. At least four calls were made

to each city. Follow-up certified mailings and an additional round of telephone calls were

made to all non-responding cities in an attempt to complete interviews with all 60 cities.

Pursuant to the above procedure, a success rate of 65% was accomplished with 39

completed interviews. A summary of these interviews is provided below in Table 22.

Table 22

Phase § Interviews - Survey Resuits

Purpose

Needs

Benefits

Barriers

Conclusion

B0 cities identified in Phase 4 were contacted to learn about their specific privatization,
sale, lease and managed competition experiences.

Existing costly operations
Inefficient city operations
Inability by cities to afford improvements

Operational savings
Economies of scale

Service needs

Infrastructure needs

Financial assistance
Regulatory compliance
Technical expertise

Need for savings in operations
Economies of scale

Technical capabilities

Bulk purchasing savings
Efficient use of labor
Estimated savings from 20 to 50%

Fear of giving up control

Union resistance

Belief privatization is nat needed
Resistance to change

Cities that have needs for cost savings, improvements, environmental compliance,
technology expertise or financing benefited from competitive solutions. Each city's
unique needs made each solution unique. Cost savings, operational benefits and
technical capabilities were clearly reported under operations contracts. Carefully written
contracts with specificity in language, terms, expectations, monitoring, accountability,
and enforcement are necessary.
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Discussion

Each of the 39 national interviews vielded valuable information about each city’'s unique
experience in implementing a competitive water and wastewater strategy. Significantly,
while each city's individual circumstance was different, from a policy perspective strategic
consistencies arose among many of the respondents regarding the implementation and
results of their strategies. The following discussion attempts to summarize the key
consistencies and unique exceptions that arose from the round of national interviews.

Types of strategies implemented
Interviews with cities in the national survey identified specific forms of contractual
agreements according to the following groups. Table 23 breaks-out the number of cities

that are participating in each type of competitive strategy.

Table 23

INational Survey: Types of Competitive Strategies implemented|

Type of Agreement Number of Participants
Managed Competition 5
Contract Operation and Maintenance (existing) 20
Design, Build, Operate 1
Sale 4
Did Not Implement Competitive Strategy 9

Contract terms

Contract duration ranged from 3 vyears to 20 years in duration. Although cities
contemplated both short and long-term agreements in their decision process, upon
contract finalization, respondents were evenly split between their preference for long-term
and short-term agreements. While some cities valued long-term agreements for increased
ability to plan capital improvements and increase savings over the term of the contract,

other cities preferred short-term agreements to maintain flexibility of choice.

Rationale and benefits
Table 24 lists the most frequently reported reasons for implementing a competitive

strategy according to cities in the national survey.
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Table 24

National Cities’ Reasons for Implementing Competitive Strategies|

Savings

Economies of scale

Service needs

Infrastructure needs

Financial

Regulatory compliance
Technical expertise

Costly, inefficient city operations
Inability to afford improvements

* S S S & & > 0

Savings to the city: Virtually all cities in the interview confirmed their need to accomplish
savings in the operation of their water and wastewater systems. While some cities could
not quantify savings from the privatization agreement, estimated savings according to
many cities ranged from 20 1o 50%.

Economies of scale: A number of cities identified the benefits of a company’s economies

of scale in offering technical capabilities, bulk purchasing savings and efficient use of labor

as reasons to expect savings.

Service needs: Many cities identified increasing financial pressure to maintain quality
services and believed private operations would meet this need. During the interviews, the
broad majority of respondents expressed satisfaction with improved or comparable

operation and maintenance services.

Infrastructure needs: According to many interviews, existing water and wastewater

infrastructure were in need of costly improvements. These cities valued the companies’

ability to implement effective, efficient infrastructure improvements.

Financial: Consistent with the need for system improvements, most of the same cities also
had concern about their financial capability to fund capital improvements without private
sector cooperation in the project. Many of these cities found that company participation in
the project did facilitate payment structures that accomplished repayment of federal funds,
infrastructure improvements and transfers to the general fund for other city needs.

Regulatory compliance: The need to improve current and future regulatory compliance
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requirements was a major factor in particular cities’ decision to pursue a contractual
agreement with a private company.

Technical expertise and capabilities: Many cities expressed concems about their limited

technical capabilities and identified their need for improved technical expertise and
operational capability to manage complex treatment requirements. All respondents
believed that in-house technical capabilities helped resolve regulatory compliance
problems, facilitated lower costs and improved services.

Costly, inefficient city operations: Many cities confirmed that their ultimate decision to

pursue a competitive strategy was impacted by the belief that current cily operations were

costly and inefficient.

Impediments
Factors that were identified by respondents as impediments in their implementation of a
competitive strategy are summarized in Table 25.

Table 25

INational Cities’ Impediments to Implementing Competitive Strategies|

+ Concern about giving up control
+Union resistance

+ Perception that there is no need.
+ Resistance to change
+Regulatory

Although no individual impediment to competition was identified by a majority of
respondents, the explanations below were individually identified during the interviews as

impediments to implementing a competitive strategy by particular cities.

Concern about giving up control: Inherent reluctance by city managers and leadership to

relinquish decision-making authority was cited as an impediment to implementing

competitive strategies.

Union resistance; In cities that had union representation of municipal utility employees,

resistance by unions to implement private contracts directly reflected the fear of losing jobs

and dilution of union power.
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Perception that there is no need: A few respondents stated that city managers and

leadership did not believe the city had a need to implement a competitive strategy.

Resistance to change: Certain respondents stated that reluctance and resistance to

implement a new strategy was evidenced by managers and leadership.

Regulatory: One respondent acknowledged being affected by EPA's claim to jurisdiction
for approving contracts with up-front concession fees under E.0.12803. To avoid coming
under EPA jurisdiction the city specifically invested in legal assistance to structure a 20-
year contractual agreement for equivalent financial benefits and capital improvements as
to a concession fee agreement. To avoid the risk of delay under the EPA review process,
the city structured a payment schedule with the company to implement revenue and
capital improvement goals by redesigning payments and restructuring other costs incurred
by the company.

Phase 6. Interview TNRCC, TML and private legal counsel to identify potential
statutory amendments to facilitate privatization and/or competition

In the sixth round of surveys, attorneys and professionals from the legal and contract

divisions of the TNRCC, the Texas Municipal League and selected private counsel were

interviewed to identify potential statutory amendments to facilitate privatization and/or

competition. A summary of these interviews is provided below in Table 28.

Table 26

Phase 6 Interviews - Survey Results

Purpose  TNRCC, TML and private legal counsel were interviewed to identify potential statutory
amendments to facilitate privatization and/or competition.

Results No attorney offered recommendations for changes to existing Texas statutes for
improving opportunities for privatization andfor competition. However, during the
course of the interviews other issues were raised that may be relevant. Regarding
Executive Order 12803 opinions were divided on the appropriateness of the EPA’s claim
of jurisdiction for review and approval of contracts with concession fees. On the issue
of procurement, opinions were divided regarding Texas Code requirements for
competitive bidding. The issue or regionalization received favorable comments
regarding the TNRCC's recently approved amendment to Chapter 291 of the TAC for a
positive acquisition adjustment and base rate recovery of acquisition costs. |t is clearly
believed that this approval will facilitate mergers, consolidations and regionalization.

The scope of this phase of the workplan was to interview attorney’s for recommendations
regarding potential statutory amendments to facilitate privatization and/or competition.
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The scope of work does not include a full legal review of existing statutes for

recommended amendments to facilitate privatization and/or competition.

Since the author is not an attorney, no conclusions were drawn from the interviews and
readers should not rely on the interview summaries as accurately identifying the legal
considerations of privatization of public infrastructure.

Texas Statutory Issues

The question posed to selected Texas private and government attorneys during this survey
phase was whether each counsel had any suggestions for statulory amendments to
facilitate privatization and/or competition. No recommendations were made in response to
this question. However, during the discussions, ather issues came related to privatization

and competition. The discussions below describe these other issues that were raised.

Regionalization

Senate Bill 1 (SB 1) was passed by the 75" Texas Legislature, to provide a comprehensive
framework for managing the state’s water resources under Texas water law. In supporting
the intent of SB 1, the TNRCC proposed and approved amendments effective February 4,
1999 that implement competitive changes to Chapters 290 and 291 of the Texas
Administrative Code (TAC).

The intent of these amendments is to promote, among other things, financial regulations
that allow the TNRCC to approve filed requests for financial recovery of a positive
acquisition adjustment for the costs associated with acquiring another system (including
utility plant, property and equipment acquired from a retail public utility in a sale and
transfer of utility service areas). The rulemaking's goals include facilitating mergers and
sales of water and sewerage utility systems to achieve benefits under regionalization and
privatization that include removing disincentives to consolidation and regional service.

In conducting its rulemaking process, the TNRCC held focus group meetings and hearings
regarding the proposed Texas Administrative Code (TAC) amendments to comply with the
requirements of the Safe Drinking Water Act Amendments of 1996 and Articles 5 and 6 of
Senate Bill 1 as passed by the 75th Legislature in 1997.
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Competitive Bidding

During the phase 6 interviews, the issue of statutory requirements for competitive bidding
was raised. In particular, the discussion focused on instances where a city wants to enter
into a contract with a private operating company for the provision of water or wastewater
services. Often in such cases, cities may be required by their local statutes to issue a
competitive bid solicitation (if the contract cost exceeds statutory limits.) Concern exists
that at reasonably low levels of acquisition costs ($25,000), competitive bids may cost
more in time and expense than potential saving through the process.

Legal opinions during phase 6 surveys offered that competitive bidding for water and
wastewater operations is a legal and statutory issue of dispute in Texas that has been
litigated and appealed in Texas courts. Each city should review their own city code to see if
their purchasing rules follow state procurement guidelines as exemplified in Texas
Government Code Title 10, § 2155 (see Appendix).

In support of lessening competitive bidding requirements for municipal water and
wastewater contracts, one interview identified “BROWNING-FERRIS, INC., Appellant, v.
The CITY OF LEON VALLEY et al., Appellees’ as precedent that competitive bids may not
be required under Texas statute (the garbage collector quit over a contract dispute and
garbage was accumulating.) In this case one Texas court found that the timely collection
of garbage was a public health necessity and that the garbage collection constituted a
condition that was needed to preserve and protect public health in a timely, efficient and
effective manner, thereby excluded from Title 10 of the Texas Government Code.
Therefore, the city’s garbage contract with a private firm did not have to go through the

delays of competitive bidding.

In this interview it was offered that certain water and wastewater services currently
competitively bid may meet similar standards for preserving and protecting public health in
a timely, efficient and effective manner, thus also deserving of a comparable exclusion
from competitive bidding requirements under Title 10 of the Texas Government Code.

A differing opinion in this matter offered that the above decision may not be relevant and
does not justify excluding water and wastewater contracts from requirements for
competitive bidding. The case in question was viewed as a narrow decision based on what

the court regarded as an emergency sitluation and that although water and wastewater
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prajects are crucial, they rarely meet the criteria of “emergency” in posing a sudden threat
to public health.

Regarding competitive bidding in general, another interview indicated that although local
governing boards can set thresholds on procurement limits different than state thresholds,
Title 10, Subtitle D (formerly 601.B) of the Texas Government Code (if adopted by local
procurement statute), requires a competitive bid solicitation whenever more than $25,000

is to be paid in a contract.

Another comment cited the anti-monopolistic provisions of Article |, Sections 17 and 26 of
the Texas Constitution as legal basis for apposing contracts without competitive bidding for

essential commodity services.

Finally, a different party stated when maintenance contracts are for less than state limits,
the contract does not come under the Professional Services Act. When maintenance
contracts exceed the state threshold, a competitive bid is needed. However, it has been
noted in actual practice, districts often manage to circumvent this requirement through spot

improvement clauses in agreements with private operators.

The competitive bidding requirements issue centers on whether in particular instances
state and local solicitation requirements cause improved results or cause inefficiency and
extra cost. |t is possible that benefits may be possible through improvements to the
competitive bidding requirements that streamline procurement procedures in cases where
delays may cause larger costs than potential savings. In this regard, cities and the
legisiature may find it relevant to address whether and how existing procurement statutes
may be affecting the goals of privatization and competition.

Federal
Implementing E.O. 12803: Regarding the EPA’s implementation of E.O. 12803, interviews

with legal counsel were divided regarding the appropriateness of the EPA’s current position
of jurisdiction over concession fee agreements as leases that require EPA approval and
removal of federal interest in funded assets.

One attorney agreed with the EPA’s interpretation and saw the similarity in principle that a
concession fee was like a lease payment that paid off debt. In this regard, the attorney
found the EPA's position to be appropriate because the concession fee worked like a sale
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or lease-back payment where the city was taking value for the asset. In this way, the
concession fee was like a rent and the city was paying for the total cost of the services and

asset to the company.

However, another attorney did not believe that a concession fee constituted a “lease-type”
agreement, since there were no encumbrance on the asset of the utility through the
contractual agreement for services between the city and the company. The concession
fee reflected one up-front payment that was reflected in the net present value of the
centract's payment stream over its contract term. There is no ownership of the asset by
the company. Consequently, the EPA was incorrect in its guidance and position regarding

jurisdiction over “lease-type” contractual agreements.
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Conclusions

Summary

If a city’s water and wastewater system’s operations are efficient and their infrastructure is
in good condition and in compliance with state and federal laws, there probably is not a
need to consider competitive market options.

However, if the city has needs for operational savings, system improvements, regulatory
compliance, technology and labor expertise or financing, then competitive strategies will
likely be of benefit.

In choosing a competitive market strategy, there is not one simple answer. Public
acceptance, political concerns and other unique circumstances will also influence each
city's decision-making process regarding which competitive strategy best meets its

particular needs,

Based on these competitive considerations, if the city’s needs are significant or urgent,
then an operations contract is probably the short-term path to pursue, unless it wants to
sell its system to another operator, as is facilitated under the TNRCC's new acquisiticn
rules. Examples of conditions for contracting or selling include sanctions by the EPA for
compliance violations, infrastructure upgrading and improvement needs, labor expertise
and technical deficiencies, debt and financing concerns, need for savings or if the city has

no interest in operating the utility.

However, if the city is interested in continuing to operate its water and wastewater systems,
it may choose to first implement an employee managed competition strategy. By investing
numerous years and reasonable expense on internal preparation, the city can empower
municipal employees to perform self-evaluation and improvement measures in preparation

to compete in a selection process against private companies.

The major reasons that cities identified for considering competitive market water and
wastewater strategies include need for regulatory compliance, improved savings,
infrastructure requirements, financial funding requirements and need for technical
expertise. Table 27 below describes the benefits and risks associated with each

competitive marketing strategy.
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Table 27

IBenefits and Risks of Competitive Market Strategies|

Managed Competition

Benefits

Cooperative purchasing/contracting
Performance based incentives
Resale of by-products

Selling services

Cross-training efficiencies

Staff reductions through attrition
Bureaucratic reform

Scheduled maintenance
Reduced inventory costs
Instrumentation and automation

Operations Contracts

Benefits

Savings over municipal costs
Operations experience
Problem solving success
Technology & skills expertise
Regulatory compliance
Capital improvements
Enforcable performance

Risks
Contract risk:
- Financial controt

Risks - Monitoring
Weaker performance enforcement - Communications
Financial risk - Enforcement
Regulatory risk
Labor and technical needs
Long lead time preparation
Leases Asset Sales
Benefits Benefits
Infrastructure financing Financial
Rate stabilization Retire debt

Debt reduction
Expertise
Focus on other priorities

Risks

Loss of oversight

Loss of operational control
Lass of enforcement

EPA approval and need to
eliminate federat interest

Improve infrastructure
Econcmies of scale
Technical expertise
Accelerated debt depreciation
Lowers city responsibility

Risks

No monitoring

Rate risk

Loss of control

No contractual recourse

No decision authority

Legal, regulatory, financial risk
Loss of tax-exempt bond status
Higher regulatory requirements

Successful Strategies - Criteria / Common Reasons

The majority of cities interviewed stated that their competitive strategies provided solutions to
each town’s specific needs. Criteria or reasons provided cited overall savings, improved
operating efficiency, regulatory compliance and customer satisfaction as the most frequently
reported findings that cities gave as criteria for successful competitive strategies. Table 28
below summarizes the criteria, or common reasons given most commeonly by cities as proof that

their competitive market strategy for improving water and/or wastewater services are successful.
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Table 28

[Criteria / Reasons for Successful Competitive Strategies|

Reduced operation cost Acquired technical capabilities
Increased operational efficiency Improved services

Improved system condition Pay for improvements

Meet environmental regulations Build infrastructure

Serve growing demand Financial assistance

Rate stability

Discussion
Results of surveys with Texas and national cities indicated that the vast majority of competitive

marketing strategies in Texas and the nation are contractual agreements with private companies.

Numbar of Participant

Contract Qperations Managed Competition Sale Lease

Figure 3

Figure 3 shows that of 57 Texas and national cities that were interviewed, 35 entered into
contractual operation agreements with private companies, 6 implemented managed competition,
0 executed a lease and 6 system sales were performed.

Success of Contractual Agreements

In addition to the above for cities' successful experiences with contractual agreements, one city
additionally reported that after the agreement was implemented, municipal employees expressed
strong interest in joining the private operating company.
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Regarding contract structure, the most commonly reported issue as essential to a successful
contract was the need for explicit and comprehensive contract language and terms,

Specific contract terms recommended by many cities included performance, monitoring,
reporting, review and penalty requirements and clauses. In addition, commenters also
recommended provisions to update the terms of the contract for changes, detailed language on
cost responsibilities and payment schedules as other important elements of a contractual
agreement.

In facilitating operations contracts, cities identified iRS Revenue Procedure 97-13 as the most
effective regulatory incentive to competition because it allows long-term contractual agreements.
A majority of cities identified the ability to enter into long-term contracts as a valuable means to
increase efficiency, planning, savings and infrastructure improvements.

Among all of the cities interviewed, there was a reasonably even split between cities’ preferences
for implementing short-term versus long-term agreements. According to individual management
preference, some cities liked short-term agreements because they afforded more opportunities to
choose another supplier while providing incentives to the company to perform. Conversely, other
city managers saw value, increased benefits and savings through longer-term deals that allowed
improved long-term, cooperative planning with the company to implement infrastructure

improvements and stabilize rates.

Other Successful Strategies

Although very few cities have sold or leased their systems to private companies, the few
examples of system sales and leases indicate satisfaction with the results. Barriers to system
sales and leases primarily reflected management and public concems about losing ownership
and ultimate control of their municipal utility facilities

The surveys and research also identified that particular cities have implemented municipal
employee improvement “managed competition” programs as a strategy. In instances where
managed competition has been implemented, cities appear satisfied with the results. According
to interviews, the three primary impediments to implementing managed competition strategies
are that city employees must win competitive bid proposals against private competitors, the high
costs and extensive lead time necessary to prepare municipal employees to compete and the

motivation and willingness of city employees.
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Recommendations

Summary

As a result of the interviews and research in this engagement, the report offers three
recommendations for cities that are considering privatization and competitive market options.
During the interviews of selected private and government legal counsel to identify potential
statutory amendments to facilitate privatization and/or competition, no recommendations for
changes to existing Texas statutes were offered. A full legal review of existing statutes would be
needed to appropriately identify recommendations for changes to existing statutes to facilitate

privatization.

The first recommendation propeses that cities perform a self-evaluation to assist in deciding

whether a city can benefit from privatization or competitive market strategies. This evaluation
process recommends an inventory of self-appraisal, performance benchmarking and an internal
capability analysis.

The second recommendation proposes a three-step process to choose a competitive strategy.

First, the city must decide on a path and timeline for implementing a competitive water and/or
wastewater strategy. This choice must include an up-front decision on whether or not to make a
significant investment of time and finances for municipal employee preparation prior to

competing against private companies.
Second, if the city chooses to support a municipal employee preparation process, it must commit
the appropriate resources to its municipal employees for strategic planning and improved

processes.

Third, the study provides a detailed listing of performance and qualifications requirements for
use in comparing and evaluating competitive proposals.

The third recommendation presents an inventory of key contractual and financial considerations

that the city should consider in constructing a contractual agreement.
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Discussion

A. Recommendation #1: Evaluating Need / Checklist of Key Needs

Listed below are ten questions for cities to self-evaluate the capabilities of their water and
wastewater system operations, finances and compliance. These questions elevate key issues for

cities to consider in evaluating whether their utility systems are in need of improvement®:

Efficiency: Are the municipal water and wastewater systems as efficient as the best
run utilities?

Financing improvements: Will the city be able to finance needed improvements?

Rates: Will rates increase if the city implements needed capital improvements?
Compliance: Are the city’s water and wastewater systems currently, or expected to be

out of compliance with Federal and State regulations?

Technology: Do municipal, management and staff have the technical expertise to
perform improvements, operations and maintenance?

Cost of service: Are the water and wastewater systems recovering their costs of service?

Economies of scale: Is there room to lower operations and procurement costs under larger

economies of scale?

Load growth: Is the city’s population expected to increase and require infrastructure
improvements?

Safely & management: Are management and staff appropriately skilled to ensure all safety
requirements for performance reliability?

Benchmarking and Assessing Internal Capabilities

If answers to the above questions indicate the city's water and wastewater systems have need
for improvement, then the city should proceed with a benchmarking and self-evaluation process
to identify its areas of need. This process will assist in verifying whether the city can improve
efficiencies and make infrastructure improvements through internal or private market

strategies™®.

Benchmarking involves comparing a city’s business practices, core services and system
operations to other top-performing operations, preferably of a similar sized system. Performing
this appraisal requires breaking out the water and wastewater system's costs of service, rates

2 New England Interstate Environmental Training Center, "Draft Outline, ‘Contract Operations Guidance Document’ Getting
From Here to There", accessed November 5, 1998 online at the Water Industry Council Web site,
http:/mww.waterindustry.org/neietc-a4.htm

% Managed Competition, Association of Metropolitan Sewerage Agencies, Washington, D.C., 1997.
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and production levels for comparison against other comparable, well functioning utilities. The
analysis of comparative financial and supply performance criteria will help show whether
operations are cost efficient or not.

Self-evaluation of intenal performance involves management review of the city’'s water and
wastewater utility track record of performance and costs. This management review process
involves review of regulatory filings, compliance, and operating costs. The result will be a useful
management communications and information tool for improving performance. Listed below are
examples of benchmarking and self-evaluation criteria that will help the city identify whether it is
operating efficiently or whether competitive marketing strategies can provide improved

performance and savings.

Operating expense analysis: Internal variance analysis and external comparisons of unitized
costs of specific cost centers with other utilities may help identify areas
of operational and cost inefficiency.

Capital improvements: Evaluate whether system capital improvement needs have been
performed in the past or deferred. Include expected capital
improvements that are expected to occur in the future for maintenance,
upgrade and compliance purposes.

Rates: Compare water and wastewater rates and bills to comparable cities.
Synchrenize this analysis with the evaluation of operating and capital
expenses to identify whether customers are being charged non-
competitive rates.

Budget analysis: Check city budgets to determine if the city's water and wastewater costs
of service are being covered by revenues. Look at past and prospective
operating costs.

Compliance: Assess whether the water and wastewater systems are in compliance or
whether they have a history of viclations with regulatory requirements.

Repeating Problems: Identify whether operation and maintenance, budget variances and
safety problems frequently recur.

Labor: Evaluate whether the city's utility staff possess the training and skills to
meet current and expected water and wastewater infrastructure and
operating performance requirements according to State and Federal
reguiations. Areas to check include turnover and attrition, training and
qualifications, certification as required, accident and safety reports.

Forecasted needs: Project future water and wastewater customer needs using population,
commercial and industrial growth expectations. Evaluate whether new
and expected compliance and treatment requirements will affect future
system performance needs.
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B. Recommendation #2: Preparing for Competition

Choosing a Path to Competition

Based on the decision that water and wastewater efficiencies and savings can be accomplished,
the city must then decide the measures it wants to consider for improving its systems. The city
must decide whether to allow its municipal management and employees to compete with private
operating companies to provide services to the city. The Flowchart in Figure 4 shows the

sequence of steps a utility faces in preparing to choose a competitive strategy.

Figure 4

Yes

Yes
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Figure 4 shows that the city may decide to immediately seek private sector competitive market
solutions. Basis for this choice may be that the city has serious or urgent compliance,
operational or infrastructure needs that cannot be solved internally. Under this path, the city
must identify what improvements are needed and then develop a comprehensive solicitation and
contract for bidding and negotiation. Under this approach, the city private sector options include

contract operations, system sale or lease agreements.

Under the second path, the city pursues a managed competition strategy that allows municipal
employees to develop an improvement plan. Under this approach, the city must make a
material up-front commitment to invest time and resources to assist municipal employees train
and develop competitive marketing plans. Managed competition requires a lead-time of
between one to three years for preparation. As seen in the Charlotte, North Carclina managed
competition case study in the Appendix “Case Studies”, employees were allowed three years for
planning and preparation prior to competing in a competitive bid solicitation with private
operating companies.

According to the Association of Metropolitan Sewerage Associations (AMSA), a comprehensive
managed competition process will require between $300,000 to $500,000 to fund, and can take
numerous years (up to five-years) to complete. Additional, non-quantifiable costs will also be

incurred as employees divert productive time to managed competition preparation®’.

At the conclusion of the municipal employee preparation process, a competitive bid solicitation
should be conducted between interested public and private competitors to document budget
costs and performance requirements. The competitive selection process ensures that the most
appropriate and gualified strategy is selected.

If the city’s managed competition strategy is awarded selection, it is strongly recommended that
the budget costs of the bid be established as the benchmark for compensation incentives for the
employees in the absence of a legally enforceable contract as would be offered to a private
company. This recommendation was successfully implemented by the City of Charlotte, North
Carolina in its managed competition program. The risk of non-performance increases greatly
under managed competition if the department is not held to specific, measurable performance

and budget goals.

z Managed Competition, Association of Metropolitan Sewerage Agencies, Washington, D.C., 1997.
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Preparation of Municipal Employees under Managed Competition
Deciding to invest time and money into a managed competition process is a critical decision in

the city's competitive process.

Reasons to allow municipal employees to prepare for a competitive bid solicitation may include
political and management considerations as well as the magnitude of compliance, infrastructure,
savings and efficiency needs. Potential advantages from managed competition include that
municipal employees are more familiar with the infrastructure systems, municipal utility
operations do not have to generate shareholder return, they are tax exempt and have access to

tax-exempt financing and loans under state revolving fund programsza.
In organizing prior to competition, AMSA recommends that municipal employees implement five
stages in its competitiveness process. Table 29 summarizes the stages and estimated time to

perform each stage®.

Table 29

[Stages in Managed Competition Preparation|

Understand current conditions relative to competitiveness.

Build awareness of competitiveness among staff/stakeholders (2-3 months.)
Coordinate strategies and performance targets (6-9 months.)

Plan department changes, promote internal competitiveness (8-12 months.)
Implement methods, responsibiiities and technology plans (18-36 months.)
Improve practices, responsibilities, plans and performance.

Soliciting Competitive Proposals - Importance for Detail
Saliciting competitive proposals is essential for a successful contractual agreement. A well

planned and explicit competitive solicitation will attract accurate, low cost, effective bids.

Not surprisingly, a well developed competitive bid solicitation is appreciated by potential bidders
because it enables bidders to improve the accuracy and appropriateness of their proposals by
reducing uncertainty about the city's expectations. Increased certainty enables bidders to better
estimate their profit margin in the proposal and lower bid prices. Listed below are important
details that should go into a competitive proposal solicitation.

** Evaluating Privatization, Association of Metropolitan Sewerage Agencies, Washington, D.C., 1996.
® Thinking, Getting, Staying, Competitive, A Public Sector Handbook, Association of Metropolitan Sewerage Agencies,
Washington, D.C., 1996. p. 18-19
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Soliciting Competitive Proposals - Elements of the Solicitation

The solicitation is the blueprint that provides information to prospective bidders about the
numerous aspects of the proposed contract requirements. Scope of services, purpose, term of
contract, performance targets, legal and payment are examples of key elements of a solicitation.
it is essential that the solicitation cleariy and precisely specify what services are to be performed

and priced.

The preposal format should also be clearly defined to facilitate similar formatting among the
proposals. Similar formatting will ease the review of bid proposals and provide a common
framework with clear benchmarks for the bidder. It is strongly recommended that the city should
retain experienced professional and legal assistance in developing the solicitation to assure it
accomplishes the city’s goals. In addition, the solicitation should be announced and well
circulated, allowing adequate time for prospective bidders to prepare effective proposals.

Table 30 summarizes the issues that should be described in a solicitation. This list provides the
reader with an example of a “proposal format.” It is important to note that many of the elements
of the solicitation should also be included as elements in the final contractual agreement®™>".

Table 30

| Components of a Competitive Solicitation |

Purpose

Organization / corporate profile (Overall firm qualifications, financial strength)

Scope of services

Term of contract

Performance history (list of clients and references)

Administration (principals)

Management and Staffing (Personnel and technical qualifications)

Description of how services are to be provided (in-house staff, contract services)
Operating responsibilities (permitting, requlatory, plant operations laboratory, violations)
Maintenance responsibilities (planning, scheduling, routine, preventive, corrective, system)
Technical approach and operations workplan

Evaluation criteria

Cost parameters

Definition of terms

Description of selection process and timeline

Date of proposal meeting / site visits procedure

Format for proposals

L R R K K IR JBE K K B R R R K B B

% New England Interstate Environmental Training Center, “Draft Outline, ‘Contract Operations Guidance Document’ Getting
From Here to There", accessed November 5, 1998 online at the Water Industry Council Web site,
http://www.waterindustry.org/neietc-c1.htm

¥ Managed Competition, Association of Metropolitan Sewerage Agencies, Washington, D.C., 1997.
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The Scope of Services is probably the most important section of a solicitation for explaining the
city's expectations to potential bidders. It will provide the framework for the municipality’s
performance expectations. Responses to the Scope of Services will probably be a key basis for
selecting a service provider.

The city must expend significant efforts in preparing the description of its scope of services to
ensure it accurately reflects the city’s water and/or wastewater facility and operational needs.

Table 31 lists key elements that should be included in the contract's Scope of Services™:

Table 31

[Elements in a Scope of Services|

Description of the facilities (incl. water & wastewater collection / distribution systems.)
Description of the types of services/improvements to be provided by the bidder.
Regulations and administrative requirements,

Reporting responsibilities.

Maintenance budget.

Requirements for sludge and water treatment.

Capital budget.

Description of the purchasing process and responsibilities.

Performance standards.

Compliance guarantee by the contractor.

Terms for equipment management and ownership.

State requirements for contract approval.

Procedures for changes in the scope of services.

Contact persons.

L R R R R IR R K R

To better understand potential savings and quality of performance under each proposal, it is
recommended that cost should be itemized in each proposal according to the following
categories™:

Labor

QOverhead
Chemicals
Supplies

Sludge & treatment
Technical support

* > > > > 0

¥New England interstate Environmental Training Center, “Draft Outline, ‘Contract Operations Guidance Document’ Getting
From Here to There”, accessed November 5, 1998 online at the Water Industry Council Web site,
hitp://Awww. waterindustry.org/neietc-c1.htm

* New England Interstate Environmental Training Center, “Draft Outline, ‘Contract Operations Guidance Document’ Getting
From Here to There", accessed November 5, 1998 online at the Water Industry Council Web site,
hitp:/iww.waterindustry.org/neietc-c2.htm
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Evaluation criteria and scoring: In requiring specific criteria to be included in all proposals

enables the city to evaluate, weigh and score proposais. Prior to promulgating the solicitation,
the city should determine the weighting and scoring method that will be used in evaluating the
criteria and proposals. It is important that the city also weigh each proposal in total, to account
for the completeness, responsiveness, and understanding of the project’s responsibilities™.

C. Recommendation #3: Contractual Elements

The third set of recommendations presents an inventory of key contractual and financial
considerations that the city should seriously consider using in a contractual agreement once the
city has selected a strategic option.

Following the review of all bids and the selection for award of a competitive bid, the city must
complete negotiations of its contractual agreement with the selected company. The contract
places a legal obligation on both the city and the company for performance and payment
obligations. Consequently, both parties will require legal representation in the finalization of the
agreement™.

The following list is offered as an example of proposed elements to be included in a contract. It
is not intended to be exhaustive and other key contractual issues not listed in the listing below
may be equally or more appropriate for inclusion. To repeat, it is strongly recommended that the
city retain expert, experienced legal representation in the final construction of the contract.

Scope of services: Work to be performed by the contractor.

Staffing: Description of minimum staffing requirements, hiring and dismissal of current public
employees.

Additional services: Tasks that will fall under the contractor's obligations for service, probably
performed previously by municipal employees.

Maintenance, training and safety schedule: Maintenance and inspections to be performed by the
contractor to maintain the facility reliability and to protect the community’'s heaith.

Capital improvements and repairs: The contract should include a procedural timeline for
implementing planned capital improvements, performance criteria, liability for non-performance.

Force Majeur: Factors beyond control must be explicitly defined in the contract.

¥ Managed Competition, Association of Metropolitan Sewerage Agencies, Washington, D.C., 1997.

3 New England Interstate Environmental Training Center, “Draft Outline, 'Contract Operations Guidance Document' Getting
From Here to There”, accessed November 5, 1898 online at the Water Industry Council Web site,
http://www.waterindustry.org/neietc-¢3.htm
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Assignment of risk: The contract must explicitly identify what risks belong to the operator
regarding performance as well as identify conditions that are beyond the operator's control
regarding the performance of contractual responsibilities.

Ongoing reporting requirements and Identification of accountable company officers: Specific

lines of accountability and communications for ongoing reporting of performance, complaints and
billing.

Audit of contractor’s billing records: The owner must have the right to audit the contractor’s
billing records associated with the contractual agreement.

Requlatory, reporting and complaint responsibilities: Accountability for specific regulatory filings
with local, state and federal governments including identification of accountable company
representatives that are responsible for each filing. Responses to complaints and other reporting
respansibilities should also belong to the operating company.

Emergency notifications: Specific emergency procedures, including authorities and contact
persons under emergency conditions.

Insurance requirements: Specific responsibilities for afl required insurance coverage programs
including explanations of facility coverage, premium payment and liability responsibilities.

Ownership: ldentification of equipment suppliers and ownership. Specific description of each
party’s responsibilities for supplying payment of materials and equipment, including ownership
during and after the term of the contract.

Severability and termination: Provisions and acceptable reasons for either the city or company to
exit the contract prior to the expiration date.

Indemnification clause: To identify which party is responsible for regulatory penalties and fines.

Cost: The amount agreed between the city and the company for services to be rendered.

Payment schedule: Terms of payment to the company for services rendered.

Performance penalties: Fines or other penalties that can be levied against the contractor for not
meeting the terms of the contract and other legal responsibilities for operating the facility.

Transition conditions between contracts: Liability of both the municipality and the company at
the end of a contract and prior to a new contract either with the existing company or a new
company.

Accepted proposal: A complete copy of the bid prepared by the contractor should be attached to
the contract.

Definition section: The contract will include glossary of key word definitions.

Subsequent to performing the contractual agreement, performance monitoring and
communications are necessary by the city to ensure that performance by the company is in

compliance with the terms agreement.

Texas Water Development Board
Market Strategies For Improved Water Service by Water Utilities

Page 74



As previously discussed, monitoring requirements will depend on many factors. Age and
condition of the water and wastewater facilities, company qualifications of the firm, diligence and
capability of the city to monitor performance are examples of matters that will dictate the level of
the city’s performance monitoring responsibilities. To the level of monitoring that is warranted the
city should maintain regular review of financial indicators, site visits, reports and ongoing
communications to assess compliance. These monitering responsibilities should be performed
by either city staff, shared with other cities or with third-party private company employees.
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Summary of Survey Results

Texas
[ Population: (5,000 to 19,999) ;
City Description
Angleton Five-year O&M contract was implemented for savings, compliance and improved services. City is not completely satisfied with company services and has received complaints. Contract

contains exit ciauses, performance criteria and dispute resolution sections. RFP's were solicited but not from employees. E.0.12803 and IRS 97-13 influenced outsourcing decision.

Burkburnett City and citizens have experienced improved services and satisfaction with company. Medium term deals promote stable workforce and service quality.
Contract contains exit clauses, performance criteria, enforcement/dispute resolution and capital improvement provisions.

Elgin The City soid its wastewater facility in 1994. Rationale was financial. City considered contracting but infrastructure upgrade requirements dissuaded companies from service agreements.
City has considered regionalization and participated in studies with buyer on regionalization.

Freeport Five-year contract provides water treatment, wastewater collection, distribution and meter reading. City needed to upgrade infrastructure due to state compliance regulations.
City not pleased with customer service. Contract does not have performance criteria, accountability, menitering clauses. Maintenance has declined.

Pampa City has five-year renewable contracts. City likes longer-term contracts to improve infrastructure upgrades. City has trouble retaining personnel. Trained staff leave. City is satisfied with service.
Reason for contract was for expertise and savings. Local barriers to contract services. Contract has improvement, enforcement, dispute resolution, performance and exit clauses.

Stephenville Five-year contract for wastewater treatment. Reason: company us more efficient, has technical expertise, manage "red tape,” better resources. City prefers shorter contracts to match changes
in councit. Politics impede long-term deals. City is satisfied with company setvices. Contract has exit, performance criteria, enforcement/dispute resolution and capital improvement terms.

[ Population: (20,000 to 79,999) ]

(23

UL

©

x
3

it Description
City found itself behind the power curve in wastewater regulation compliance. The City has had a traditionally difficult time attracting skilled labor. OMI currently operates both of the City’s wastewater

treatment plants. The City had a five-year contract and is how in year two of a three year renewal. The City is currently considering taking back operations sighting additional cost savings as the reason.

Round Rock LCRA purchased the City's two wastewater treatmemt facilities for $23.7 million. Round Rock joined a regional wastewater approach to providing sewer service and the prospect of lower rates for
customers. LCRA and the Brazos River Authority will jointly operate the wastewater facilities.

Huntsville City under contract for water services since late 1970's. City likes longer-term deals to ensure water right commitments. Rationale: to acquire better, more reliable water supplies. City likes
employee bidding to improve understanding of all costs of services. Important to maintain coordination with the company. Good coordination is essential to successful relation with supplier.

Georgetown Five-year contract has five-year renewal based on IRS 97-13. Reason for contract was for company expertise and to keep up with water developments. City is satisfied with contractual
agreement. All employees were offered company jobs at same or better pay. Positive results of water contract have convinced City to privatize its wastewater system. Savings of 25% to 30%.

San Benito City had 2-year management contracts water/wastewater systems. Rationale: economic, to save on the cost of operations. City issued an RFP. Contract did not have performance, monitoring
or dispute resolution clauses. City was not satisfied with service, taste and smell complaints. City ended contract and operates systems now. However, City is satisfied with its solid waste contract.

Temple Five-year contract was solicited to reduce City management stress, savings and infrastructure improvements. City's solicitation included employee bid, which came in 2nd place.
Recommends that prior to selecting a company, cities should do extensive research, references, and inciude precise expectations in RFP. City likes longer-term deals for savings.
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Summary of Survey Resuits

Texas
| Population: (80,000 fo 2,00,000) |
City Description
Austin City instituted a 2-phase internal assessment process to evaluate efficiency and benefit opportunities. City will not seek company privatization proposals due to resistance by union, council.

Phase 1 benchmarked costs against comparable utilities. City is currently in phase 2 to identify streamlining and management plan to achieve results of competition within next five-years.

Bexar MWD District has entered a 10-year contract with 10-year renewable term for D-B-O (design-build-operate) of a surface water treatment plant. Reason: district wanted the new plant quickly.
IRS 97-13 played some role in the contract structure. Contract has exit, performance, enforcement and dispute resolution clauses. RFQ was distributed prior to company sefection.

Corpus Christi City evaluated managed competition and meetings with private service providers regarding privatization opportunities. Staff was going to bid against companies. An internal study was
performed to identify improvements. It was decided that overall, the system was in good shape and operating efficiently, It was decided to not proceed with any competitive options.

Dallas City is currently evaluating portions of wastewater system to privatize. City will not contract out core competency to protect system integrity. Currently bidding out for handiing of bio-solids.
City is seeking a 3-year contract. This ailows the City to control increase costs that must be funded through the annual operating budget. Long-term deals pose more financial risks.

Fort Worth Two water and wastewater services are privatized: biosolids handling and meter reading. Reason: biosolids contract brought on by diminishing space at landfifls. The contractors
have a dewatering and re-use program. The contract was a D-B-O and City owns ptant. Meter reading contract is due to cost savings opportunities.

Houston Five-year private contract for water treatment plant operations after a competitive bid solicitation that included a municipal employee managed competition proposal. Competition strategy has
resulted in budget savings. Recommend: carefully structured contract language for services, responsibilities, contract administration, quality control and quality assurance measures.
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Internal Revenue Service
Revenue Procedure 97-13
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SECTION 4. EFFECTIVE DATE

This revenue procedure is effective
for all open years.

SECTION 5. EFFECT ON OTHER
REVENUE PROCEDURES

Rev. Proc. 95-21 is ampilified, in part,
and modified, in part.

26 CFR 60).601: Rulex and regulations.
(Alse Part 1, §§ 103, 141 145; 1.i141-3. 1.145-2.)

Rev. Proc. 97-13
SECTION 1. PURPOSE

The purpose of this revenue proce-
dure is to set forth conditions under
which a management contract does not
result in private business use under
§ 141(b) of the Internal Revenue Code
of 1986. This revenue procedure also
applies to determinations of whether a
management contract causes the test in
§ 145(a}(2)(B) of the 1986 Code to be
met for qualified 501(c)(3) bonds.

SECTION 2. BACKGROUND

.01 Private Business Use.

(1) Under § 103(a) of the 1986
Code, gross income does not inciude
interest on any state or jocal bond.
Under § 103(b)(1) of the 1986 Code,
however, § 103(a) of the 1986 Code
does not apply to a private activity
bond, unless it is a qualified bond under
§ 141¢e) of the 1986 Code. Section
141(a)(1) of the 1986 Code defines
“private activity bond™ as any bond
issued as part of an issue that meets
both the private business use and the
private security or payment tests, Under
§ 141(b)(1) of the 1986 Code, an issue
generally meets the private business use
test if moare than 10 percent of the
proceeds of the issue are to be used for
any private business use. Under
§ 141(b)(6)(A) of the 1986 Code, pri-
vate business use means direct or indi-
rect use in a trade or business carried on
by any person other than a governmen-
tal unit. Section 145(a) of the 1986
Code also applies the private business
use test of § 141(b)(1) of the 1986
Code, with certain modifications.

(2) Corresponding provisions of
the Internal Revenue Code of 1954 set
forth the requirements for the exclusion
from gross income of the interest on
state or local bonds. For purposes of this
revenue procedure, any reference to a
1986 Code provision includes a refer-
ence to the corresponding provision, if
any, under the 1954 Code.

632 1997-1 C.B.
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(3) Private business use can arise
by ownership, actual or beneficial use of
property pursuant to a lease, a manage-
ment or incentive payment contract, or
certain other arrangements. The Confer-
ence Report for the Tax Reform Act of
1986, provides as follows:

The conference agreement
generally retains the present-law
rules under which use by persons
other than governmental units 1s
determined for purposes of the
trade or busincss use test, Thus, as
under present law, the use of bond-
financed property is treated as a
use of bond proceeds. As under
present law, a person may be a
user of bond proceeds and bond-
financed property as a resujt of (1)
ownership or (2) actual or benefi-
cial use of property pursuant to a
lease, a management or incentive
payment contract, or (3) any other
arrangement such as a take-or-pay
or other output-type contract.

2 H.R. Conf. Rep. No. 841, 99th Cong.,
2d Sess. II-687-688, (1986) 1986-3
(Vol. 4) C.B. 687688 (footnote omit-
ted).

(4) A management contract that
gives a nongovernmental service pro-
vider an ownership or leasehold interest
in financed property is not the only
situation in which a contract may result
in private business use.

(5) Section 1.141-3(b)(4)(i) of the
Income Tax Regulations provides, in
general, that a management contract
(within the meaning of § 1.141-
3(b)(4)i1)) with respect to financed
property may result in private business
use of that property, based on all the
facts and circumstances.

(6) Section 1.141-3(b)4)(i) pro-
vides that a management contract with
respect to financed property generally
results in private business use of thal
property if the contract provides for
compensation for services rendered with
compensation based, in whole or in part,
on a share of net profits from the
operation of the facility.

(7) Section 1.141-3(b)(4)(iii), in
general, provides that certain arrange-
ments generally are not treated as man-
agement contracts that may give rise 1o
private business use. These are—

(a) Contracts for services that
are solely incidental to the primary
governmental function or functions of a
financed facility (for example, contracts
for janitorial, office equipment repair,
hospital billing or similar services);

(by The mere granting of admj,.
ting privileges by a hospital to a doctor
even if those privileges are conditioned
on the provision of de minimis services,
if those privileges are available to a|
qualified physicians in the area, consis.
tent with the size and nature of i
facilities;

{c) A contract to provide for the
operation of a facility or system of
facilities that consists predominantly of
public utility property (as defined in
§ 168(i)(10) of the 1986 Code), if the
only compensation is the reimbursement
of actual and direct expenses of the
service provider and reasonable adminis-
trative overhead expenses of the service
provider; and

(d) A contract to provide for
services, if the only compensation is the
reimbursement of the service provider
for actual and direct expenses paid by
the service provider to unrelated parties.

(8) Section 1.145-2(a) provides
generally that §§ 1.141-0 through
1.141-15 apply to § 145(a) of the 1986
Code.

{9) Section 1.145-2(b)(1) provides
that in applying §§ 1.141-0 through
1.141-15 to § 145(a) of the 1986 Code,
references to govermmental persons in-
clude section 501(c}3) organizations
with respect to their activities that do
not constitute unrelated trades or busi-
nesses under § 513(a) of the 1986
Code.

02 Existing Advance Ruling Guide-
lines. Rev. Proc. 93-19, 1993-1 C.B.
526, contains advance ruling guidelines
for determining whether a management
contract results in private business usec
under § 14!1(b) of the 1986 Code.

SECTION 3. DEFINITIONS

01 Adjusted gross revenues means
gross revenues of all or a portion of a
facility, less allowances for bad debts
and contractual and similar allowances.

02 Capitation fee means a fixed peri-
odic amount for each person for whom
the service provider or the qualified user
assumes the responsibility to provide all
needed services for a specified period so
long as the quantity and type of services
actually provided to covered persons
varies substantially. For example, a capi-
tation fee includes a fixed doliar amount
payable per month to a medical service
provider for each member of a health
maintenance organization plan for whom
the provider agrees to provide all
needed medical services for a specified
period. A capitation fee may include a
variable component of up to 20 percent
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of the 1otal capitation fee designed to
rotect the service provider against risks
such as catastrophic loss.

.03 Management contract means a
management, service, or incentive pay-
ment contract between a qualified user
and a service provider under which the
service provider provides services in-
volving all, a portion of, or any function
of, a facility. For example, a contract for
the provision of management services
for an entire hospital, a contract for
management services for a specific de-
partment of a hospital, and an incentive
payment contract for physician services
to patients of a hospital are each treated
as a management contract. See
§8 1.141-3(b)(4)(ii) and 1.145-2.

04 Penalties for terminating a con-
tract include a limitation on the quali-
fied user’s right (o compete with the
service provider; a requirement that the
qualified user purchase equipment,
goods, or services from the service
provider; and a requirement that the
qualified user pay liguidated damages
for cancellation of the contract. In con-
trast. a requirement effective on cancel-
lation that the qualified user reimburse
the service provider for ordinary and
necessary expenses or a restriction on
the qualified user against hiring key
personnel of the service provider is
generally not a contract termination pen-
alty. Another contract between the ser-
vice provider and the qualified user,
such as a loan or guarantee by the
service provider, is treated as creating a
contract termination penalty if that con-
tract contains terms that are not custom-
ary or arm’s- length that could operate
to prevent the qualified user from termi-
nating the contract (for example, provi-
sions under which the contract termi-
nates if the management contract is
terminated or that place substantial re-
strictions on the selection of a substitute
service provider).

.05 Periodic fixed fee means a stated
dollar amount for services rendered for
a specified period of time. For example,
a stated dollar amount per month is a
periodic fixed fee. The stated dollar
amount may automatically increase ac-
cording to a specified, objective, exter-
nal standard that is not linked to the
output or efficiency of a facility. For
example, the Consumer Price Index and
similar external indices that track in-
creases in prices in an area or increases
in revenues or costs in an industry are
objective external standards. Capitation
fees and per-unit fees are not periodic
fixed fees.

.06 Per-unit fec means a fee based on
a unit of service provided specified in
the contract or aotherwise specifically
determined by an independent third
party, such as the administrator of the
Medicare program, or the qualified user.
For example, a stated dollar amount for
each specified medical procedure per-
formed, car parked, or passenger mile is
a per-unit fee. Separate billing arrange-
ments between physicians and hospitals
generally are treated as per-unit fec
arrangements.

.07 Qualified user means any state or
iocal governmental unit as defined in
§ 1.103-1 or any instrumentality
thereof. The term also includes a section
501(c)(3) organization if the financed
property is not used in an unrelated
trade or business under § 513(a) of the
1986 Code. The term does not include
the United States or any agency or
instrumentality thereof.

{08 Renewal opiion means a provi-
sion under which the service provider
has a legally enforceable right to renew
the contract. Thus, for example, a provi-
sion under which a contract is automati-
calty renewed for one-year periods ab-
sent cancellation by either party is not a
renewal option (even if it is expected to
be renewed).

.09 Service provider means any per-
son other than a qualified user that
provides services under a contract to, or
for the benefit of, a qualified user.

SECTION 4. SCOPE

This revenue procedure applies when,
under a management contract, a service
provider provides management or other
services involving property financed
with proceeds of an issue of state or
local bonds subject te § 141 or
§ 145(a)(2)(B) of the 1986 Code.

SECTION 5. OPERATING
GUIDELINES FOR MANAGEMENT
CONTRACTS

.01 In general. If the requirements of
section 5 of this revenue procedure are
satisfied, the management contract does
not itself result in private business use.
In addition, the use of financed property,
pursuant (0 a management contract
meeting the requirements of section 5 of
this revenue procedure, is not private
business use if that use is functionally
related and subordinate to that manage-
ment contract and that use is not, in
substance, a separate contractual agree-
ment (for example, a separate lease of a
portion of the financed property). Thus,
for example, exclusive use of storage

areas by the manager for equipment that
is necessary for it to perform activities
required under a management contract
that meets the requirements of section 5
of this revenue procedure, is not private
business use.

.02 General compensation require-
ments.

(1) In general. The contract maust
provide for reasonable compensation for
services rendered with no compensation
based, in whole or in part, on a share of
net profits from the operation of the
facility. Reimbursement of the service
provider for actual and direct expenses
paid by the service provider to unrelated
parties is not by itself treated as com-
pensation.

(2) Arrangements thar generally
are not treated as net profits arrange-
ments. For purposes of § l.14]1-
3(b)4)(i) and this revenue procedure,
compensation based on—

{a) A percentage of gross rev-
enues {or adjusted gross revenues) of a
facility or a percentage of expenses
from a facility, but not both;

(b) A capitation fee; or

(c) A per-unit fee is generally
not considered to be based on a share of
net profits.

(3) Productivity reward. For pur-
poses of § 1.141-3(b}(4)(i) and this rev-
enue procedure, 2 productivity reward
equal to a stated dellar amount based on
increases or decreases in gross revenues
(or adjusted gross revenues), or reduc-
tions in total expenses (but nt both—
increases in gross revenues (or adjusted
gross revenues) and reductions in total
expenses) in any annual period during
the term of the contract, generally does
not cause the compensation to be based
on a share of net profits.

(4) Revision of compensation ar-
rangements. In general, if the compensa-
tion arrangements of a management con-
tract are materially revised, the
requirements for compensation arrange-
ments under section 5 of this revenue
procedure are retested as of the date of
the material revision, and the manage-
ment conwract is treated as one that was
newly entered into as of the date of the
material revision.

.03 Permissible Arrangemenis. The
management contract must be described
in section 5.03(1), (2), (3}, (4), (5), or
(6) of this revenue procedure.

(1) 95 percent periodic fixed fee
arrangements. At least 95 percent of the
compensation for services for each an-
nual period during the term of the
contract is based on a periodic fixed fee.

633
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financed
5 ovears. For purposes of
this section 503000 a fee does not fail
to qualify a u penodic fixed fee as a
result of a4 one-ume ncenuve  award
during the term of the conwact under
which compensation automatically  in-
crzases when u Zross revenpue oOr ex-
pense 1arget (but not both) is reached if
that award 15 egual to a single, stated
dollar amount.

(2) 80 percent periodic fixed fee
arrangemenis. At least 80 percent of the
compensation for services for each an-
nuai period during the term of the
contract 1s based on a periodic fixed fee.
The term of the contract, including all
renewal options, must not exceed the
lesser of 80 percent of the reasonably
expected useful life of the financed
property and 10 vears. For purposes of
this section 5.03(2), a fee does not fail
to qualify as a periodic fixed fee as a
result of a one-time incentive award
during the term of the coniract under
which compensation automatically in-
creases when a gross revenue Or ex-
pense target (but not both) is reached if
that award is equal to a singie, stated
dollar amount.

(3) Special rule for public wiiliry
property. If all of the financed property
subject to the contract is a facility or
system of facilities consisting of pre-
dominanily public utility property (as
defined in § 168(i)(10) of the 1986
Code), then “20 years” is substituted—

(a} For *15 years” in applying
section 5.03(1) of this revenue proce-
dure; and

(b) For *10 years™ in applying
section 5.03(2) of this revenue proce-
dure.

(4) 50 percent periodic fixed fee
arrangements. Either at least 50 percent
of the compensation for services for
each annual period during the term of
the contract is based on a periodic fixed
fee or all of the compensation for
services is based on a capitation fee or a
combination of a capitation fee and a
periodic  fixed fee. The term of the
contract, including all renewal options,
must not exceed 5 years. The contract
must be terminable by the qualified user
on reasonable notice, without penalty or
cause, at the end of the third year of the
contract term.

(5) Per-unit fee arrangements in
certain 3-year contracts. All of the
compensation for services is based on a

634 1997-1 C.B.
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expecied us ale of the

property and

combmanon of  a

R LSS SR E RS M
proums ot and o periodie fixed fee,
The term of the contact, including all
renewal opuons, must not exceed 3
vedars. The contract must be terminable
by the quahified user on reasonable
notice, without penalty or cause, at the
end of the second vear of the contract
erm.

(6) Percentage of revenue or ex-
pense fee arrangemients in certain 2-
vear contracts. All the compensation for
services is based on a percentage of fees
charged or a combination of a per-unit
fee and a percentage of revenue or
expense fee. During the start-up period,
however, compensation may be based
on a percentage of either gross revenues,
adjusted gross revenues, or expenses of
a facility. The term of the contract,
including renewal options, must not ex-
ceed 2 years. The contract must be
terminable by the qualified user on
reasonable notice, without penalty or
cause, at the end of the first year of the
contract term. This section 5.03(6) ap-
phes only to—

(a) Contracts under which the
service provider primarily provides ser-
vices to third parties (for example, radi-
ology services to patients); and

(b) Management contracts in-
volving a facility during an initial
start-up period for which there have
been insufficient operations tc—establish
a reasonable estimate of the amount of
the annual gross revenues and expenses
(for example, a contract for general
management services for the first year
of operations).

04 No Circumstances Substantially
Limiting Exercise of Rights,

(1) In general. The service pro-
vider must not have any role or relation-
ship with the qualified user that, in
effect, substantially limits the gqualified
user’s ability to exercise its rights, in-
cluding cancellation rights, under the
contract, based on all the facts and
circumstances.

{2) Safe harbor. This requirement
is satisfied if—

(a) Not more than 20 percent of
the voting power of the governing body
of the qualified user in the aggregate is
vested in the service provider and its
directors, officers, shareholders, and em-
ployees;

(b) Overlapping board members
do not include the chief executive offic-
ers of the service provider or its govemn-
ing body or the qualified user or its
governing body; and

{c) The qualified user and the
service provider under the contract are
not related parties, as defined ip
& 1.150-1(by.

SECTION 6. EFFECT ON OTHER
DOCUMENTS

Rev. Proc. 93-19, 1993-1 C.B. 526,
is made obsolete on the effective date of
this revenue procedure.

SECTION 7. EFFECTIVE DATE

This revenue procedure is eftective
for any management contract entered
into, materially modified, or extended
(other than pursuant to a rencwal op-
tion) on or after May 16, 1997 In
addition. an issuer may apply this rev-
enue procedure to any management con-
tract entered into prior 1o May 16, {997,

26 CFR 601.60!: Rules and regularions.
(Also Purt . §§ 103, }41, 145; 1.141-3, 1.145-2.)

Rev. Proc. 97-14
SECTION 1. PURPQSE

The purpose of this revenue proce-
dure is to set forth conditions under
which a research agreement does not
result in private business use under
& 141(b) of the Internal Revenue Code
of 1986. This revenue procedure also
applies to determinations of whether a
research agreement causes the test in
§ 145(a)2)(B) of the 1986 Code to be
met for qualified 501(c)(3) bonds.

SECTION 2. BACKGROUND

.01 Private Business Use.

(1) Under § 103(a) of the 1986
Code, gross income does not include
interest on any state or local bond.
Under § 103(b)(1) of the 1986 Code,
however, § 103(a) of the 1986 Code
does not apply to a private activity
bond, unless it s a qualified bond under
§ 141(e) of the 1986 Code. Section
141(a)(1) of the 1986 Code defines
“private activity bond” as any bond
issued as part of an issue that meets
both the private business use and the
private security or payment tests. Under
§ 141(b)1) of the 1986 Code, an issue
generally meets the private business use
test if more than 10 percent of the
proceeds of the issue are to be used for
any private business use. Under
§ 141(bX6)A) of the 1986 Code, pri-
vate business use means direct or indi-
rect use in a trade or business carried on
by any person other than a governmen-
tal unit. Section 145(a) of the 1986
Code also applies the private business
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Title 3

Executive order 12803 of April 30, 1992
57 FR 19063 / May 4, 1992

TEXT: By the authority vested in
me as president by the laws of the
United States of America, end in
order to ensure that the United

~ States achieves the most beneficial
economic use of its resources, it is
hereby ordered as follows:

Section 1. Definitions. For
purposes of this order: (a)
“Privatization” means the
disposition or transfer of an
infrastructure asset, such as by sale
or by long-term lease, from a State
or local government to a private

party.

(b) “infrastructure asset” means
any asset financed in whole or in
part by the Federal Government
and needed for the functioning of
the economy. Examples of such
assets include, but are not limited
to: roads, tunnels, bridges,
electricity supply facilities. mass
transit, rail transportation, airports,
ports. waterways, water supply
facilities, recycling and wastewater
treatment facilities, solid waste
disposal facilities, housing,
schools, prisons, and hospitais.

(c) “Originally authorized
purposes” means the general
objectives of the original grant
program; however, the term is not
intended to include every condition
requires for a grantee to have
obtained the originai grant.

(d) “Transfer price” means: (i) the
amount paid or to be paid by a

http://www.waterindustry.org/12803.htm

Sec. 3. Privatization initiative. To
the extent permitted by law, the
head of each executive department
and agency shall undertake the
following actions: (a) Review
those procedures affecting the
management and disposition of
federally financed infrastructure
assets owned by State and local
governments and modify those
procedures to encourage

- appropriate privatization of such

assets consistent: with this order;

(b) Assist State and Local
governments in their efforts to
advance the objectives of this
order; and

(c) Approve State and local
governments’ requests to Privatize
infrastructure assets, consistent
with the criteria in section 4 of this
order and, where necessary, grant
exceptions to the disposition
requirements of the “Uniform
Administration Requirements for
Grants and Cooperative
Agreements to State and Local
Governments” common rule, or -
other relevant rules or regulations
for infrastructure assets; provided
that the transfer price shall be
distributed, as paid, in the
following manner: (i) State and
local governments shall first
recoup in full the unadjusted dollar
amount of their portion of total
project costs (including any
transaction and fix-up costs they
incur) assoctated with the
infrastructure assets involved; (ii)

1/13/99
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private party for an infrastructure
asset, if the asset is transferred as a
result of a competitive bidding; of
(ii) the appraised value of an
infrastructure asset, as determined
by the head of the executive
department or agency and the
Director of the Office of
Management and Budget, if the
asset is not transferred as a result
of competitive bidding.

(e) “state and local governments”
means the government of any state
of the United States, the District of
Columbia. any commonwealth.
territory, or possession of the
United States, and any country,
municipality, city, town. township,
local public authority, school
district, special district, intrastate
district, regional or interstate
governmental entity, council of
governments, and any agency or
instrumentality of a local
government, and any federally
recognized. Indian Tribe.

Sec. 2. Fundamental Principles,
Executive departments and
agencies shail be guided by the
following objectives and
principles: (a) Adequate and well-
maintained infrastructure is critical
to economic growth. Consistent
with the principles of federalism
enumerated in Executive Order
No. 12612, and in order to allow
the private sector to Provide for
infrastructure modernization and
expansion, State and local
governments should have greater
freedom to privatize infrastructure
assets.

(b) Private enterprise and
competitively driven improvements
are the foundation of our Nation’s
economy and economic growth.

http://www.waterindustry.org/12803 htm

if proceeds remain, then the
Federal Government shall recoup
in full the amount of Federal grant
awards, associated with the
infrastructure assets, less the
applicable share of accumulated
depreciation on such asset
(calculating using the Internal
Revenue Service accelerated
depreciation schedule far the
categories of assets in question);
and (iii) finally, the State and local
governments shall keep any
remaining proceeds,

Sec. 4. Criteria. To the extent
permitted by law, the head of an
executive department or agency
shall approve a request in
accordance with section 3(c) of
this order only if the grantee: (a)
Agrees to use the proceeds
described in section 3 (e)(iii) of
this order only far investment in
additional infrastructure assets
(after public notice of the
proposed investment) or for debt
or tax reduction; and

(b) Demonstrates that a market
mechanism, legally enforceable
agreement, or regulatory
mechanism will ensure that: (i) the
infrastructure asset or assets will
continue to be used for their
originally authorized purposes; and
(i) user charges will be consistent
with any current Federal
conditions that protect users and
the pubiic by limiting the charges.

Sec. 5. Government-wide
coordination and Review. In
implementing Executive Order
Nos. 12291 and 12498 and OMB
Circular No. A-19, the Office of
Management and Budget, to the
extent permitted by law and
consistent with the provisions of

Page 2 of 3
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Federal financing of infrastructure
assets should not act as a barrier to
the achievement of economic
efficiencies through additional
private market financing or
competitive practices, or both.

(c) State and local governments
are in the best position to assess
and respond to locai needs. States
and local governments should,
subject to assuring continued
compliance with Federal
requirements that public use be on
reasonable and nondiscriminatory
terms, have maximum possible
freedom to make decisions
concerning the maintenance and
disposition of their federally
financed infrastructure assets.

(d) User fees are generally more
efficient than general taxes as a
means to support infrastructure
assets. Privatization transactions
should be structured so as not to
result in unreasonabie increases in
charges to users.

BACK TQ POLICY
HOMEPAGE

http://www waterindustry.org/12803 .htm

those authorities, shall take action
to ensure that the policies of the
executive department and agencies
are consistent with the principles,
criteria. and requirements of this
order. me Office of Management
and Budget shall review the results
of implementing this order and
report thereon to the President one
year after the date of this order.

Sec. 6. Preservation of Existing m
Authority. Nothing in this order is
in any way intended to limit any
existing authority of the heads of
executive departments and
agencies to approve privatization
proposals that are otherwise
consistent with law.

Sec. 7. Judicial Review. This order
is intended only to improve the
internal management of the
executive branch, and is not
intended to create any right or
benefit, substantive or procedural,
enforceable by a party against the
United States, its agencies or
instrumentality’s, its officers or
employees, or any other person.

/a/ George Bush
THE WHITE HOUSE

April 30, 1992.

Page 3 of 3
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nondiscimination: mqnmm' of laws: caversd: by Exscative Grdar No.
12250 shall be submitted to ths Attomey General for revisw in accordancs .
Amaymcmml:gud!nghdlmgnlmi;mdmmmd ﬂ!::
to

‘issued under sections 4401 and 4-402 of this arder to.assure consistency
_ with coordinated: Federal efforts to enforcs nondisczimination requirsments -
-mgmgmmsofFedmlﬁnmalmpmmExxmvnOrda:No.
12250.

-s-mNothngmthscrdsrsha]Iaﬁc:thamthantyand unsxhﬂi.tyaf
mmelwmmmmlmmhmdbythaA& :
6~504. (a) Part [V and sections 501 and 503 of Executive Qrder No. 11063
ars revokad. The activitiss and fanctions of the Presidemt’s Committee an
Equal Cppartunity in Housing described. in that Executive ordsr shail be
perinrmed by the Secrwtary of Housing and Urbax Develiopment.

(b) Sections 101 and 502(a). of Executive Order No. 11083 are revised to
pply to disciminationr hecauss of “racs, color, religion (creed), sex. dis-
pility, familial statms or pational origin.”” All executive agencies shall re-
vise reguiations, guideiines, and procedures issued pursuant to Part IT of
'Executive Order No. 11063 to reflect this. amendment to coverage.

" (c} Section 102 of Execative Crder No. 11063 is revised by deieting the
term EcumgdememeAgmcy”mdmsaﬁngmhmthemf

the term “Department of Housing and Urban Development.™

6-60%. Nothing in this order shail affect any requirement imposed under

the Equal Credit Opportumity Act (15 U.S. C. 1691 et seq.), the Home Mart-

gege Disclosure Acr (12 U.S.C. 2801 et seq.] or the Community Raeinvest-

ment Act (12 U.S.C. 2901 et seq.)..

.. 6-808: Nothing in this. arder shall limit.the authority of the Federal banking
agencies to cary out: tHeir responsibilities under current law- orragulanons. :

' 8-807: Executive OrderNo. 12258 is hereby revoked.

Sec. Z.Hepmt

7-701. The Secretary of Housing and Urban D-evelopment shall submit to
tthmdantanannualmportcnmmenﬂngonthapmgmssthattheDeom-
ment of Housing and Urban Development and other executive agencies

have made in carrying out requirements and responsibiliies under this Ex-
ecutive arder. The ammual repart may be consolidated with the annual re-

portontha state of fair housing required by secdon 308(ej(2) of the Act
WILLIAM J. CLINTON

&B

THE WHITE HOUSE,
January 17, 1994.

Executive Order 12893 offm 28, 1994
Principies. for Federal Infrastructure Investments

Awail-ﬁm:ﬂ.mngmﬁ:mexsvmlmmdmcgmwth.m
thequahiyufllfamaurcummmﬁes,mdmthapmtacamafaurmm
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"ment and natural resourcas. To develop and maintain its infrasttuchre G-
cilitfes, gur Nation relies heavily on investments by the Fsderal Gavern-
Our Nation will achieve the greatest benefits ffom its infrasttuchire facili-
tes if it invests wisaly and comtinuaily impraves the quality and perform-
anca of its infrastrucmre programs. Therefore, by the authority vested in me-
asP:mdanrhytheCansnmﬁnnandthalawsoftthmtedStatuofAmer-
ica, it is hereby ardered as follows: :

SecﬂmLSmp&Thsgmuplsmdphmmﬁnedtomthmordarshaﬂ
apply to Federal spending for infrastructure programs. For the purposes of
tbxsordm:Fedmlspendingfarin&astmcm:epmgmmsshallmdunndimc:
spending and grants for transportation, watsr resgurces, energy, amienvz-
ronmental protection.

. Sec. . Principles of Federal Infrastructure Investment.

Each executive department and agency with infrasttucture responsibilities.
(hereinafter referred to coilectively as “agencies’) shail develop and imple-
ment plans for infrastucture investment and management consistent with
the-foilowing principles:

- (e} Systematic Analysis of Expected Bensfits and Costs. Infrastructure in-
vestments shail be based on systematic analysis. of expected benefits and.
- costs, . inciiiding both quamitanve and quahtanve measures, in. acccrdanca

mththefnﬂamng'

(1) Bensefits. a.nd “casts shonld. be qua:m.ﬁed. and munetzzed to the
max::mmaxmnt practicable. All types. of benefits and costs, both markat
and. noomarket, should be considered. To the extent that environmental
and other nommarket benefits and costs. can be quantified, they shail be
given the same weight as quantifiahle market benefits and costs.

- (2) Beneflts and costs should be measured and appropriately dis-
counted over the full life cycle of each project. Such analysis will enable
informed tradeoffs among capitai cutlays, operating and maintenancs costs,

pubiic.

and nanmaonstary costs borne by the

(3) When the amount and timing of important benefits and costs are
uncartain, analyses shall recognize the uncertainty and address it through
appropriate quantitative and qualitative assessroents. :

(4) Analyses shall compare a comprehensive set of options that in-
chude, among ather things, managing demand. rapairing facilities, and ex-
panding facilities.

(5) Analyses shouid consider not only quantifiable measures of bene-
fits and costs, but also quaﬁtaﬁvemmﬂmgvainnstb.atamnnt
readily quantified.

(b) Efficient Management. Infrasttucture siall be managed efficantly in
with the following:

(1Jmnaﬁmmtuuafmfmstmcmradspendsmtonlyonphym=l
daagnfmm:u.huta.isooncperaﬁonalpn:ﬂm'ra ungruvathmpmc

ass




' tices, agencies should cundnct periodic revisws. of the operation and main-

‘ (2) Agencies should use these reviews to consider 2 varisty of man-
agement practices that can imprave the return from infrastructire invest-
mants. Examples incinds contracting practicss that reward quality and in-
novation, and design standards that incorparate new tachnologies and con-

(3) Agencies also shouid uss thess reviews to identify the demand
for different leveis of infrastruchuw services. Sincs efficient leveis of serv-
ice can often best be achisved by properiy pricing infrasttucturs, the Fed-
infrastructure. _

(¢} Private Sector Participation. Agencies shall seek private sector partici-
pation in infrasttuctire investnent and management. Innovative public-pri-
ownership, financing, constuction, and operation of the nfrastucire pro-
grams. referred. to. inx section 1 of this order. Consistent with the pubiic in-
terest, agencies should wark with State and local entities to minimize legal
and regulatory barriers to private. sector participation in the provision of in-
- (d)° Encouragement: of More= Effective State and Local Programs. To pro-
. mote: the efficient use of Federal infrastructiure funds, agencies. should en-

courage- the. State and local recipients of Federal grants to implement pian-
ning: and informatior management systems that support the principles set
- forth in secton 2(a} through: (c} of this arder. In tnmn. the Federal Govemn-
- ment shouid use the information from the State and local recipients’ man-
agement systems to conduct the system-level reviews of the Federal Gov-
ernment’s infrastructure programs that are required by this arder.

Sec. 3. Submission of Plans. Agencies shall submit initial plans to imple-
ment these principles to the Director of the QOffice of Management and
~ Budget (“CMB") by March 15, 1994. Agency plans shajl list the actons
that will be takan to provida the data and analysis necessary for supporting
infrastructire-relatad. proposals in future budget submissions. Agency im-
plementation plans should be consistent with OMB Circziar A—84 that out-
lines the anaiytical methads required under the principles set forth in.sec-
tom Z of this arder.

Sec. 4. Application to Budget Submissions. Beginning with the fiscal year
1998 budget submission ta CMB, each agency should use these principles-
to justify major infrasttuctnre investment and grant programs. Major pro-
grams are defined as those programs with annuai budgetary rescurces in
excess of $50 million. _

Sec. 5. Application to Legisiative Proposals. Beginning March 15, 1994,
qﬁmm?wmm@hsmmmmzafgmm
at request of OMRB, shall provide supporting analyses wi requesting
infrastructure programs.

8sa8
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gmdancatothcagnnc:asanthsmplmnnmﬁnnofthzsardar _

Sec. 7- Judicial Review: This ardar is intended anly ta imprave the intarmal
management of the executive branch and does not ceats any right ar bene-
fit, substantive or procadural. enforcasbie by a party against the United
States; its agencies or instrumentalities, its officers ar emplayees,. or any
Lo WILLIAM J. CLINTON.
THE WHITE HOUSE.

Jamzary 26, 1994.

Ezec;:ﬁve Order 12884 of January 28, 1984
North Pacific Marine Science Organization

By the authority vested in me as President by the Constiution and the laws
of the United States of America, inciuding section 1 of the Internationai Qr-
ganizations Immumities Act (59 Stat. 668, 22 U.S.C. 288}, and having found
that the- North: Pacific: Marina- Scienca Orgenization is a public international
.. arganization in which:-the United- States participates within the meaning of

the- Mternational’ Crganizations. [mmunities. Act, | hereby designata the
Narth’ Pacific Marine- Scenca Organizationr as a public international organi--
zation: entitled to emjoy the privileges, exemptions, and immunities con-
ferrad. by the International Crganizations Immunities Act. This designaton
is not intended to abridge in any respect privileges, exemptions, or immu-
nities, which such organization may have acquired or may acguire by inter-
national agreements ar by congressional action.

WILLIAM J. CLINTCN

THE WHITE HCOUSE,
January 25, 1994.

Exrcutive Order 12885 of Jammary 29, 1994
North Pacific Anadromous Fish Commission

By the authority vested in ma-as President by the Constitution and the laws
of the United States of America, incinding section 1 of the nternational Or-
gamizations. mmumities Act (59 Stat. 863, 22 U.S.C. 288), and having found
that the- Narth Pacific Anadromons Fish Commission is a public inter-
nariomal orgamization in which the United States particpates within the
mngoi:hnlhmmaﬂanalcrgumnﬁmstmmmniasmrhmbydes-
. ignate the: Narth Pacific Anadromous Fish Cammission as a pubiic inter-
national organization entitied to enjoy the privileges, examptions, and im-
munitiss conferred by the Intemationai Organizations [mmmunities Act. This.
dmgmﬂmunntmmdndtnahndggmmympac:pnvﬂegas axamp-

357
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Executive Orders - . 012875

Encntf_v&Ordclza?&ofO_cmbczn, 1993

Estabimhng anEmergency"Baard Ta Investigate a Dispute
Between The Long Island Rail Road and Certaim of Its.
- Employees Represented by the United Transpertation Union

A dispute exists between The Lang Island Rail Road and cartain of its em-
ployees represented by the United Transpartation Union-
The dispute has not heretofors been adjusted under the provisicns of the
Railway Labor Act, as amended (the “Act”). i
A party empowered by the Act has requested. that the President establish
an emergency board pursuant to section 9A of the Act (45 U.S.C. 153a].
Sectiorr 3A(c] of the Act provides. that the President, upon such request,
- shall appoint anx emergency board to investigate and report om: the dispute.
NCW, THEREFORE.. by the authority vested in: me by secion SA. of the
Achitishershy ordered asfollowss L L
" Sectiowr . Estublisiment-of Board: There- is- established. effective: October..
20,-1993; a hoard. of three members to be appointed by ths President to in-
vestigate- this- dispute. No member shaill be- pecunijarily or otherwise intar-
. ested i any arganization: of railrnad employees ar any caier. The board
shall perform its fancthons subject to the availability of funds..
Sec. Z. Report. The Board shail repart its Sndings to the President with re-
spect to the dispute within 30 days afer the date of its cceaton.

Sec. 3. Maintaining Conditions. As provided by sectdon 9A(c) of the Act
from the date of the ceation of the board and for 120 days thereaiter, no
change, excapt by agreement of the parties, shail be made by the carrier or
the employees in the conditions gut of which the disputs arose.

Sec. 4. Expiration. The board shall termipate upan the submission of the
repart provided, for in Section 2 of this arder:
| WILLIAM J. CLINTCN

THE WHITE HOUSE,
Octoder 20, 1993.

Exscuative Order 12373 of October 28, 1993
Enhandngthe]:mnrgavmmemall?mhig

The Federal Government. is charged with protecting the heaith aud safety,
as well as promoting other national interssts, of the American pecpie. How-
gver; the crmmiative affect of unfimdad Federal mandates has incwasingiy
mhwﬁmmmmmmmm
cost.. camplexity, and delay in applying for and recmiving waivers from
Fodaral requirements in appropriate cases have hindered Stats, local. and

869



B0 1287% Titte 3—The President

ﬁwmhmlumg?edmlmmmthaspecﬁcar
unique nseds of their commumities. These govermments shouid have mors
ﬁmhﬁtyrmd'angnsaluﬂmsm thap:ahlems&cadhyczﬂmsmtb:s

THEREFCRE, thsmthmtyvmdmmasl?mdm:bytha&nsﬁm
tion and the laws of the United. States of America, and in order to reduce
the- impesition of unfunded mandates upon Stats, local, and: tibal govern-
ments; to strsamiine the application. process for and incresse the availabil-

uyofmmsm.MLmdmhlgmmmdmmhhshmgu
lar and. mesningfhi consaitation and collaboration: with State, local, and

toibai governments an Federal mattars that significantly ar uniquely affect
d:mcommmﬂn.xtzshcahya:dnadnfnﬂnws:

Sdmi’.ﬂedncﬁmzafl’fnﬁudadumn’m(al Ta the extent feasibls and
permiited by law, no exscutive department or agency (*“agency”) shall pro-
muigate any reguiation that is not required by statute and that creates a
mandate-upon & State, local, or tribal government, uniess:

(1) fnds necassary to pay the direct costs incurred by the State, local.
or tribal government in complying with the mandate are provided by the
Federal Government; or

(2} ther agency; priorto the formal promuigation ofreg‘tﬂa.ﬂnnsconmnmg
the- proposed: mandate, provides. to the Director of the Office of Manage-
ment and: Budget a: description: of the extent of the agency’s prior consuita-
tiorr with. representatives: of; affaected. State; local.. and tibal governments,
ther nature of their concems; any writter communications submitted. to the
- “agency by such. inits. of government, and the agency’s position supparting-
-"thennad.tume—themgnlaﬁmcantammgtha mandate.

[b)Ea:h.aganqghaﬂ.dsvelag an effective procass to. permit elected offi-
cials: and other' represantatives: of State,. local, and tribal govermments to
provide meaningfnni and timely input in the development cfregulatory pro-
posaiscunmmngsxgmﬁcam.unﬁmdadmandams
Sec. 2 ﬁ:c:mmng' Flexibility for State and Local Waivers. (a) Each agency
shall review its waiver application process and takes appropriate steps to
streamiine that process.

(b) Each agency shall, to the extent practicsble and permitted by law,
consider any appiication by a State, local, or tribal government for a waiver
of statutory or regulatory requirements in connection with any program ad-
ministered by that agency with a general view toward ipcreasing apportuni-
tes for utilizing flaxihie policy approaches at the Stats, local. and tribal
lovel ix cases in which the proposed waiver is consistent with the applica-
ble Federai poiicy cbjectives and is otherwise appropriate.

(c) Eack agency shail, to the fullest extent practicabie and permitted by
law, render a decision upont a complete application for a waiver within 120
days aof recaipt of such application by the agency. If ths appiication for a
waiver is not granted, the agency shall provide the applicant with dmely
written notica of the decision and the reasons thersfor.

(d) Thix section applies only to stntntnryormgu.!nnryreqmmmut‘
ﬂ:ap:oymstharmdnt:mﬂanary subject to waiver by the agency.
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Exactsitve Orders EQ 12878

S-:.?.,Reponszbm:y jbrAgem.yImpIanentanan. 'I'ha Chief QOperating Of-—
ﬁcarofs@agmcyshallba responsihle for ensuring the implementation

Scc.LExeczxtvtOrdrNa.zzass.msordsrshnnsu lmenrhurnutm-
pamedathemqumantsmrm.nedmmcmveOrderNo. 12368 ("Ragu
latory Planning and Raview’’).
Sec. 5. Scope: (a) Exacutive agency means any anthority of the Uhitad
States that is an “agency’” under 44 U.S.C. 3502(1), other than those consid-
ered to’ b&mdspmdantragulﬂmyagm as defined in 44 U.S.C.
3s502(10).
(b)mdnpmdantagmmesmrequesmdmcumplymththapmvuwnsof )
this arder:
Sec.. &. Judicial Review. This order is intended. oniy to improve the internal
managemsnt of the executive branch and is not mtended to. and does not,
cTeate any mght or benefit, substantive or procedural, enforceabie at law or
equity by a party against the United States, its agencies ar mstmmental

ities, its officers or employees, or any ‘other persom.
Sec. 7. Effective Dats. Th:s arder shall be efective 90 days after the data
of this order-

W'IU..IAM)'. CLINTON

THE WHITE HQUSE,
October 26, 1993.

mcnﬂvu Ord&rlzsw of November 1, 1993
Eistnncaﬂy Black Caﬂegm and Universities

By the authority vested in me as President by the Constitution and the laws

of the United States of America, in order to advancs the deveiopment of

buman potential, to strengthen the capacity of historicaily Black colleges

and universities to provide quality educatian. and to incTesse oppartunities

tapanrgmpammmdbanant&anedmlpmg:ms xtlshmayardamd.
follows:

Section. 1. There siiall be established in the Dapamnan.rufEdumnnthe
Prmdm‘sﬁmdofAdmanHismnmﬂthckCaﬂeguandUmm

sities {*Board of Advisors’® or “Board’), a Presidential advisory committes.
The Board of Advisors shall issue an annnal repart to the President on par-
ticipation by historicaily Black colleges and universities in federaily span-
sored. programs.. The Board of Advisars wiil aiso provide advics to ths Sec-
mtary of Education (“Seccetary’} and in the annual report to the President
on how to increase the private sector role in stengthenming histarically

use af new to ensure the goal of long-term viability and en-
hmautcfthmmm.ans. Noatwithstaxr.'ing the provisions of any
other Exascutive arder; the respansibilities of the President under the Fed-
eral Advisary Cammiites Act, as amended (5 U.S.C. App. 2), which.is ap-
plicable to the Board of Adviscrs, shail be pexformed by the Secrstary, in
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TES ENVIRONMENTAL PRCTECTION AGENC

MEMORANDUM

Subject: Guidance on the Privatization of Federaliy
Funded Wastewater Treatment Facilities

From: HaigFarmer J2A47 /%/4///’
Privatization Coordinhator
Municipal Support Division (4204)

To: All Interested Partz

I am pleased to provide you with 2 draft of the Agency’s cocument entitled * Guidance
on the Privatization of Federally Funded Wastewater Treatment Facilities”. This guidance was
designed to provide a general understanding of the privatization process and how iocal
governments can privatize their federally funded wastewater facilities

i

he guidance providss an overview of th

water public-private partnership process.
The overview includes a history of privatization, tbe nanciel and non-financial issues associated
with privatization, plus a description: of the mos: common types oI pubiic-private partnershios.

asie
.
il

The discussion on the financial factors affecting privatization addresses the issues of cost
savings, tax staius of debt, capital improvements, economic risks, and local/regional economic
impacts. The non-firancial factors discussed include regulatory compliance, labor. responsibility
for capital improvements, municipal control, accoun amlzty and rate stabiiity.

The guidance presents a discussion on how contract operations, lease, anc sale tvpes of
privatization agreements are related to the Agency’s grant regulations and Executive Order
12803. Contrac: operations type of arrangements usually cover a faciiity’s operations,
maintenance, equipment replacement and possibility capital improvements. Lease type
arrangements occur when the private entity provides some type of pavments to the local
government. Sale arrangements involves the transfer of a facilin’s title to the private entitv.
Lease and sale ivpe of arrangements must undergo review and approval by the Agency.

Bacycled/Recytiabls « Printed with Vegelasie Cif 3ased ks on 1CC% Recycled Pazer (20% Posicansymer:



The guicance describes the information federal wastewater grantees should submit to the
Agency for review of the proposed privatization agreement. This information is generally
contained in an exscutive summary of the privatization agresment. The executive summeary
inciudes all salient facts about the privatization agreement such as: a general description of the
privatization agreement, the permi: arrangements, operational guarantees, public participation,
changes in the debt structure for the wastewater faciiities, the amount and intended use of funds
received from the private entity, the Federal grant projsct costs contributed by the local
government, coordination with State and Federal authorities, depreciation calculations for the
Federal grant funds using the [nternal Revenue Service Modified Accelerated Cost Recovery
System depreciation schedules, the local government’s oversight responsibilities, employee
status under the privatization agreement, authority for establishing future user rates, and the
impact of the privatization agreement on user fees with appropriate supporting data.

The Agency’s criteria used to approve proposed privatization agreements is delineated in
the guidance to facilitate local governments’ understanding of the Agency’s privatization
objectives. The Agency reviews privatization agresments to ensure compliance with the inient of

the Clean Water Act, the National Pollutant Dischargs Elimination Svstem program, the

Resource Conservation and Recoverv Act permit requirements, the reqguirements of Executive
Order 12803, and protection of the wastewater users.

I'am looking forward to receiving any commenis vou may have on the guidence. Tam
particularly interested in receiving vour comments on the proposed change in the definition of
contract operations to inciude all capital (operational anc infrastructure) investments in the
wastewater treatment facilities. Please provide yvour comments to me by June 1,1998. My FAX
numper is 202/260-0116 and e-mail address is “farmer.haig(@epamail.epa.gov”. If vou have any
guestions, please feel free to call me at 202/260-7279.
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czarrzz :  INtroduction

or aporoximately £0 years, the federal government hizs 222n 2 full partnes

ith The stztes and local governments in meetng the Nzdon's wastewater

il e

treztmeant needs. Since 1972, more than S67 billion of federa! funds have

el Rt

peen invested in wastewater {reaiment works threugh the Environmental Protection

Agencyv’s (EPA} Censuction Grant Program. In 1987, Congress ohizsed out the con-

el

strucdon granis progrem, repiacing it with the Clean Waier State Revolving Fu

hahie B

program.

The SRF program provides lew-interest loans to communites for &2 consucdon o

waier 301 ution coniwel infrasTuciure oro;ec.s Federal and state invesuments 10 daie

\-_u\--s-.u
RF program will pley 2n importantrole in

of more than S20 5
ng water polindon control projects inte the future. However even with condn-

T
TN Waigr poliu-

ued capitelization, '_"1% SRF program will not address all locel gove

don infrastructure needs, estimated to be about 513/ "11..0'1 Wi S47 nillion of the
: 0

Orne approach to consider is the use of nublic-private partnershing that udiize orivaie
sector resources 10 finznce westewater reatment needs. Thg Drivels sacior has Risor-

; been invoived ." 2707 nding wastewaler treatment related services 10 locel govern-
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s. Whether providing nesic wastewaier treztment supplies (2.2, chemicais), main-
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[n 1992, & Presidendal Zxecutive Order (E.C. 12803 increesed interest in using ori-

MTaewadl o

vaie sector fnancizli resources 1o meet local government wasiewater T.ZT.QL:..g needs.

= O 12803 dirsctad fzderal agencies to remove regulatory or procedural oistacies

whidlio o L

ir contrel. It 2lso allowed the zccalerzied depracia-

(

;

that wers under ¢
armT Tin Sapm

ederzl governments fnancial interest in grant funded Zacilides and rec

......... idaTLiT

5

A e

cat invasimenst prior 1o recovery of any federzl grant funds. At the seme

¢
tme, the Zxecutive Order protecied the existing public wastewarer invesimen: by
I privetized fecerally funded faciid

main reasonable and (3) lease or wansfer orices he

e i

reguiring tat | es continue ¢ serve heir original

purposes, (2] user charges ¢
v

e
reviewed bv federal agencies (¢ help determine that thay ere fair and reasonable.

Although the vast majority of municipal wastewarer facilides are publicly ownad and
operatad, there are r a-.y examples of successfu! private operations of municipal facili-
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INTRODUCTION

des. Privadzeticn should be viewed as an cption for providing = astewater Teziment
services that Wil work i some communities and 2ot in other
“ze should be made by local governments and reflect a palenced evaluaticn ol the
fnancial and non-financiz! issues with the nzeds of the community. However, when
federel funds were useC 10 consuct the wastewater facility, EPA must review and

anprove all lease and sale privatization arrangements of states and local governments.

-
w

he decisicn ¢ ‘DI‘IVE-

Objectives

Tnis guidance hes three major objectives, First, it is intended {0 provid
“he privatization of Publicly Owned Wastewater Treziment [POTW) facilities that nave
seen financed with money irom EPA'S Consiruction Grant program. This guidance will
serve &s a reference for communities and priv corz:panies that are interested in
f‘ma_..“.o an introductory understanding of the privadzation process. Second, this doc-
umen: provides an overview of the factors that shouid pe corn-

sidered b a community eveluatng privatizagon, and fnally, it

describes the information 2 community mus:t develop for EPA'S
review and approval of proposed privatization errangements.

Summary of Potential for
Public-Private Partnerships

The privaie sector nas the potential 10 be a significan? partner
in. The developmen: of wastewarer infrastuciure in this ¢oun
v, The private sector n2s ready access (¢ financial markets

which could 2e made availeble for wastewater infrastuciure
nezeds when 2 local government enters inic a privaie parer-
ship arrangement 10 lease or sell its public wastewaiar faciiites.

rinzncizl markeis mav find these investments atiractive

cecause the iocal government guarantees th

Vaig partmer a fxed service fee for wastewate

ioce! government’s guarantee aiso provides 2 form of assurance :
to the private lenders that their ioan will be repaid by the borrower
The decision by the local government 10 privatze its wastewater needs invoives an
evzivation of many financial and non-financial factors. A primarv consideration is that
any westewater capital funds obtzined through either govarnmen: or private sgurces

must o2 redaid bv the wasiewater users. Privatizaden is s.r:UEy another source of capi-

nds aveilabie 10 iccal governments that must be epaic o the lenders. Tnus, pri-
vadzation is never a source of “iree” capital.

Tne Agency believes the decision to privatize snould be made by the local government
pased on its unique circumstances. [n antcipadon that some local governments will
choose privatization, the Agency has worked closely with the Internal Revenue Service
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PRIVATIZATION

and the Office of Management and Budge! to remove federal administrative impedi-
ments to the privatization process. In addidon, the Agency has streamiined its admin-
istrative procedures to assist wastewater construction grantees in complying with EPA
construcidon grant regulations and E.O. 12803 requirements by delegating its review
and approval authority 10 the Agency’s Assistant Administrator for Water.

Organization of Guidance

This guidance provides an overview of the wastewater public-private partmership
process. lt-presents the mos: common parmership arrangements, the financizi and
non-financial issues associated with privetization, plus a description cf the EPA privati-
zation review and approvai process. The major sectons of the guidence are:

Overview of privatization - discusses the history, the appezl of privatization,
and the most common pubiic-private partnership options.

Analysis of the factors affecting privatization arrangements - discusses
the financial and non-financial factors encompassing public-private partersiis
arrangements.

The federal review and approval precess - discusses the purpose of 245
review and the factors considersd in the zpproval.



OVERVIEW

Overview of CHAPTER 2
Privatization

he term privatdzaton encompasses 2 broad range of private sector partici-

pation in public services. Partnerships between the public and private sec-

tors in the water and wastewater industry range from providing basic ser-
vices and supplies to the design, construction, operation, and ownership of public utlil-
des. The primary focus of this guidance is local government’s use of the private sector ]
10 finance and operate their wastewater faciiites. The Dasic reasons that the public :
sector historically privatized services were to realize cost savings, utlize expertise,
achieve efficiencies in construction and operation, access private capital, and improve
the quality of wastewater services.

Local governments

use private sector

: . e . o to finance and
As the pace of constructing water poliution contzol faciiities escalated in the 1970s,

due to federa! and state environmental legislztion and EPA’s Construction Grant pro- operate facilities.
gram, SO 100 did the interest of the private sector In wastewater operations. [n the
1980s the availability of tax incentives (tax-exempt debt and tax-deductible interest
peyments) for private investment in public utiities sumulated interest in the privatiza-
tion of publicly owned wasiewater reatment works (POTW)]. However, over time ax
faws and IRS ruiings that afiect privatization nave peen modified. The
Tax Reform Act of 1986 removed many of the tax incentives for public-
orivatz parinersnips and reduced interest in certzin types of privatiza-
tion. Subseguent ax bills/rulings have restored many of the tex incen-
dves lost in 1986. For example, the 1997 IRS Revenue Procedure 97-
13 on Quaiified Tax-Exemp: Bonds allows management CONTacts foi up
t0 20 years instead of the 5 year period previcusly zlicwed.

Executive Order 12803 was issued in 1992 to simpiify federal require-
ments reiated to the sale or lease of federal grant-funded infrasiructure
‘acilites. Among its more important features, the Executive Orcer
allows state and local wastewater weatment investments to be recov-

erecd from the procesds of a iease or sale prior to any clzim by the feder-

&l government for funds provided by EPA construction grants.

Repaymen: of federal grants only occurs © the extent that the transfer price under a
sale or concession fees tnder 2 lease is higher than the total state 2nd local investment
n the facility. Also, grants are recouped at their depreciated value. So in the event
that ail EPA construction grants are fully depreciated, there would be no federal grant
recoupment but the privatization agreement would require EPA zpproval.

Other Executive Orders that affect privatization include E.O. 12875, which directs fed-
eral agencies to review their regulatory requirements with respect to wastewater priva-
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tzedon, end E.O. 12883, which e*::uraéea zgencies to see¥ pubiic-orivats parner-
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DS, 2nd oniuncuen with state and locel EOVEITINEDTS, C remove

regulatory and lega! bartiers o privedizaton.

nis guidance focuses special zttzntion on the sale or lease types ¢f privatizetion that
PA review 2nd zpproval under Executive Order 12803, The guidznce also
rations of local wastewater reatment faciiities, which is current
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The Current Lewvel of Privatization

Historicaily public wastewater coliection and treaiment services nave ori
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“orovided Dy locel governments. :‘:O"ﬁ‘EVEE‘, mall subdivisions and trailer parks nave ez
didonally used privaiely owned and operaied wastewaier services since their inceptiorn.

Un‘iike i

es suc': 2s electricity of :amral gas, Wiich nave been vigwad by the pub-

a region-
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Over dme the participation of tie private secior in directy providing waterraiated ser-
A

vices nas grow?

Iy owned by & private comeoany (over 40 percen
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o the United States. ?L‘.an.
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partnerships.

systems). Privatization of cublic wasieweler e
somewhat c¢ifficult 1o obtein exact growh estimares for wastewsier orivatizadon
because muc:

reporis give

terms of dollars sp i2ss than percen: of the wastewater 1:1:';5‘:, is privatzed.
Repor:s indicate ‘::‘ there zre 280 smazli to mid-size {1 1o 10 mgd) faciides and 40

es [over 10 mgd} now using crivate partners for wasiewszier operaions.

plic-privats conract operavions are reporied (o have grown annuzlly 2t e maig of 15-
20 percen:, anc rroduced revenues of $6.4 dillion out of on expended for

POTWs. Nezrly 2l of the p:i’u'a«:za-'_‘o: fies Zeen in the form of conTact operad

While many communites nzve expiored the outright sale of faciiites 1o private entities
ror iow o i AT sl “imm A 3 N P i =y ——— e
as allowed under £.C. 12803, this ordon has nol been used in the wastewster area
..........- - ~t H ~ [ wn]arnA ioo - jogr Nen Bl A
orim iiv hecause oI dischzrge permit and tax-related issues. These issues are fullv cis-

cussed in il "’QET‘.CQ

The Appeal of Privatization

In recent vears, there has teen increased interest in public-privaze parmerships. Locs
governments are bacow“ more fo used on the beneflts of privatization at the same

Tl

time that the private sector is anxious to expand markets and revenues. Reasons for
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OVERVIEW

ne increzse in local government interest In privatization include the desire ic increzse
efficizncy of locel government operations, reduce Cosis of proviging services, improve

environmental protecton, and access private capital for infrastructure investment.
Increased ef-ﬁciency- Private companies may be able to operate Iaciiities more effi-
ciendy while meeting permit imits. The private companies ofzen will empioy innove-

ALl L

tve operation and maintenance methods, and equipment for westewater treatmen:,
that require significant capitel investment. The privaie sector is alsc abie t¢ draw on
usstzntal experience in the operation of treatment facilitles and take advantage of
wholesale orices of supplies and materials needed for a facility’s successful operation.
The private compeny can frequenty use ifs management experise o stabilize user fees
for the tme period of the privatization agreement.

+

Cost reduction— Oiten the opportunity to realize cost savings is the primary reason

-~ i

hat lgcal governments are attracted 1o D‘ ivatization. In man oy CE:SES, private

surveys indicate the privare treatment systems Can operat
ings compared to pubiic wreatment systems. Capital cost savings can be substantial

when (he private partner uses agvanced technology coupled with steamlined procure-
ment and consuucdon practices. Local governments that are able to identify and
implement the costsaving management techniques that would be underteken by a ori-
Vals Company may de abie 10 reduce CoSts as much or more tian the private secion
This can occur because the public secior has severa! costrelated advantages over the
grivats secton First, The p.‘:h ¢ sector does not have 10 meke 2 orofit on operadons an

& invesuments. Second, the public sector has petier access ¢ tax-exemp: debt

that resuiss in lower borrowing costs for capital projecis.

Srmancing
.u....,\.-“o

Environmental benefits— Some government faciiites may have Trobiems compiv-

ing with discharge permit limits because of nesded capital imorovements, meintenance
€0ss thet exceed budgetary aliocations, or difficuiwy in maintaining siilled personnel.
Where local governments have had difficulty meeting permit limits, privatizadon may
result in real environmentai benefits. Private companies can reacily make capiral

investmenss under the conditons of the service contract and dedicaie highly skille
! 1o ensure efficient operation and compilliance with faciiity discharge permit

recuirements.

A el Tl

Access to capitai— One of the major benefits of privatizaton Is that it provides
access o _:"1 vate sector capital. This may be an attracdve feature of privatization for
communites with limired access to capital markets. However, as with public financ-
ing, the use of private capital will require that user fees are increased sufficienty {0
recoup (he czpital investment plus interest. When crivatization arrangements include
capita! invesiments in the form of an up-front Tansfer of funds (e.g., wansfer price in

r. assel sale or concession fees in a lease arrangement], it can be viewed as a loan

D. R A F T



PRIVATIZATION

from the private sector 0 the public entity comparadie to the “home-equity” ioans
potuiar with nome owners across the country. Up-front fund wansfers fom the ori-
vate sector, or “facility-equity” loans, that are part of 2 privatization arrangement mezn
local wastewater users rmust repay the up-front funds plus interest te the private frm.
An increase in user fees can result when the transfer price or concession fees exceed
the outsianding local debt on the wastewater treztment facilities because of the “egui-
ty” that is taken out from the facility.

Types of Privatization

Municipelities seeking public-private partnerships have a range of options to consider
from the status quo of continued municipal ownership and operation to complete pri-
vate ownership and operation. Often 2 local government will evaiuate the expected
cost of continued public operation with various privatization propesals. Currendy the
most widely discussed types of wastewater privatizaton include coniract operations,
leases, and asset sales.

The specific applicatgon of each privatization type will vary by location, since local gov-
ernments do not have the same conditions and requirements. ror example, some
communities may find privatizadon attractive because they ere naving difficulty meet
ing permit requirements due to iack of skiiled personne! or extremely challengng \)
water polluton treatment conditons. Other communities may wish 0 evaluaie prive-
tization when undergoing major Zacility expansicns or rehabilitation in hopes of zchiey-
ing greater econemies by atractng competitive facliity design, constucton and opere-
don bids from the privare sector Because privatization situations are not identicel, this
guidance focuses on & presentadon of the general swucture of
widelv useC tvpes of wasiewater privatization and the {zctors lead-
ing to the selection of z privatizetion type. The determinatiorn of
whether 2 privatization agreement is ciassified as a contrac: opere-
tions, lease, cr sale type of agreement for the purposes cf ZPA
review and approval of privatization agreements for gran: funded
wastewater facilities is based on the overall function of the contrac:
as defined in its specific conditions. The nomenciature used by the
icca! government to describe the privatization agreement does not
influence the EPA’s classificaticn of the agreement.

Contract operations— For many vears municipalities have used
the flexitility of contracting with private entities for providing
selected governmental functions ranging from ianitorial services o
vehicie Jeet or equipment maintenance. Municipalities have
found that contracting can be & good way to obtain services need-
ed for a limited period of time, acquiring specialized skills not available in the munict-
pal pooi of employees, or as @ way of introducing competition into the governmental
services arena.
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n the area of water pollution contrel, municipaiities have smpioyed many different
levels of conTact cperatons. [n full conwact operations, The privale entty operates
and maintains the wasiewater eatment faciity in its entrery. All aspects of the
plant’s operation and maintenance are performed by the private endty. The collecton
of user fees can aisc be assigned to the private entity while the authority for establish-
ing user rates is retained by the public entity.

In pardal contract operations, the private entity operates oniy certzin areas of the facili-
. For exampie, 2 private entity can be contracted to haul siudge on an as needed
basis, or maintain a plant’s centrifical force extractors for a specific time period. The
private entity has its obligations specifie¢ and limited through the terms of the con-
Tact. Normally the conract will specify a xed fee for the specific services. Typically
the contrac: fees increase annuaily with inflation or by another index.

With contract operations types of arrangement, the facilities are operated for a fized
length of dme. Untl recently, Internal Revenue Service “management conwact” rujes
for wastewater facilides inanced with tax-exempt municipal bonds zllowed a maxi-
murm of five years for contract operations without affectng the status of the municipa!
tax-eyempt bonds. Private entities and local governments generaily viewed this term
as too short and limiting the econoric benefits that could resuit irom longer term con-
ract arrangements. For exampie, with the assurance of 2 longer term contract, private
entities are able to make a long-term commitment of exper: stzff or equipment 1o effec-
dvely overate and maintzin a faciiity. Recent rule changes from the IRS {January 1997)
nave addressed this concern by allowing “management contracts” for wastewater treat-
ment facilides of up to 20 vears uncer specific conwact condidons.

Conrtrac: cperations arrangements between srivate entities and iocal governments that
received EPA construction grants do nct require Agency review and approval orior (o
signing the contract. The contract operations agreements may nciude cash transfers
Tom the trivate entity to the municipality for the documented ransacdon costs the
municipality incurs to establish the agreement or an amount of less than cne percent of
the present worth value of the contract. They may alse include capital invesuments &y
the private entify provided the investments remain the sole progerty of the local govern-
ment when constructon is complete and the contractor would not have any claim on
the facilitfes as a result of constructing the capital investment. Capital investments gen-

erally are expenditures for the purnose of improving operational efficiencies, and
increasing the capacity or weatment levels of the facility. The contract operations agree-
ments couid provide for iocal government reimbursement of the conwractor’s capital
investment in the event of premature COntract termination.

A contract operations form of privatization agreement usually requires the private enti-
%y to operate and maintain the facilities for a specific ime veriod {See Figure 1).
Maintaining the facilities inciudes the repair, upgrade, or replacement of equibment so
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Figure T: Contract Operaticon

Capital Improvements

" Facililty

OM&R
{Optional)
Operational
Capital Improvements

form their orignelly
Doszs. Some lgcal governments
limit 2 private endty’s equipment
replacement costs under the con-
tract to a specific dollar amoun:
with the loca! govem::w.e:‘ fund
ing the costs eaove e D c'ie:‘
amount. When the contract doss
not have an upzer limit on eguip-
ment replacement ¢oss, the pri-
vate entity must cerefully evaiuarte

facility mainternance records 10

User Fees

] accurately estzdlish its service fee
Service Fess R e
icr the Conirect.

Contract operaons agreements

(o 53 Lo

cam provide for contractor pay-

ments of either the documenied.
audiable contract wansaction cosis
or an amount eguz! 0 one percant
of the preser.: Faive of the con-
tract. When 2 cash wansfer

excezeds fflESE 2TIOUntS e con-
Tact s consicerad z lease under
:'—’A reguiations and E.O. 128C3.
A lezse type of orivatdzation agee-
ment requires Agency review an
approval prior to signing the contract. Under EPA's constructon grant reguletions, & ¢on-
cession tvpe payment results in the private company encumbering the Jie to the
A privatizadon egreement Dzt invoives up-iTont or periodic payments o the governmant
y be co*sﬁ 2d & conmac operation Lype arrangement by some partiss, noweven, £PA

A
may
iews these tyres s ol zgreemenis as leases that must receive AgETZC ; aoprovel

Under coniract o“ﬂ"";o“s & local governmen: will maintain unencumbersd ow*‘-crs':i;)
of the facility az 2l tmes. The loca! government retzins control over end responsibiiisy
for ali capital investment in the wastewater facility, setting rates, coliecing user ;ees_.
and enforcement of the municipa! industrial pretreatment program (MI2PL The locel
government maintains primary responsibility for all interactions with the federal an
state regulators. The trivaie parmer is paid a service fee to cover the costs of oper
ton, meaintenance, ecuipment replacement and capital investments as specified in the
contract. Performence is ,--..amtamed through close contract monitoring by the public

pariner and strict contrac: clauses that stipulate the actions o be taken in the event ¢f
nonperformance by the private endgy. The clause usually includes fnancial penaites.

v
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Leases— Histcrically, leases have Deen ropular tools for loce! governments. The most

common form s generaily calied en operating lease. Operating leases nave provided gov-
ernments with 2 way to obtain long-term use of equipment ranging from office ecuip-
mentsuch as copying machines and desk top computers to heavy machinery for public

works departments. Under this form of e lease the private leasing company, the lessor,
nurchases equipment and leases it to the government, e lessee. The lessor receives

[UAS S -

12x enefts related 1o depreciation of the equipment while the lessee is not required 1o

Teal e izase paymnent as debt, as would occur if the eguipment were purchased. N

Not all leases are operating leases. £ach iease has different terms and conditions. The - Leases result in
s cefine the agreement and they va*'y from lease 1o lease. Under EPA censtucden

grant reguiations and E.C. 12803, &il twoes of leases require EPA review and aporoval some type of

hefore 2 local government may enter a iease agreement when EPA grant funds were

used 10 finance the wastewater faciiity. Leases result in some ‘V::e ofupfront, orper- | payments to the

odic payments o the local governments. These payments are “concession fess,” the :

:rivate endty pavs for the right to operzte z facility. The fees are considered & form ¢f local geovernment

ezse payments from the iesson The concession fees are generaily used by the pubdlic
owner {or debt repayment, capital improvaments or ge':» ral 12% relief. Yet znother
in this scenario the lessor

form of lease is the “design, build, and oparate lease.”
i fa public ownern These egreements usually

designs and constucts & facility on ! f
orovide that ownersiip Of d"e :‘“cﬂ;t‘; will reside with the public entity, but the onera-

«:op of the fz¢ility wili be performed by the private company that hulldsit. The

uilder, by prior agreement, becomes the facility’s l2ase operaton

In zgdidon 10 operzting leases, tax-exempt leases have peen wicely used by state and
loczl governmenis anc nave ziso become commen in the [ndustv. Tax-exXempt [eases
are used by local and state governmeants 2s & Way 10 purchase eguipment or puildings.

Several of the kev reasons cited for use of tax-exemypt leases are: 1) leases are @ Way ¢
purchese equipmen: when ioca: debt restrictions or the neec for jocai voter approval
make it cumbersome to abtain the reguired equipmen: or faciiides, 2) leases do not

RlVATlZATION EXAMPLE CONTRACT OPERATIONS
Facility’ Ownershxp Local government
Contract type: Contract operations for operation, maintenance, and equipment replacement over a 15 year time penod
Facility constructed in part with federal grants: Yes
Up-front or per:od:c payments from private pariner: Only documented, auditable contract transaction costs
Private partner invests in new capital improvements: Yes
anatlzatlon arrangement under E.O. 12803: No contract operation -
EPA review and approval None However, reqt.nres state notification of pnvatlzatlon agreﬂment and modlficatlon of

NPDES permit " o :
Permittee: Local trovernment and prlvate company are copermlttees on NPDES penmt

D. R A F T
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nave the zZansacten costs that are experienced when issuing local bonds. Under the
tex-exempt lease, the iocal government makes lease peyments that are defined 2s prin-
cipal and interest to the lessor. Under federal tax law the interest portion of the pay-
ment is viewed as tax-exempt so lessors are willing 10 charge a lower interest rate to
lessees. This tax advantage resulis in lower costs for the local or state governments.

The lease concept applicable to privatization of ZPA funded wastewater treatment facil-
ities differs from operating and tax-exempt lease structures. This type of wastewater
lease structure estetlishes the contract terms for the local government, the owner of
the faciiizy, 1o enter into a lease agreement of the wastewater facility with a private
partner. The private parmer, as the lessee, frequently pays the local government a type
of lease paymenst for the right to operate the facility for a specified period of ime. The
lease paymen: may be a one time, up-iront payment, or periodic payments over the life
of the lease. These payments are referred to as concession fees. The local governmen:
then pays the private parmer an annual service fee to operate and maintain the facility.
This annual service fee is comparabie w0 the service fee paid under contract operations.
However, the service {ee under a lease includes an annual paymen: on the debt in-
Figure 2: Lease curred by the private partner for
concession fees. The lease

arrangemen: aliows the local
government to retain owner-
ship’s responsibility over waste-

Loal N water rate setling, coliecdon of
Government

user fees, and the municipal
industrial pretreatment program.

{Ownern)

Capital Improvements User Fees The Clean Water Act (Title Ii)
A established EPAs construction
grants program and specifies
that grants should be awarded
Lease/ s -

Concession to “publicly owned” treatment
Fee Payments Service Area works. The term “publicly
owned” has been established tc
mean 100 percent ownership by
2 public entity. Whnen z private
v entity invests in & “publicly
owned” federally grant assisted
Teatrnent works, the acton wig
gers the compensaton redgaire-
ments of EPA’S construction
grants reguladons.

Service Fees

OM&R Costs
{Optiocnal)
Capital Investments




OVERVIEW

CM3 orrl_igaL : Circular A-102 to ensure consistency and uniformity among federal
agencies n the adminisration of grants o state anc iocal governments. One area of
swendardizaton is the uniform treatment of property acquired in whole or in part with
federal funds, or whose cost was charged to a project supporied by a federaj grant.
Tre uniform standards inciude 2 prescripdon for the use and disvositicn of propersy
acquired under a grant. EPA administers these uniform administrative reguirements
through its general grant regulations at 40 CFR Parts 30 and 31.

OMB Circuiar A-102, Attachment M, requires that any federal grantee assure EPA that
“it will not dispose of, or encumber its ttle or other interesws in the site and facilides
during the period of federai interest or while the government holds ponds, whichever
is longer.” When local governments appiled for EPA grant assistance 10 fund local
wastewater reztment works, they agreed not to dispose or encumper the proposed
facilides during the period of federal interest. This means that property acquired under
2 grent ¢an not De soid or pledged as collateral in the event the grantee needs (o ref-
nance the grant funded facility. This condidern imits the grantee’s apility to draw on
the federal equity invested in the facility to raise additional capital during the pericd of
federal interest. 3v giving this assurance the recipient agrees o retain the financial
sTucture in place at the dme of the grant award and relinguishes its option ¢ fnan-
ciallv restructure. This ensures the federal agency that the finencial siructure |
approved at the dme of grant award will not De changed.

OMB Circuiar A-102, Attachment N, reguires that the “tide o reai property shall vest
in the recipient subject o the corndition that the grantee snail use the real property for
the authorized purpose of the original grant as long as neeced.” This rule effecdvely
limits the grantees use of its feceraliy funded oroperty, or discrete portions of that prop-
erty, 0 its originaily authoerized purpose.

These rules regarding the deposition of federally funded property pose barriers 0 iease
and sale Types of privatization agreements for lecal governments which received ZPA
construction grant funds. These types of Tansactons are viewed as dispositiors of fed-
eraily funded property under OMB rules, because they temporarily cr permanently
transier the facilities ttle or use the title as 2 form of collateral

=xecutve Crder [E.C.} 12803 was issued in 1992 o simpify the dispesition of the
federal interest in grant funded projects. The E.O. serves as a2 means for EPA to subor-
dinate the federzi financial interest in the facility to those cf the local and state govern-
ments ang aliow the federal government 1o dispose of its interest in the wasiewater
faciiites funded with federal conswucton grants. Therefore, when TPA approves a
iease or sale orivatization agreement, the Agency relincuishes Its interest in the federal-
v funded dordon of the facility. However, the Agency stll retains its interest in the
NPDES and RCRA permit requirements on the facilides.
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EXAMPLE: LEASE CONTRACT .
Facility Ownership: Local government POTW

Contract type: Operations an_d maintenance, plus a concession type fee

Facility constructed in part with federal grants: Yes
Up-front or periodic pay_mrenis from private partner
Privatization arangement under £.O. 12803: Yes, ld
EPA review and approvﬁl: Yes—E.0. 12803 and EPA
Permittee: Local gdvernmenf and private company 4

Yes
ase _
construction grant regulations—Grant deviation required

ire copermittees on NPDES permit

A confract arrangement invoiving privae company cash paymenis must underge

review and approvial by EPA ¢

! requirements and
: Lease

Raode Isiand and

agreement.

Cot ©oalinl

The duration of th
Dc.’ G»u; o
exempi municipal p

i te]

Iul

.1}__5

ng 1
1o cetermine compliiance with the spacific £PA grant

Fxecudve Order 12803 prior to the local government SIg::ng, z lease
zrrangements of this {ype were approved in Mav 1697 for Cranston,

vember 1997 for Danbury, Connecticut.

the wastewalsr weatmen:t facility. [ the local go*.fe:m_‘;en: used 2x-

onds 1o fnance any pordon of e lezsed A_cks.u)

nen the 't

L8l L

i service contract mzy De resiricted by federal [RS x s
A lease/sale termm under a conuract operetion.
arrangment must If the iocal government has no outsianding wastewater facility tax-exempr debt, or
nays off wastewsater faciiity delt prior 1o entering into the lease agw
undergo review term of the lease can Dz longer since the [KS requirements do no
possizie for 2 local gove::rnent 10 revre outsianding debt out of
and approval resources of a lease concession payment that is used to retdre debr

dally refnancing o

by EPA. orivate patner tha

Mol SLodl

T T

couif:.' be expected

Asset saies— Asse: szies have 12
Infrastructure Privedzadon. Under

12803 -

ity can be used t0

menz, or for genera!

esponsipiiity for wastewater user fees and preweaiment standarcs,

ap::oach mav be benelcial to the local government if the privat

tee lower annuzl wasiewzier traatment costs for 2 longur

[ oulstanding dert cy swapping tax-exempt dell for Davh
in the lecal

“investment”

LoTaoel Ul

L IgHgll 1ne privae

tnder continued gOVEI‘HI’Z’.éI’.tEE operaton.

esuit of 5.0,
t sale (Figure 33, 2 iocal govern-
ment selis a wastewater faciiity 1o a private partner. Revenue from the sale of the facll-

ceived a great deal of atientionasar

an asset

retire outsianding wastewater facility debt, for infrasructure invest-
! property tax reliel. When the local government retins the
the sale transaction

between the private parmer and the local government would inclucdz a mult-year ser-

vice contract unde

:

T waich the private pariner is paid an annual service fze for treat
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ment of the wastewater When the private company has complete conol over ali
the wastewater treatment facllity, it s Tee 1o modily the equipment or reat-

sC
Tieni processes as necessary to reduce cosis and/or improve performance,

When the complete wastewater operations are under orivate ownership, the local public
utility control boards usually approve user fees. The costs for capital .‘wesr::z nis are
tassed on 1o the public in the form of higher fees. A parial asset sale and lease agree-
ment occurred in june of 1995 under E.O. 12803, when the private parmer became
responsisie for the oparations of the Franklin Area Wastewater Treatment Plant {Frankiin,
Ohnio} owned by the Miam! Conservency Distict. A coms ie sale Of eli wastewater
285818 {0 2 private entdty was approved in August o-:’ 1997 for Fairhanks, Alaska. in

Szirpanks, e private entify has tal .’ESDO'IS‘DHI 7 10T Wastewaier services,

%
Tre

1

The transfer price paid for a wastewater facility represents an investment in the facility
py the privaie pariner The private owner will need 1o racoup its investment plus inter-
est through the service or user fees it charges to operate the faciiity. Aszresultizis
inzppropriate to view an asset sale

s a way ¢ free capital for other Figure 2: Asset Sale
investments. Itis, in fact, another

fnancing scurce aveilable to loczl

governments compearable to indi-

vidual homeowners borrowing

r. their home.,

[SSURN M LS

G(y,JnS fﬂD EC 1 ‘1

A simplified exampln nelps to illus-

{Optional}

trate tis point. i 2 local govern:
Capital Improvements

{Optional}
User Fees

mert seils 2 wastewater fecility for
trice 0f §1,000,000 and the
facility hes outstanding debt of
$400,0C0, e government wili
ragaive net cash of $600,000 fom
the szle. However a private parts
ner will recuire repayment of ils
otal §1,000,000 investment piu
interest. 50 as pary of the annual
operaZng or user fee peyment, ine '
private parmner will receive repay- OME&R
ment of the §1,000,000 invest Operational &
men [)11_5 interest, Capita! Investments

™

{Optional)
Service Feeas

{PUC Regulated)
. ; User Fees
I summary, any payment a loca!

government receives from the sale
ot iease of 2 wastewater infrastruc-
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Eanatlzatlon arrangement under

ture assef is like 2 loan from the buyer or lessee Which must be repaid with interest by
the wastewzter users in the form of addidfonal user fees. Therefore, the value of any
concession fees or sales price which exceeds the current debt on the wastewater infra-
Struciure represents aaumonai debt the wastewater users must repay.

If 2 local and state government wants 1o recoup all of its investment in a facility and
sets a transier price or concession fee to reflect that amount, the resulting annual ser-
vice fees 10 the buyer cr lessee could be very large and result in significant increases in
user fees for all the wastewater treatment usess.

',EXAMPLE ASSET SALE CONTRACT

g‘:Facd;ty 0wnersh| P anate company

Contract type. Asset saIe contract

: _Famhty constructed in part wuth federal grants. _Yes o

. Up-front or penodlc payrnents from: prwate partner' Yes—Facility salc proceeds

EO 12803: Yes, Assetl sale

“EPA rewew and approval Yes—E O ‘12803 and EPA construction grant revulat:ons—Grant dewatxon requzred

Permittee: anate company is pﬂrmlttee on NPDES, and possbie RCRA, permlt



FACTORS

Factors Affecting . CEaPTER 3

Privatization

his section presenis a discussion on the financial and nonfinancial factors

that affect a decision to privatize. A review cf these factors helps to clari-

fy what incentives and disincentives local governments have to privatize
their wastewater facilities. Financial factors address issues of cost savings, tax status of
debt, capital improvements, economic risks, and local/regiona! economic impacts. The
non-financial factors include regulatory compliance, lebor, responsibility for capital
improvements, municipal control, accountability, and rate stahility.

Financial Factors

For any public-private partnership to be successful, 2 number of financial issues must
be resolved to the sadsfacion of ail participants. Specific finzacial concerns including | |

outsianding municipal debt, user fees, and the cost of private capital have important L.
: i Each participant

implications on privat:'zation agreements. Each participant in the arrangement, the ;
ioczl, state, and federal governments and the private operator, has a different perspec- | .

, .. in & privatization
tve on the financial structure of public-private parinersiips.

agreement has

Cost savings— The abiiity of the privaie sector © recuce orerating costs beyond

what is practiceliy achievebie by the local government s a cridcal factor affecting the ¢ a different
orivatization decision. Private companies reduce cosis Dy &polying thelr expertise fo 2l |
areas of engineering, constucton, operations, and maé_ntenan-:e. Frequently, private perspective.

companies can consiruct new treatment facilides at iower costs than is possible for
local governments since the companies ¢an streamiine design, p ocurement and con-
struction practices. Private companies may be able to 2 Dly fvanced operating skills
to reduce the use of chemicels and electricity in 2 facility while meeting or exceeding
vermit requirements. Private companies zis¢ may bz able to iower operadng costs by
expertly maintzining e facility and, as a resuit, 7nd it possible to operate the facility

with fewer workers. [n some circumstances local governments can use the same tech-
niques 0 reduce operational costs.

User fees~ The attraction of lower or stable user fees over the period of the privatize-
don contract is one of the main reasons lecal governments expicre privatization. Often

privatization will result in a2 reduction in user fees with a guarentee that service
charges from the private partner will remain stable with increases occurring only to
reflect inflation or to reflect increased costs stemming from changes in regulatory
requirements, treztment processes, or facility upgrades/expansions. Contract condi-
tons that clearly state why and how changes in service fees will occur are important to
the privatizaton process.
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Capital costs~ The tax status of exising ang furure wastewater debt is 2 factor in
determining the ultimate costs and benefits of any privatizadorn agreement. ~he atility
of the existng wastewater debt 10 remain iax-exempt wili depend on how the specific
cenditions of the privatizaton arrangement rejate to IRS tax rules. In deveioping a pri-
vatizadon agreement, the parties must carefully foliow IRS tax rules to avoid changing
the status of existing tax-exemp: municipal bonds to taxable private activity bonds.
The IRS has defined very speciiic types of acdon local governments must meet ©
maintain the existing tax-exemp: swatus of murnicipal bonds.

When privaie companies must acquire capiial to fund improvements tc the wastewater
facilities, lease payments, concession fees, or transfer prices, the debt is usually
acquired in the form of tzxebie private activity bonds. However,
the IRS has defined certain iimited situations where private compe-
nies can finance wastewater treatment facilities with the proceeds
of taz-exempt “gualified private activity bonds”.

Even though Te nominai interest rate differential between tax-
exemp: and axable bonds may be significant. the actual costs of
the cepital may 2ot have 2 great impact on the privatizaton dech
sion. The private party may be able to offser the nigher capital
costs oy the tex deducdbility of interest costs and depreciation
expenses.

Up-front payment (concessicn fee, lease payment, or
transfer price)— Up-front payments rom e private parmer 1o &
ipcal government may occur in privadzation. In 2 lease arrangement
it Is usually cailed a “concession fee.” [t couid be an inidal payment
or instaliment payments made as part of a lease arrangement 07, in an asse: sale, the
transfer price provided up-front to compieze the privatization transacZon. Municipalities
may use thess up-front payments for other infrastructure investnent, refund of out-
stending debt, or general tax relief under £.0. 128C3 privatizadon arrangements.

As discussec in the previous section, it is imperiant to note that the wansier price,
lease payment, or concession fee are equivaien: to loans are om the private parmer ic
Tne local government. Any funds provided by the private partner will need  be
recouped through future user fees. Simply stated, up-front pavments {ansfer price or
concession fees] are analogous w0 the home eguity loans that are used across the coun-
Ty today. A Crivaie company provides 2 payment that reflects some ievel of the
municipal investunent in a faciiity and then the private company recouds the payment
plus interest as a part of annual service fees charged to the municipality. As a result,
privatization shouid not be viewed as a way 10 obrain sources of “free” capital.
Instead, privatization should be viewed as one more source of capital financing for
municipal wastewarter investments.
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Tax-exempt status of local debi- Most municipal wastewater debt is in the form
of ax-exempr general obligation or revenue bonds, SRE loans, and cther bonds or
loans received 1o duild the wasiewater facility. As iong as a municipality maintains
ownership of the wastewater facility and the privatdzaton agreement meets the condi-
dons allowed 5y IRS “management contact” rules, government issued debt can
remain tax-exempt over the repayment term. Tax-exempt public debt is repaid at
atractive nterest rates, currently around 6-8 percent.

The IRS rules that have recently been reieased provide additional flexibility to commu-
nities that wish ¢ have their facilities operated under contract for an extended period B
of dme while maintaining the tax-exempt status of their wasiewater bonds. The new |

rules allow cerain “maneagement contracts” for “oublic utiiity property” (including Capital

wastewater reatment plants) of up 0 20 years without endangering the tax-exempt

status of outstanding municipal debt under certain operations arrangements. improvements
may be

Capital improvements— Capital improvements usually rerresent modifications o

the wastewater facility 10 meet new discharge requirements, repiace oid infrastructure,

- N . o : ~ . the responsibility
orovide services o a growing residential area, or meet economic growth needs by

expanding the service area. (Capital improvements are often costly and impose z dnan-
cial burden on the local government. In privatization, depending on the terms of the

of the

nrivatizaton agreement, ¢capital imorovements may become the responsinility of .. .
ori ton agreement, capital imoro T1S may becor sponsipility of the private sector.

private sector. 1he private partmer recovers the costs of its investment in capital
improvements through increased service fees paid bv wastewater users. The private
sarmer’s ability 1o use tax-exempt financing olus different engineering, procurement
and consTucdon practces can have a significant influence on capital improvement
costs. The overell costs that resuit from capital improvements under Jrivatizaton are
important (o cansider and compare o costs that would result Tom financing and con-
sruction under continued public ownership and operation.

Economic impacis— The local impacts will varv depending on the type of privatize-
ton agreement, Overall impacts can include porential increzses in lecal unemploy-
zent and loss of local government control aver hiring of operations personnel.
Privatizaton hes often resulted in 2 reduction in the stafiing levels because the private
irm is abie w0 efficiently manage the facility with fewer workers. This acton will
zotendally 2ffect union reiations, local income leveis, and the locai husinesses that the
iocal iabor forces pafronize. However, 10 address this concern, the private partner will
normally agree ¢ hire most of the current emplovees, coorerate with laber orgzniza-
Zons 10 secure Job training and placement for the workers, and reduce the worklorce
Zrrough atwitdon. Freguently, the private parmier has the ability to lower and stabiiize
Wwastewater rates which can conwmibute to the ability of the community t© encourage
2CONOmMic growth.

Performance and liability— There are economic risks associated with meeting
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The private

partner is a

copermittee on

the NPDES permit.

Nagonal Pollutant Discharge Elimination Systern (NPDES) permit standards and the
costs resulting from unexpected wastewarter flow anc loading veriedons. When a pri-
vate partner assumes operating respensibility, they assume responsibility to meet permis
limits under typical operztion conditions. This responsibility is reflected by meking the
private partner a copermittee with the locel government on the NPDES permit.

When a facility is privatized the interests of both the local government and the privaie

partner can be protected by defining normal operating condidons and stipuleting what

actions are taken to adjust service fees under different conditions, such as floods, 24T
cel pollutant levels, or amendments to environmental reguiations thet increase operz™

ing costs.

Non-Financial Factors

Ir addition to financial factors, there are non-financial factors that afiect the privatiza-

don decision. These factors include: regulatory compliance, locel conwol, accountadili-
ty, personnel impacss, fesaonszcw for capital Improvements, and the impact of siate

and local laws and reguiad

Regulatory compliance— When eveluating privatization, {ocal governments mus:
determine if private frms can operate the wastewater facility in 2 legzal manner tha:
maintains the facility’s publicly cwned treatment works {POTW) status. This is
achieved when the locel government reteins ownership and the rrivete operator is 2
copermittee on the NPDES permic. Unuer these conditons, the conrmeact clearly
assigns periormance responsiniiity 10 the p ivate operator. In the even: of nonperic:-
mance, the contract would specify financiz! penaities to the private £mm that would
escaizte in the event of contnuing nonperiormance. As copermitiees on the NPDES
permit, both privaie partner and the local government are responsidie [or &ny permic
icletions and resuldng fines.

r~4
.

the circumstances of an zsset sale, where ali components of the facility are sold 10 2
ivate partner, the facility and znv industrial dischargers to the facifity would Le ragu-
?a ed under the Clezn Water Act and may be subject {0 requirements under te
Resource Conservation and Recovery Act (RCRA). The private ownership status mean
that industrial prefreatment recuirements under the POTW status of the Clean Wazer
Act may be replaced by RCRA requirements. Insuch z sm.auou, higner treatmant
costs may occur if the wastewater treatment facility is designated as @ RCRA hazardous
waste treatment, storage or disposal facility. When an asset sale occuss the private
partner will have 10 apply for 2 new NPDES permit under its own name. The permi:
limits under private ownership will likely be similar to those of the previous POTW's
permit. In the Franklin, Ohio arrangement, the facility retained its POTW status by
the local government retaining ownership of a portion of the wastewater Teatmen:
process under a lease arrangemen:. The private owner of the Fairbanks, AX facility
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rmait imiis, since the system does not have

any hazardous wasie discharges.

Local control— Under a public-private parinersiip, local governments yield control
over the facility’s daily operations to the privaie parmer. However, through the service
contract iocal governments can maintain control over important local issues such as
user rates, industriai prewreatment programs, capital
improvemenis/expansions, and modifications to the ser-
vice area. Local control wili vary depending on the type
of privatizadon. Under an asset sale the local government
vields ownership to the private parmer and relinguishes
conrol over the facility except in the event of a failure of
the owner to perform as required. Orne significant issue
hat may affect an asset sale is the potential for oversight
from state Public Utlity Commissions [PUCs). PUCs often

issuance. The local government’s control will be signifi-
canily reduced If the facility is subject to PUC oversignt.

he level of oversight for the privete partner will vary to reflect the level of concern

1her locai covernments neve about the private parmer’s performance. Oversight activi-

[+
des such a5 local coniract man ent, the leve!l of performance reporting to the local
governmens:, or the Use of an oversight board consisting or local authorities are negoti-

ated es part of the crivatization service agreement.

Public accountability— When a private company operates a local wastewater facili-
1y, there may be concern or a perception that they will not be as accountable 2s a pub-
lic operator. Communities that have opted for privatizeticn of their wastewater facili
indicate ‘hat conwac: requirements with specific performance levels for the private
operator in all areas of operations have worked to protect the public interest and to
assure 2 nigh ievel of accountability. All service contracts estzbiished with private com-

vanies nead to incorporate specific performance assurances that protect the environ-
regulated and held accountable for PUC requirements.
Personne! impacts— The private company and local government need te consider

how privatization wiil impact current wastewater plant personrel. Any expected
reducton in staff, including the timing of the reductions and out-placement actvities
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must be included in contact negotiations. Becazuse of the potental for significan: per
sonnel impacts, local governments have {ound I imporiant © involve workers and
unions in deliberations 2bout privatizadon e expiore anv plans for personnel adjust-
ments inciuding new hires, salary and budge: changes, and staff reductions. Current
privatization arrangements have generally used atwition or transfers as the primary way
to reduce the work force.

Capital improvements— Capital improvements or wasiewater capacity expansions
contribute to the continued economic success of the wastewater iacility. The privatze-
tion agreement may address specific scheduled cagital improvements during the life of
the contract, inciuding responsibility and finencing arrangements. The
contract negouatons determine who has the iead on capita! improvements
and how it will vary according tc the specific situations.

tate laws and regulations— State [aws and regulations often have
significant impacts on the form and conditions of privaizaticn agreemen
like the type of service, termn of contract, and contracing endty. These
laws and reguiations vary significantly across the couniry but moest appear
to be oriented toward allowing privatization of wastewater Iaciiides. In
cases where the form of privetization desired is not explicitly zliowed
under state iaws, local governments will find it necessarv ¢ seeX the nec
essary legal opinions on the feasibility of the specific desirec privatization
arrangement.

Overall administrative compilexity of the transaction- Some ¢!
the overriding issues that affect privatization are the overail complexitv of
designing z privatization arrengement, negotiadons between public partci-
pants and the private parmer, and eXecution of the formal conzact. In
cases where there are multinle facility owners or partcipants in z waste-
water Teatment system, the privatization process is likely o take & longer
period of time to accomplish. In the case of extremely large regional faciii-
ties with many participating communities the process may become sC
complex that it would be dificult 10 implement.




REQUIREMENTS

Federal Reguirements
Affecting Privatization

\Tmeugn manv of the factors aifectng privadzzden are local in nature,

inere are ceriain federal recuirements that immpact those decisions. IRS

regulatons. ZPA consoucton grant regulations, NPDES permit require-
ments, and =xecuzZve Crder 12803 come into dlay in choosing the type of privatiza:
ton. Scme of the federal reguiations restrict certain privatzation activides. For exam-
Dle, 12X iaw restticts the use of tax-exempt ekt for privetely owned faciiiies. Other
legeral requiremensts oresen: a chzllenge Heczuse they require that local governments
seek approval for changes ¢ ownership/operation of their POTW. EPA requiremen
apply ozly if the local government recaived federal wastewater CONsSTuction grants.
Fer exemple, sale of z faciiity thar received censtructon grants through the Clean
Wazer Act raquires the local government 10 appiy for 2 deviation Tom the £PA grant
reguiztions and SPA review and approval under E.C. 12803. Verious federal require-
ments can potentally add additional dme for the local government o compiete the i
vatization agreement. Each of the requirements and its influence on decision-maiking

. are discussed below.

IRS Reguiation/Tax Law Affecting Use
of Tax-Exempt Municipal Debt

In 1986, the Tax Reform Ac: influenced zrivate investment in public infrastructure by
removing or dmicng many X incendves. Specificaily, the amendment eliminated the
investment ax credit, scaled back accelerated depraciztion and limited
the use of tax-exempt debt Inancing. These changes virtually eliminated
several “lease-puv” privatization arrangements and severely restricted the
duration of meanagement contracts under contract operatons 10 fve vears.
The main reason generaily cited “or these changes was that the financial
incentives given 10 the privale sector representes a very significan: ioss of
tax revenues to the federal weasury.

As previously mentoned in Section I, recentiv released IRS rules provide

addidonal fexibility 1o communides that wish tc have facilides operated
UNGer a CONIract arrangement withourt the loss of the tax-exempt status of

the weastewater ponds. The new rules ailew certain “management con-
Tacs” for wastewater treatnent plants of up o 20 years without endan-
gering the t@x-exempt status of outstanding municipal wastewater debt. For examrie,
. 2 20 year “management contract” is allowed :f at least 8C percent of the compensation
provided to the private partner is in the ferm of a periodic fixed amount. This has the
effect of limiting the amount of net profit that may be provided to the private partner.
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EPA Regulations and Procedures

The Clean Water Act estzbiished the regulatory structure for locai governments that
receivec EPA grant funds to construct water poliution contol facilities under the
Agency’s construction grant program. Through the Clean Water Act, local govern-
ments have received billions in federa! construction grant funding to build POTWs that
meet wasiewater discharge vermit limits established under the NPDES. The NPDES
reguirements cf the Clean, Water Act establish poliutant imits for discharges from
POTWs and privately owned westewater treatment facilities.

NPDES permittee designation— NPDES regulztions recuire that a local govern-
ment obtain an NPDES permit to discharge water from its wastewater treatment faciii-
ties. Under privatization, the private operator mey be a co-permittee or the permitiee
of record. The private operzior is & co-permittee with the local government on the
faciiity’s NPDES permit when the private operator is responsible for operating the
entire wastewater facility under contract operations or lease type privatization agree-
ments. [I the facility becomes privately owned, the facility will no longer be ¢ POTW
and the private owrer will be requirec to obtain a new NPDES or RCRA permit under
its own name.

POTW designation— An imporiant privatization consideration is the POTW status
of the wastewater weatment facility. When a wastewater weatment faciiiiy loses the
POTW status it is classified 25 2 privately owned treatment works that is no longer suz-
ject to the requirements of 2 municipal industrial preweatment program. A priverely
owned raatment facility may also be designated 25 a nazardous waste weatment, sior-
age or disposal facility under RCRA and subject {0 more strenuous Teatment standzrds,
Local governments and private companies have indicated that the threat of losing the
POTW status has been 2 significant concern when evaluating asse: sale and lease

SRS A

Grant deviation procedures— EPAs constuction grant regulations spec "y nat
when e grantee sells or encumbers ownership by leasing a facility that received gran:

funds, the grantee must requast a deviation from certain grantr guar_uo*ls 16 DOSsibly
repay the grant funds. The t deviation process is used to terminate the federal
interestin facilides and ellow the local government tc enter a lease ¢r sale privadze-

1
tion arrangement with 2 private entity.



EPA Review of o c
Privatization Proposals

n 1992, Executdve QOrder 12803 estzblished 2 simpiified framework for privatiza-

tion of faciiides funded with federai grants. The order has five purposes: (1}

assist local privatization initatives; {2} remove federal barriers 10 privatization;
{3} increase the finencial incentives for state and local governments by relaxing federz!
repayment requirements; {4) protect the public interest by ensuring rezsonable user
charges; and (5] estzblishing guarantees that the faciiity wili continue to be used for its

intended purpose.

Execudve Order 12803 signiicanty modified the federal consiruction grant recoupment

process. Under E.O. 12803 the local and state governments are the first to receive pro- |

ceeds from an asser sale or lease concession fees. If the iransfer price or concession fee B

for the facility is higher than the state and local investment, then federal construction :

grants zre repaic at their depreciated value up to 2 maximum of the transfer price or . Executive Order

concession fee. Federal grants are depreciated using the IRS fifieen year accelerated

ECT,

< oo . ot — - A P T FHE
depreciation scheduie. The Executive Order resulss in repayment of federzl grants at z 12803 simplified

P

much lower level that would have resulted under EPA construction grant regulations.
privatization of

Wher zn EPA conswucton grantee decides to pursue an asser sale or lease type of ori-
facilities funded

EPAs Construcsdon Grant reguladons and request EPA review znd zpproval of the pri-
vatization arrangement under E.O. 12803, Severa! communities have undergone the

with federal

EPA review and epproval process t¢ date:
} b grants.

Franklin Area Wastewater Treatment Facility {Franklin, OH) - lease znd
partiz] asse: sale completed in 1993

Cranston, Rhode Island wastewater treatment system - iezse completed
in 1997

Fairbanks, Alaska - ease and total esset szle completed in
Danbury, Connecticut - lease compieted in 1997

jon]

e
O
~J

Tre first step in seeking EPA review and approval for 2 proposed lease or sale type of
rivadzation agreement, prior to signing the contract with the private entty, is the sub-
mission of five copies of both the propesed privatization coni-act and the executive
summary of the privadzation agreement to the Agency’s Director of the Office of
Wastewater Manzgement in Washington D.C. At the same dme, the local govern-
ment must submit 2 request for 2 grant deviadon from EPA constwuction grant regula-
tions to the zpolicable EPA Regional Office. The deviation request should be included

with two copies of the privatization agreement and the Executive Summary.

D R A F T E
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Executive Summary

The executive summary shouid address the salient information that is relevent 10 EPAS
review and approval of the privatization agreement such as: 2 general description of
the privatization agreement, service area, permit arrangements, operational guarantess,
public participaton, changes in the debt structure for the wastewarer facilities, amount
and intended use of funds received from the private entity, grant project costs con-
tributed by the local government, state, and EPA, the depreciation czlculadons for the
Federal grant funds, local government’s oversight responsibilities,
* ‘ ] - employee status under the privatization agreement, authority for

DSLEDASILI‘.g future user raies, 'Tch.C‘ of the D-IVELJ.Z:*.I:O*" agree-

ment on user fees, and coordination with State and Federal
authoridies. Eech of these subject areas should be supported
with appropriaie caia.

Privatization agreement— The general descripdon of the pri-
vaidzation agreement should discuss the impertant objectives and
clauses of the privatization contract. Some of the topics that
should pe inciuded in the discussion are the coniract star: date,
term of {ne coniract, contract entties, amount of funds 1o te
ceived by the different entdies, various conTact conirols to
assure performance or limit liabiiity, new censtruction, and other
significant topics. T ne generai description should coniain 2 dis-
cussion of the procurement process used :o select the private
entity and the names of cther companies involved a1 differen:

®

Service area—- The executive summary shouid describe the
genera! physical boundaries of the wasteweater system and its
relationship t¢ estadlished political entities. This cescription
shouid present information on the pepuladon served by the
wastewater faciiides, number of residential housenclds, percentagz of households,
commercial, industial, and governmental users in the sysiem, type of wastewaler
treatment, physical condition of the sewer system and treatment facilities, any plannec
or required conswucton, and other pertdnent facts.

Permit arrangements— A discussion of the permit arrangements should zddress the
wastewater discharge responsitilities of the various entites and their status on: the
NPDES or RCRA permit. The entity responsibie for the various functons under the
Municipat Industria! Pretreaument Program (MIPP) should be identified in this discus-
sion. Any centract or other controls used to assure compliance with the discharge per-
mit and MIPP shouic be described in general terms.




operational guarantees that will be esteblished to assure that: {1} the wastewater faciii-
ties will be operated in an effective manner to achieve compliance with the conditions
of the wasiewater discharge permit, (2) the industrial pretreatment standards will
remain in tlace and enforced, {3) the facilities will be meintained in a satisfactery
meanner to avoid deterioration of the facility during the contract neriod, and (4] the
facilides will continue 10 provide uninterrupted wastewater services in the event of
contract cefzult by the private entity. This discussion should address any monetary or
other penaity that wili be used to encourage compliance by the orivate entity.

Public Participation— A discussion of the public participation conducted by the
locel government to acquire suppert for the privatization agreement should address the
number of public nodces, the number and content of the public nearing, any newspa-
per coverage of the privatization agreement, the timing of the puliic discussions, the
ievel of public participation, and any other relevant facts.

Debt Structure— The executive summary should inciude a discussion of any changes
in the debt structure of the wastewater facilities that will occur &s z result of the prive-
tization agreement. The cdiscussion szould describe the current dadt posidon for the

wastewater facilities znd how any concession fee ¢r transfer orice will be used o
reduce or eliminate existing wastewazer debt.

Use of Funds— A discussion on the amount and intended use of funds received as 2
result of the privatization agreement should include all of the funds received from the

1

private entity. The specific contract language or methods of pavments used in the pri-
vatization agreement, or any auxiliary agreement, t¢ convey funds o the local govern-
ment is not & relevant factor in determining which funds should be addressad in the
executive summary. [f any funds are received by the local government from the pri-
vate entity, the executive summeary should identily the amount en¢ intended use of

these funds, The value of the funds should be stated in terms of both tresent worth

and tozal vaiue.

Projeci Costs and Depreciation Calculations- Cost datz should be included in
the executive summary displaying the amounts of funds contributed Dy the local, state,
and Federal governments for the EPA conszuction grent projecis involved in the priva-
tization agreement. The summary should inciude the calculadons used to determine
the deprecizted value of the Federal grant funds using the IRS Modifed Accelerated
Cost Recovery System, 15 year, hali-year convention schedule. The depreciated value
calculations should be based an the dates the EPA grant funded profects were placed in

amount for Federal funds should be presentec in the summary (See Appendix C).
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Oversight Responsibility— The executive summary should discuss the process the
local governmernt will use to administer (he privatization contract (o assure efective znd
adequate operation and maintenance of the wastewater faciiities. This discussion
should describe the NPDES permit, the MIPP, and the RCRA permit responsibilities tha:
wiil be retained by the local government and the oversight actions the lecal government
will use to assure thet the private entity will preform the transferred responsibilities.

Employee Status— The employment status of current wastewazter employess under
the privatization agreement should be fully described in the executive summary. This
discussion should address the local government’s and private entity’s personnel
arrangements undertaken o 2ssure a smooth transidon of the wastewater facilides
operations to the private entity. The status of employee’s benefiis, including refrement
and retention privileges, should be included in the discussion.

~ Authority For User Rates— The entity that will be responsible for establishing znd
coliecting the weastewater user fees should be idendfied in the summary. A discussion
of the prdcess used to assure adequate coliection of revenues for the payment of the
privaie entity’s service fee and any other wastewater expenses shouic be included in
the executive summaery.

Impact On User Fees— The executive summary should contain information on the
impact of the privatization agreement on future wastewater user fees. This informa-
tion should focus on the projecied user fees to be incurrad by resideriial weastewazer
users over the life of the privatization agreement. The analysis should present sroject
ed datz and grapns which compare the annual and total cosis of wastewarer freatmens
under local government and private operaticn (See
Figures 4 & 5). The data should idently the towl
cost savings that will result from the privatizaton
agreement. This informaton should be expressed
in totzl doliars and present worth dollars. The

Figure 4: Comparison of Annual Costs

§22 ‘ — analysis should include datz and graphs of the pro-
£ 520 r’\ //'/ jected residential user costs and the projected user
E / _,./'\ ,,,.f'/ | costs per household as 2 percentage of median
2 518 TN — e 1 . . -

o ] household income {See Figures 6 & 7). The pro-
= 316 = iected residental user costs should be an expres-
2 s /.__,-’ sion of both nominal and infladon adjusted values.
7 $12 —] The summary should contain a description of the
“ 510 1 assumptions used to calculzte the projected costs.

S8 00 52 04 05 08 10 12 14 16 18 .
State and Federal Ceoordination— Any discus-

sions the local government has had with state or
M City Operation ® Private Company Operation Federal environmental agencies dealing with the

Year
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orivatizaticn egreement, the wastewater facilities, or wasteweater discharge issues
mery. This discussicn could inci

the executive sur iude sucr

should be described In
capacity, combined sewer overflows, or other pertinent issues.

Executive Summary Data

Deta presentation in the executive summary can be as simple as providing graphs and
charis that summarize informeation and providing coples of pertinent information, legal
documents, public notices and pudiic information. For example, the graphs in Figures
4 & 5 are a simple illustration of the total costs of wastewater treaiment under public
operztion versus private cperation. The objective of any data is to clearly convey
important information.

Figure S: Wastewater System Cost Comparison
Cumulative Costs 1998-2018

Private Company
Operation

5200 $25¢ $300 $350 5400 $45¢

REVIEW
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CHAPTER 6

EPA Approval of
Privatization Proposals

he EPA requirements for approval of propesed privatization arrangerments

focus on pretection of the environment and the wastewater user, compli-

ance with the requirements of E.O. 12803, and approving the appropriate
deviations from EPAs construction grant regulaticns.

Compliance with the Clean Water Act

The overriding intent of the Ciean Water Act (CWA) is to improve the conditdon of
rivers, lakes, and other water bodies by requiring that wastewater discharges meet
standards for designated uses such as recreation and aquztic life support. In accor
dance with the CWA, EPA reviews privatization proposals to ensure compliance with
nhe intent of the CWA, the NPDZS program, and RCRA permit requirements.

.

The proposed privatization agreement will be reviewed to assure fiat the contract lan-
guage addresses the process the: will be followed in the event that the community
wishes 10 expand the facility or make modifications to comply with future environ-
menzal protecton requirements. The

he conmact’s procedures for addressing z faliure of

vrovided for continued wastewetar services. In addition, the plant must continue o
be used for its intended purpesa. The permit responsitiiities for each party will also be
reviewed 10 assess the penalty orovisions for non-compiiance by the orivaie entry.
2 lease arrangement, EPA’s aporoval will be conditioned on the local community and
the privaie entity being named as co-permirttees on the NPDES permit. When an EPA
construction grant funded faciiity is soid to 2 private company, the private company
will be the sole permittee.

Federaily-reguired industrial pratreatment standards would be meinteined by the local
community under contract operztions and lease type privatizaton agreements. The
local community would meintzin oversignt and enforcement responsisilities for the
Ipcal pretreatment program. Wren the wastewazer facilides zre soid, the private
owner mav be required to have @ RCRA permit instead of @ NPDES permit. Therefore,
2 sale agresment would address the hazardous waste issue in the executive summary.

EPA recognizes that the privadzaton permit condidons under the CWA can only ke
met after the lease/purchase has been consummated with the private entdty, When
the condidons are fuifilled, the grantor would netify EPA. Upon receipt of nodfication,
EPA’s approval will be considered finzl and complete.



- . . e e = e

APPROVAL

Irmpacts of Privatization Propcesal on User Fees

Reguests for approval reguire documentation of the current and proposed user fee raie
strucrure and arrangements for increases in the future. The documeniztion of the user
fee swucture should include detailed information on ail assumptions, data, and meth-
ods used for determining futare fees. An assessment should be performed on any raze
increase to determine if it is reasonzbie based on the specific conditions of the commu-
nit. A complete analysis should take into account the CPH and MEL Orther items
that should be inciluded in the user fee anaiysis are:

e Financial projecticns that show the annual revenues (user fess and other},
expenses (operating and capital financing), and resulting projected costs for opi-
cal residential users. The assumptions incorporated into the projections shouid
be included for review. Typically user fees will be computed as:

Total Cost x Residential Usage (%)

Toial Households

e Graphical representation showing projected user razes for 10 ang 20 years.
Graphical representations are a'good wey to communicate the effect of the pri-
vedzaden agreement on the public. Figure ¢ provides an iiluswetion of a2 uro-

5 3 1+ £, nr
jected usSer ree graph.

@ Projected user rates per nousehold as z percent of median household income.

nelp iliustrate the effect of the privatization agreement oo

Tais informeation wil

nousehold affordepility. It is generated with the user

fze informetion discussed ahove, and the local govern- Eigure 6: Projected Residential Costs
ment’s Median Household income [MHI) stetistc that

is developed in the census of governments taken every

ten years by the U.S. Bureau of Census. Because the 3360

MHI is developed only every ten vears, it will be neces- $340 /./‘
sary to adjust the latest MHEI to current doilars pefore $320 //
the user charge &s 2 percent of ME! indicator can be 5 <300 //
deveioped. Tnis is accompiisned by muitiplying the lat- 2‘6 //

est MHI by an “acjusiment factor” that refiects annuzl ; 5280 A

Consumer Price Index {CPI) inflation experienced S $260 /"/

natonally. The inflaton adjustment actor can be found 5240 //l

in Arpencix A or developed with the foliowing formula: $220 | -

98 00 02 04 06 08 10 12
Year

MR Adjustment Factor = (15 CP()seme rerconss e M Projected Costs
Adjusted MHI = MHI x Adjustment Factor @ inflation Adjusted
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A locai government's MHI is adjusted to a current level by multplying the MHI
by *he adjustment factor. For example, if 2 permittee’s MHI was $30,000 in the
1990 census year, the average annual CPI since 1990 was 4 percent end the cur-
rent year is 1002, the following calculztion would be made to adjust the MHI to
current dollars:

Adjusitment Factor = (1+.04)" = 10816

Adjusted MHI = $30,00C x 1.0816 = 532,448

Figure ?: Cost per Household as % of MHI

Years: 1998-2018 So if projected user fees under the privatzation
o agreement resuli in costs averaging $350 per
88% year the indicator would be computed as fol-
849, lows:
-80% [+ £ 1 _ H ! I & [
User Fees as % of MH! = Projected User Fees/Adjusted M=
= 76% = $350/532,448
= =235 L4
— g
s 72% =1.1%
. T .68% o -
: — [t is also important to show what will happen
: 64% g AR . )
- to the affordability of user cnarges over time.
<, . . s . .
; 60% A graph showing the projected user charges as
] %8 00 02 04 06 08 10 12 14 16 2 percent of MHI over a 20 year period snould
Year te included to meet this recuirement. Figure
7 dlustrates this graph.

} Public Notification and Hearings

In the interest of protecting the rate payers, EPA will evaluate whether the grantee has
provided public notice and held public hearings that presented vaiid estimates of waste-

vrivate entity. EPA will review the privatization datz used in the public hearings.

As part of the public notice process, grantees should provide all users of wastewazer
facilides with 2 nodce describing the repayment of any concession fzes or funds provid-
ed in the privatizaton arrangement. The notice needs to state that 2 portion of the

i eannue! service fees payable by the local government out of the sewer user fees will e

| zliocated to reimburse the private company for the concession fee or other funds. (See
: zppendix A for an example.] A copy of the notice shouid be inciuded in the Executive
Summary o the privatization agreement submitted to EPA.




L

Compliance with E.O. 12803

used for thelr original intended purpose, even in the event that the private entity
hecomes insolven:i. There should also be an explanation and documentztion of the
POTW’s valuation process in a sale arrangement and details of the proposed distribu-
tion of any proceeds, EPAT review will ensure that funds acguired from 2 lease or 2
sale of assets are used for infrastructure costs, debt reduction, or tax relief, EPA wi

also reguire that disbursement of funds is either a conditon of the privatization
approval or fixed by local ordinance.

The £.0. 12803 reguires guarantees or assurances that the privatized facilities will be

A will evaluate the competitive procurement procedures required under secticn 1{d)
of E 0. 12803. The executive summary should describe how the proposal and award
process was accomplished, describing the solicitation process (request for proposals,
invitzation to bidders, etc.], number of submissions, the evaluation underiaken includ-
the criteriz used to rank proposals, and the final award., The Executive Order
uires that wanster prices for faciiities that are sold or leased through a negotiated
process rather than a competitive bidding process be reviewed by the Office of
Mcqacemem and Budget. In addition, for wansactons that are not zccomplished
though a competitive bidding process, the net asset value of the facility will need tc he

esteblished through en independent third party (e.g., National Appraisers Association).

The EPA wili review the impacts of the privetization agreemen: on user fees.. This is
accomplisiied Dy compering the projected cost per ousshold as & percent of MHI
against accepted benchmerks of affordability. Recent EPA guidance on the assessment

of wastewater financial capzbil ‘y orovides useful benchmarks that can be used in
reviewing the afford as,hk/ of proposed privatzation arrangements. The benchmarks,
teken from EPAs Combined Sewer Overflows-Guidance for Financiai Capability

Assessment and Schedule Development (EPA 832- 13-97-004) zre as follows:

&

Financial Capability Evaluation— Annual Cost Per Household as a Percent of
Median Houserold Income Benchmarks

Level Financial Impact
<1 percen: Low

1-2 percent Mid-Range

>Z percent High

The executive summary should contain the federal construction grant history for the
crivatzed facilities. The summary should provide the federal grant amounts, date of
award, date the facility inftiated service, and the amount of depreciaton under IRS
schedules. Appendix C contains examples of depreciaticn calculations, including the
computation of a Federal repayment value, and associated RS schedule for 15-year
property used for depreciation calculations.

D R A F T
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Grant Deviaticon Reqguirements

The E.O. 12803 simpiified the process for disposition of the federal interest in federally

funded wastewater treztmen? fzcilides, when an EPA grantee wants to enter into a

lease or sale type of orivat.zatlo“ agreement with 2 private endty. The grant deviation

process is the legal means the Agency uses to accomplish the action. Any wasteware:

facility funded with EPA grant funds will require a deviation from the Agency’s coz-
uction grant regulations prior to consumimadon of a sale or lease contract.

Depending on the date of issuance of the constructon grant and the type of privadzz-
tion agreement, there are different grant regulations that will need & deviation. Ifa
grant was issued under the Code of Federal Regulations revised July i, 1983, then
deviations from 40 CFR 30.810-4 is needed to dispose of the federal interest for 2 lease
or sale type of agreement. Grants that were issued under the
Code of Federal Regulations revised januery I, 1972, require
z deviaton from 40 CFR 30.800 and 30.810-3. This grant
deviation is required to nuilify the general grant condition
requiring the grantee not dispose of or encumbper tite or any
other interest in a facility during the period of federal inter-
est, of while {he government holds bonds, whichever is
longer {OMB circular A-102 Uniform Reguirements for
Assistance to State aﬂd Local Gove:ﬂments‘ When 2 gran

was issued under the 1968 Code of Federal Reguladons, 2
devietion is required from 18 CFR 601 27{1), wnich requires
{nala gantee have z fee simple or such other estate or inter
est in the site of the project, and rights of access sufficien: 2

assure undisturbed use and possession for the purpose of con-
swucdcn end operation for the estimated life of the project

In addition, 40 CFR 30.810-5{d)(2){i) and {ii) {1983} statz in
part, tiat any POTW financed in part with EPA funds, m
retzin dile, with the federal restrictions removed, if it com-
pensates the federal government en amount determined by applying the federal per-
centage of grant participation in the net cost of the project, to the current fair marke:
value of the property, or if the POTW owner sells the project under guidelines provid-
ed by EPA, using proper sales procedures that provide for competition to the exten:
practiceble, and result in the highest possible return, ang pay the federal government
an amount computed by epplying the federal percentage of grant participation in the
net cost of the project to the proceeds from sale.

The grant regulations also state that EPA must be compensated for its share of expend-
able personal property when such property is either sold or used for non-federally
sponsored actvities, 40 CFR 30.810-8 {1983). A simiiar provision of the Code of
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; Regu
abiz or fixed equipment, materiais or supplies are subject 10 the eguitable interest ¢f
the United States unless otherwise provided by lew or regulation or the grant agree-

ment. [f no such provision exists, payment to the United States would be the grant
proportion of the fair market value of the property at the time of the final accounting.
The Director of the Grants administration Division at EPA Headguarters is authorized
by EPA regulations to approve requests for grantees to deviate from the EPA cozstruc-
don grants regulatdons. The deviations requests should be submitied to the
Environmental Protection Agency’s Project Officer at the Regional Office, who will for-
ward the request to the Director of Grants Administration with 2 recommendation for.
zporoval or disepproval. The reguest should include two copies of the same documen-
taton submitted o the Office of Wastewater Management.
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PRIVATIZATION

CHEAPTER 7

Regional and State
Involvement in the
Privatization Process

PA Headguarters cocrdinates its review of 2 grantee’s privatization reques:

with EPA regional and state staffs involved with the privatization process.

.The EPA will determine if the EPA regional or state staffs have any concerns

r if any additional information is needed tc fuily evaluate the proposed privatization

arrangements. The EPA grantee should provide its state environmentai agency with 2
copy of its privatization agreement and executive summary at the same dme the datz
is submitted to EPA for review and approvai. The EPA privatization coordinator at
EPA Headguarters works 10 coordinate the Agency's review, approval, and gran: devi
tion process with EPA's Regional Office and Headguarters Grants Administraton. The
EPA’s Regional Office usually coordinates its review with state representatives.
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APPENDIX B

Appendix B

Example: Public Notice

This rotice is intended 1o advise all sewer users paying fees for services provided at the
Hillsbore Wastewater Treaiment Facility (Facility}, that the City has entered into an
operztions and maintenance service agreement with XYZ Inc. The agreement provides
for 2 SXX million contract advance payment from XYZ Inc. to the City. The City will
place SXX million in the City’s General Fund. The remaining SXX millien will be
pleced in the City’s dedicated Sewer Fund to help stabilize future user fees, as well as
mee? obligations to maintain and improve the Facility. A portion of the annual service
fee payabie by the City to XYZ Inc. out of sewer user fees, will be alincated to reim-
burse XYZ inc. for the contract advance payment.

m e mm e = i o ———— 1 A B e n ¢ s e heakms o
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Appendix C

Federai Grant Repayment

For the Sale/Lease of Wastewater Treatment Facilities

EPA Construction Grants Award Date

Placed in Service

6/04/73 7/19/76 35,971,074
10/29/74 1/31/76 §8,863,868
9/21/83 12/28/84 $1,952,370
Total $16,787,312
Local Costs for 1973 Project $1,238,220
Loca! Costs for 1974 $1,134,270
Locai Costs for 1983 Projects $220,450
2,692940 - 2,472,490 = 220,450
TCTAL Local Costs $2,692,940
Type of Privatization Sale Lease
Accounting Velue of Wastewater Facilities $2,500,000 NA
Concession Fee {Lease) SO 52,000,000
Transier Price Wastewater Facilites $5,000,000 S0
{Present Velue of Sale Fee)
Less Total Local Costs 52,692,940 $2,602,940
Less State Cost Repayment 50 S0
Residual Vziue of Sale/Lease Fee $2,307,060 $692,940
(Concession/Sale Fee - Local & State Costs)
Depreciated Value of EPA Grants $288,170 $288,170
Amount City Owes Federal Treasury $288,170 $0
D R F T
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Depreciation Schedule for $1,952,370 Grant

Placed in Service 12/28/84 (MARCS) and a 1996 Transaction Date

1984 05 97,618.50 1,854,751.50
1985 095 185,475.15 1,666,276.35
1586 0855 166,927.63 1,502,348.72
1987 077 150,332.49 1,352,016.23
1988 0693 135,299.24 1216,716.99
1989 0623 121,632.65 1,005,084.34
1990 0590 115,189.83 $79,894.51
1991 0590 115,189.83 864,704.50
1992 0591 115,385.06 7£49,319.62
1093 .0590 115,189.83 634,129.79
1994 0591 115,385.06 518,744.73
1995 0590 115,189.83 403,554.20
1096 0591 115,385.06 288,169.54

Nete: ZPA granis piaced in service during 1976 are fully deprecizted using MARCS,
i35 vezr, hali-year convention schedule.

Internal Revenue Service Table A-1 Depreciation for 15- year Property
Half-Year Convention

Depreciation Rate for Recovery Period
Year
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CHAPTER 291
UTILITY REGULATION
SUBCHAPTER A : GENERAL PROVISIONS

§§201.1 - 291.9, 291.11, 291.12, 291.14 - 291.15
Effective February 4, 1999

§291.1. Purpose and Scope of this Chapter.

This chapter is intended to establish a comprehensive regulatory system under Texas Water
Code Chapter 13 to assure rates, operations, and services which are just and reasonable to the
consumer and the retail public utilities, and to establish the rights and responsibilities of both the retail
public utility and consumer. This chapter shall be given a fair and impartial construction to obtain
these objectives and shall be applied uniformly regardless of race, color, religion, sex, or marital
status. This chapter shall also govern the procedure for the institution, conduct and determination of
all water and sewer rate causes and proceedings before the commission. These sections shall not be
construed so as to enlarge, diminish, modify, or alter the jurisdiction, powers, or authority of the
commission or the substantive rights of any person.

Adopted January 13, 1999 Effective February 4, 1999
§291.2, Severability Clause.

The adoption of this chapter will in no way preclude the commission from altering or
amending it in whole or in part, or from requiring any other or additional service, equipment, facility,
or standard, either upon complaint or upon its own motion or upon application of any utility.
Furthermore, this chapter will not relieve in any way a retail public utility or customer from any of its
duties under the laws of this state or the United States. If any provision of this chapter is held invalid,
such invalidity shall not affect other provisions or applications of this chapter which can be given effect
without the invalid provision or application, and to this end, the provisions of this chapter are declared
to be severable. The commission may make exceptions to this chapter for good cause.

§291.3. Definitions of Terms.

The following words and terms, when used in this chapter, shall have the following meanings,
unless the context clearly indicates otherwise.

(1) Acquisition adjustment -
(A) The difference between:

(i) the lesser of the purchase price paid by an acquiring utility or the
current depreciated replacement cost of the plant, property, and equipment comparable in size,
quantity, and quality to that being acquired, excluding customer contributed property; and

(ii) the original cost of the plant, property, and equipment being
acquired, excluding customer contributed property, less accumulated depreciation.
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(B) A positive acquisition adjustment results when subparagraph (A)(i) of this
paragraph is greater than subparagraph (A)ii) of this paragraph.

(C) A negative acquisition adjustment results when subparagraph (A)(ii) of
this paragraph is greater than subparagraph (A)(i) of this paragraph.

(2) Affected county - A county:

(A) that has a per capita income that averaged 25 % below the state average
for the most recent three consecutive years for which statistics are available and an unemployment rate
that averaged 25 % above the state average for the most recent three consecutive years for which
statistics are available; and

(B) any part of which is within 50 miles of an international border.

(3) Alffected person - Any retail public utility affected by any action of the regulatory
authority; any person or corporation, whose utility service or rates are affected by any proceeding
before the regulatory authority; or any person or corporation that is a competitor of a retail public
utility with respect to any service performed by the retail public utility or that desires to enter into
competition.

(4) Affiliated interest or affiliate -

(A) any person or corporation owning or holding directly or indirectly 5.0%
or more of the voting securities of a utility;

(B) any person or corporation in any chain of successive ownership of 5.0%
or more of the voting securities of a utility;

(C) any corporation 5.0% or more of the voting securities of which is owned
or controiled directly or indirectly by a utility;

(D) any corporation 5.0% or more of the voting securities of which is owned
or controlled directly or indirectly by any perscon or corporation that owns or controls directly or
indirectly 5.0% or more of the voting securities of any utility or by any person or corporation in any
chain of successive ownership of 5.0% of those utility securities;

(E) any person who is an officer or director of a utility or of any corporation
in any chain of successive ownership of 5.0% or more of voting securities of a public utility;

(F) any person or corporation that the commission, after notice and hearing,
determines actually exercises any substantial influence or control over the policies and actions of a
utility or over which a utility exercises such control or that is under common control with a utility,
such control being the possession directly or indirectly of the power to direct or cause the direction of
the management and policies of another, whether that power is established through ownership or voting
of securities or by any other direct or indirect means; or
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(G) any person or corporation that the commission, after notice and hearing,
determines is exercising substantial influence over the policies and action of the utility in conjunction
with one or more persons or corporations with which they are related by ownership or blood
relationship, or by action in concert, that together they are affiliated within the meaning of this section,
even though no one of them alone is so affiliated.

(5) Agency - Any state board, commission, department, or officer having statewide
jurisdiction (other than an agency wholly financed by federal funds, the legislature, the courts, the
Workers” Compensation Commission , and institutions for higher education) which makes rules or
determines contested cases.

(6) Allocations - For all retail public utilities, the division of plant, revenues,
expenses, taxes, and reserves between municipalities, or between municipalities and unincorporated
areas, where such items are used for providing water or sewer utility service in a municipality or for a
municipality and unincorporated areas.

(7) Base rate - The portion of a consumer's utility bill which is paid for the
opportunity of receiving utility service, excluding stand-by fees, which does not vary due to changes in
utility service consumption patterns.

(8) Billing period - The usage period between meter reading dates for which a bill is
issued or in nonmetered situations, the period between bill issuance dates.

(9) Class of service or customer class - A description of utility service provided to a
customer which denotes such characteristics as nature of use or type of rate.

(10) Code - The Texas Water Code,

(11) Corporation - Any corporation, joint-stock company, or association, domestic or
foreign, and its lessees, assignees, trustees, receivers, or other successors in interest, having any of the
powers and privileges of corporations not possessed by individuals or partnerships, but shall not
include municipal corporations unless expressly provided otherwise in the Texas Water Code.

(12) Customer - Any person, firm, partnership, corporation, municipality,
cooperative, organization, or governmental agency provided with services by any retail public utility.

(13) Customer service line or pipe - The pipe connecting the water meter to the
customer's point of consumption or the pipe which conveys sewage from the customer's premises to
the service provider's service line.

(14) Facilities - All the plant and equipment of a retail public utility, including all
tangible and intangible real and personal property without limitation, and any and all means and
instrumentalities in any manner owned, operated, leased, licensed, used, controlled, furnished, or
supplied for, by, or in connection with the business of any retail public utility.
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(15) Incident of tenancy - Water or sewer service, provided to tenants of rental
property, for which no separate or additional service fee is charged other than the rental payment.

(16) License - The whole or part of any commission permit, certificate, registration,
or similar form of permission required by law.

(17) Licensing - The commission process respecting the granting, denial, renewal,
revocation, suspension, annulment, withdrawal, or amendment of a license, certificates of convenience
and necessity, or any other authorization granted by the commission pursuant to its authority under the
Texas Water Code.

(18) Main - A pipe operated by a utility service provider which is used for
transmission or distribution of water or to collect or transport sewage.

(19) Mandatory water use reduction - The temporary reduction in the use of water
imposed by court order, government agency, or other authority with appropriate jurisdiction. This
does not include water conservation measures which seek to reduce the loss or waste of water, improve
the efficiency in the use of water, or increase the recycling or reuse of water so that a water supply is
made available for future or alternative uses.

(20) Member - A person who holds a membership in a water supply or sewer service
corporation and who is a record owner of a fee simple title to property in an area served by a water
supply or sewer service corporation, or a person who is granted a membership and who either
currently receives or will be eligible to receive water or sewer utility service from the corporation. In
determining member control of a water supply or sewer service corporation, a person is entitled to
only one vote regardless of the number of memberships the person owns.

(21) Membership fee - A fee assessed each water supply or sewer service corporation
service applicant which entitles the applicant to one connection to the water or sewer main of the
corporation. The amount of the fee is generally defined in the corporation's bylaws and payment of
the fee provides for issuance of one membership certificate in the name of the applicant, for which
certain rights, privileges, and obligations are allowed pursuant to said bylaws. For purposes of Texas
Water Code, §13.043(g), a membership fee is a fee not exceeding approximately 12 times the monthly
base rate for water or sewer service or an amount that does not include any materials, labor, or
services required for or provided by the installation of a metering device for the delivery of service,
capital recovery, extension fees, buy-in fees, impact fees, or contributions in aid of construction.

(22) Municipality - A city, existing, created, or organized under the general, home
rule, or special laws of this state.

(23) Municipally-owned utility - Any retail public utility owned, operated, and
controlled by a municipality or by a nonprofit corporation whose directors are appointed by one or
more municipalities.

(24) Person - Any natural person, partnership, cooperative corporation, association,
or public or private organization of any character other than an agency or municipality.
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(25) Physician - Any public health official, including, but not limited to, medical
doctors, doctors of osteopathy, nurse practitioners, registered nurses, and any other similar public
health official.

(26) Point of use or point of ultimate use - The primary location where water is used
or sewage is generated; for example, a residence or commercial or industrial facility.

(27) Potable water - Water that is used for or intended to be used for human
consumption or household use.

(28) Premises - A tract of land or real estate including buildings and other
appurtenances thereon,

(29) Public utility - The definition of public utility is that definition given to water
and sewer utility in this subchapter.

(30) Purchased sewage treatment - Sewage treatment purchased from a source
outside the retail public utility's system to meet system requirements.

(31) Purchased water - Raw or treated water purchased from a source outside the
retail public utility's system to meet system demand requirements.

(32) Rate - Includes every compensation, tariff, charge, fare, toll, rental, and
classification or any of them demanded, observed, charged, or collected, whether directly or indirectly,
by any retail public utility, or water or sewer service supplier, for any service, product, or commodity
described in the Texas Water Code, §13.002(23), and any rules, regulations, practices, or contracts
affecting any such compensation, tariff, charge, fare, toll, rental, or classification.

(33) Ratepayer - Each person receiving a separate bill shall be considered as a
ratepayer, but no person shall be considered as being more than one ratepayer notwithstanding the
number of bills received. A complaint or a petition for review of a rate change shall be considered
properly signed if signed by any person, or spouse of any such person, in whose name utility service is
carried.

(34) Reconnect fee - A fee charged for restoration of service where service has
previously been provided. It may be charged to restore service after disconnection for reasons listed in
§291.88 of this title (relating to Discontinuance of Service) or to restore service after disconnection at
the customer's request.

(35) Retail public utility - Any person, corporation, public utility, water supply or
sewer service corporation, municipality, political subdivision or agency operating, maintaining, or
controlling in this state facilities for providing potable water service or sewer service, or both, for
compensation.

(36) Retail water or sewer utility service - Potable water service or sewer service, or
both, provided by a retail public utility to the ultimate consumer for compensation.
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(37) Safe drinking water reveolving fund - The fund established by the Texas Water
Development Board to provide financial assistance in accordance with the Federal program established
pursuant to the provisions of the Safe Drinking Water Act and as defined in Water Code, §15.602.

(38) Service - Any act performed, anything furnished or supplied, and any facilities
used by a retail public utility in the performance of its duties under the Texas Water Code to its
patrons, employees, other retail public utilities, and the public, as well as the interchange of facilities
between two or more retail public utilities.

(39) Service line or pipe - A pipe connecting the utility service provider's main and
the water meter or for sewage, connecting the main and the point at which the customer's service line
is connected, generally at the customer's property line.

(40) Sewage - Ground garbage, human and animal, and ali other waterborne type
waste normally disposed of through the sanitary drainage system.

(41) Standby fee - A charge imposed on unimproved property for the availability of
water or sewer service when service is not being provided.

(42) Tap fee - A tap fee is the charge to new customers for initiation of service where
no service previously existed. A tap fee for water service may include the cost of physically tapping
the water main and installing meters, meter boxes, fittings, and other materials and labor. A tap fee
for sewer service may include the cost of physically tapping the main and installing the utility's service
line to the customer's property line, fittings, and other material and labor. Water or sewer taps may
include setting up the new customer's account, and allowances for equipment and tools used.
Extraordinary expenses such as road bores and street crossings and grinder pumps may be added if
noted on the utility's approved tariff. Other charges, such as extension fees, buy-in fees, impact fees,
or contributions in aid of construction (CIAC) are not to be included in a tap fee.

(43) Tariff - The schedule of a retail public utility containing all rates, tolls, and
charges stated separately by type or kind of service and the customer class, and the rules and
regulations of the retail public utility stated separately by type or kind of service and the customer
class.

(44) Temporary water rate provision - A provision in a utility’s tariff that allows a
utility to adjust its rates in response to mandatory water use reduction,

(45) Test year - The most recent 12-month period for which representative operating
data for a retail public utility are available. A utility rate filing must be based on a test year that ended
less than 12 months before the date on which the utility made the rate filing.

(46) Utility - The definition of utility is that definition given to water and sewer utility
in this subchapter.

(47) Water and sewer utility - Any person, corporation, cooperative corporation,
affected county, or any combination of those persons or entities, other than a municipal corporation,
water supply or sewer service corporation, or a political subdivision of the state, except an atfected
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county, or their lessees, trustees, and receivers, owning or operating for compensation in this state
equipment or facilities for the production, transmission, storage, distribution, sale, or provision of
potable water to the public or for the resale of potable water to the public for any use or for the
collection, transportation, treatment, or disposal of sewage or other operation of a sewage disposal
service for the public, other than equipment or facilities owned and operated for either purpose by a
municipality or other political subdivision of this state or a water supply or sewer service corporation,
but does not include any person or corporation not otherwise a public utility that furnishes the services
or commodity only to itself or its employees or tenants as an incident of that employee service or
tenancy when that service or commodity is not resold to or used by others.

(48) Water rationing - Restrictions implemented to reduce the amount of water which
may be consumed by customers of the system due to emergency conditions or drought.

(49) Water supply or sewer service corporation - Any nonprofit, corporation
organized and operating under the Texas Water Code, Chapter 67, that provides potable water or
sewer service for compensation and that has adopted and is operating in accordance with by-laws or
articles of incorporation which ensure that it is member-owned and member controlled. The term does
not include a corporation that provides retail water or sewer service to a person who is not a member,
except that the corporation may provide retail water or sewer service to a person who is not a member
if the person only builds on or develops property to sell to another and the service is provided on an
interim basis before the property is sold. For purposes of this chapter, to qualify as member-owned,
member-controlled a water supply or sewer service corporation must also meet the following
conditions.

(A) All members of the corporation meet the definition of "member" under
this section, and all members are eligible to vote in those matters specified in the articles and bylaws of
the corporation. Payment of a membership fee in addition to other conditions of service may be
required provided that all members have paid or are required to pay the membership fee effective at the
time service is requested.

(B} Each member is entitled to only one vote regardless of the number of
memberships owned by that member.

(C) A majority of the directors and officers of the corporation must be
members of the corporation.

(D) The corporation’s by-laws include language indicating that the factors
specified in subparagraphs (A)-(C) of this paragraph are in effect.

(50) Wholesale water or sewer service - Potable water or sewer service, or both,
provided to a person, political subdivision, or municipality who is not the ultimate consumer of the
service.

Adopted January 13, 1999 Effective February 4, 1999

§291.4. Cooperative Corporation Rebates.
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Nothing in this chapter prevents a cooperative corporation from returning to its members the
whole or any part of the net earnings resulting from its operations in proportion to their purchases
from or through the corporation.

§291.5. Submission of Documents.
All documents to be considered by the executive director under this chapter shall be submitted
to the Utility Rates and Services Section, Water Utilities Division, Mail Code 153, Texas Natural

Resource Conservation Commission, P.O. Box 13087, Austin, Texas 78711-3087. Unless otherwise
provided in this chapter, an original and four copies shall be submitted.

Adopted December 6, 1995 Effective January 10, 1996
§291.6. Signatories to Applications.

(a) All applications shall be signed by a corporate officer, partner, proprietor, their attorney-
at-law, or the principal executive officer or ranking elected official of a governmental entity, or other
person having representative capacity to transact business on behalf of the retail public utility. If the
signer is not a corporate officer, partner, proprietor, their attorney-at-law, or principal executive
officer or ranking elected official of a governmental entity, the application must contain written proof
that such signature is duly authorized.

(b) Applications shall contain a certification stating that the person signing has personally
examined and is familiar with the information submitted in the application and that the information is
true, accurate, and complete.

Adopted December 6, 1995 Effective January 10, 1996
§291.7. Filing Fees.

Each application, petition, or complaint which is intended to institute a proceeding before the

commission shall be accompanied by the appropriate filing fee as required by the Texas Water Code,

§5.235 and §13.4521, and costs of mailing notice, if any.

(1) A rate change application filed with the commission under the Texas Water Code,
§13.187, must be accompanied by the appropriate filing fee as follows:

(A) fewer than 100 connections-$50;
(B) 100-200 connections-$100;

(C) 201-500 connections-$200; or
(D) more than 500 connections-$500.

(2) An application for a certificate of public convenience and necessity under Texas
Water Code, §13.244 must be accompanied by an application fee of $100.
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(3) An application for sale, assignment, or lease of a certificate of convenience and
necessity under the Texas Water Code, §13.251, or notice of intent to sell, acquire, lease, or rent or
merge or consolidate a water or sewer system under the Texas Water Code, §13.301, must be
accompanied by the appropriate fee as follows (one fee will suffice for both applications):

(A) fewer than 100 connections-$50;
(B) 100-200 connections-$100;

(C) 201-500 connections-$200; or
(D) more than 500 connections-$500.

(4) The fees required in paragraphs (1), (2) and (3) of this section are in lieu of the
$100 filing fee required by the Texas Water Code, §5.235, which should accompany all other
applications and petitions. A filing fee is not required for appeals or complaints filed under the Texas
Water Code, §13.043(b) or §13.187(b).

Adopted December 6, 1995 Effective January 10, 1996
§291.8. Administrative Completeness.

(a) Notice of rate/tariff change, report of sale, acquisition, lease or rental or merger or
consolidation, and sale, assignment of, or lease of a certificate, and applications for certificates of
convenience and necessity shall be reviewed by the staff for administrative completeness within ten
working days of receipt of the application. A notice or an application for rate/tariff change, report of
sale, acquisition, lease or rental or merger or consolidation, and applications for certificates of
convenience and necessity shall not be deemed to have been filed until received by the commission,
accompanied by the filing fee, if any, required by statute or commission rules, and a determination of
administrative completeness is made. Upon determination that the notice or application is
administratively complete, the executive director will notify the applicant by mail of that
determination. If the executive director determines that material deficiencies exist in any pleadings,
statement of intent, applications, or other requests for commission action addressed by this chapter, the
notice or application may be rejected and the effective date suspended until the deficiencies are
corrected.

(b) In cases involving proposed rate changes, the effective date of the proposed change must
be at least 30 days after:

(1) the date that an application and notice are received by the commission, provided
the application and notice are determined to be administratively complete as filed;

(2) the date the application and notice are determined to be administratively complete
for previously rejected applications and notices; or

(3) the date notice is delivered to each ratepayer, whichever is later.
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(c) In cases involving a proposed sale, acquisition, lease, or rental or merger or consolidation
of any water or sewer system required by law to possess a certificate of convenience and necessity, the
proposed effective date of the transaction must be at least 120 days after the date that an application is
received by the commission and public notice is provided, unless notice is waived for good cause
shown.

Adopted December 6, 1995  Effective January 10, 1996

§291.9. Agreements To Be in Writing.

No stipulation or agreement between the parties, their attorneys, or representatives, with
regard to any matter involved in any proceeding before the commission shall be enforced, unless it
shall have been reduced to writing and signed by the parties or representatives authorized by these
sections to appear for them, or unless it shall have been dictated into the record by them during the
course of a hearing, or incorporated into an order bearing their written approval. This section does
not limit a party's ability to waive, modify, or stipulate any right or privilege afforded by this chapter,
unless precluded by law.

§291.11. Informal Proceedings.

(a) Any hearing involving a retail public water or sewer utility as defined in §291.3 of this
title (relating to Definitions of Terms) may be conducted as an informal proceeding when, in the
judgment of the presiding officer, the conduct of a hearing under informal procedures will:

(1) result in savings of time or costs to all parties;
(2) lead to a negotiated or agreed settlement of facts or issues in controversy; and
(3) not prejudice the rights of any party.

(b) If during an informal proceeding, all parties reach a negotiated or agreed settlement which
in the judgment of the presiding officer settles all facts or issues in controversy, the proceeding shall
not be a contested case under the Texas Administrative Procedure and Texas Register Act, Texas Civil

Statutes, Article 6252-13a, and no proposal for decision nor detailed findings of fact and conclusions
of law are required.

(c) If the parties do not reach a negotiated or agreed settlement of all facts and issues in

controversy, the presiding officer may adjourn the informal proceeding and reconvene it as a contested
case hearing under standard hearing procedures as otherwise provided for in this chapter.

§291.12. Burden of Proof.
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In any proceeding involving any proposed change of rates, the burden of proof shall be on the
provider of water and sewer services to show that the proposed change, if proposed by the retail public
utility, or that the existing rate, if it is proposed to reduce the rate, is just and reasonable. In any other
matters or proceedings, the burden of proof is on the moving party.

§291.14. Emergency Orders.
(a) The commission may issue emergency orders, with or without a hearing:

(1) to compel a water or sewer service provider that has obtained or is required to
obtain a certificate of public convenience and necessity to provide continuous and adequate water
service, sewer service, or both, if the discontinuance of the service is imminent or has occurred
because of the service provider's actions or failure to act. These orders may contain provisions
requiring specific utility actions to ensure continuous and adequate utility service and compliance with
regulatory guidelines;

(2) to compel a retail public utility to provide an emergency interconnection with a
neighboring retail public utility for the provision of temporary water or sewer service, or both, for not
more than 90 days if service discontinuance or serious impairment in service is imminent or has
occurred; and/or

(3) to establish reasonable compensation for the temporary service required under
subsection (a)(2) of this section and may allow the retail public utility receiving the service to make a
temporary adjustment to its rate structure tO ensure proper payment.

(b) The commission or executive director may also issue orders under Chapter 35 of this title
(relating to Emergency and Temporary Orders and Permits; Temporary Suspension or Amendment of
Permit Conditions):

(1) to appoint a temporary manager under Texas Water Code, §5.507 and §13.4132;
and/or

(2) to approve an emergency rate increase under Texas Water Code, §5.508 and
§13.4133.

(c) If an order is issued under this section without a hearing, the order shall fix a time, as
soon after the emergency order is issued as is practicable, and place for a hearing to be held before the
commission.

Adopted November 18, 1998 Effective December 10, 1998

§291.15. Notice of Wholesale Water Supply Contract.



Texas Natural Resource Conservation Commission Page 12
Chapter 291 - Water Rates

(a) Notification. A district or authority created under Texas Constitution, §52, Article III, or
§59, Article XVI, a retail public utility, a wholesale water service, or other person providing a retail
public utility with a wholesale water supply shall provide the commission with a certified copy of any
wholesale water supply contract with a retail public utility within 30 days after the date of the
execution of the contract.

(b) Information. The submission must include the amount of water being supplied, term of
the contract, consideration being given for the water, purpose of use, location of use, source of supply,
point of delivery, limitations on the reuse of water, and any other condition or agreement relating to
the contract. The certified copy of the contract should be submitted to the Water Utilities Division of
the commission.

Adopted January 13, 1999 Effective February 4, 1999
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SUBCHAPTER B : RATES, RATE MAKING AND RATE/TARIFF CHANGES

§§291.21 - 291.32, 291.34
Effective February 4, 1999

§291.21. Form and Filing of Tariffs.

(a) Approved tariff. No utility shall directly or indirectly demand, charge, or collect any rate or
charge, or impose any classifications, practices, rules, or regulations different from those prescribed in its
approved tariff filed with the commission or with the municipality exercising original jurisdiction over the
utility, except as noted in this subsection. A utility may charge the rates proposed under the Texas Water
Code, §13.187(a) (relating to Statement of Intent to Change Rates) after the proposed effective date, unless
the rates are suspended or the commission or a judge sets interim rates. The regulatory assessment
required in Texas Water Code §5.235(n) does not have to be listed on the utility's approved tariff to be
charged and collected but shall be included in the tariff at the earliest opportunity. A person who possesses
facilities used to provide water utility service or a utility that holds a certificate of public convenience and
necessity to provide water service which enters into an agreement pursuant to Texas Water Code
§13.250(b)(2), may collect charges for wastewater services on behalf of another retail public utility on the
same bill with its water charges and shall at the earliest opportunity include a notation on its tariff that it
has entered into such an agreement.

(b) Requirements as to size, form, identification, minor changes and filing of tariffs.
(1) Tariffs filed with applications for certificates of convenience and necessity.

(A) Every public utility shall file with the commission the number of copies of its
tariff required in the application form containing schedules of all its rates, tolls, charges, rules, and
regulations pertaining to all of its utility service when it applies for a certificate of convenience and
necessity to operate as a public utility. The tariff shall be on the form the commission prescribes or
another form acceptable to the commission.

(B) Every water supply or sewer service corporation shall file with the
commission the number of copies of its tariff required in the application form containing schedules of all
its rates, tolls, charges, rules, and regulations pertaining to all of its utility service when it applies for a
certificate of convenience and necessity to operate as a retail public utility.

(2) Minor Tariff Changes. Except for an affected county, a public utility's approved
tariff may not be changed or amended without commission approval. An affected county can change rates
for water or wastewater service without commission approval but must file a copy of the revised tariff with
the commission within 30 days after the effective date of the rate change.

(A) The executive director may approve the following minor changes to tariffs:
(i) service rules and policies;
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(if) changes in fees for customer deposits, meter tests, return check
charges, and late charges, provided they do not exceed the maximum allowed by the applicable sections;

(iii) implementation of a purchased water or sewage treatment provision,
a temporary water rate provision in response to mandatory reductions in water use imposed by a court,
government agency, or other authority, or water use fee provision previously approved by the commission;

(iv) surcharges over a time period determined by the executive director
to reflect the change in the actual cost to the utility for sampling costs, commission inspection fees, or at
the discretion of the executive director, other governmental requirements beyond the utility’s control;

(v) addition of the regulatory assessment as a separate item or to be
included in the currently authorized rate;

(vi) addition of a provision allowing a utility to collect wastewater
charges pursuant to an agreement under the Texas Water Code, §13.250(b)(2); or

(vi) rate adjustments to implement authorized phased or multi-step rates
or downward rate adjustments to reconcile rates with actual costs.

(B) The addition of an extension policy to a tariff or a change to an existing
extension policy does not qualify as a minor tariff change because it must be approved or amended in a
rate change application.

(3) Tariff Revisions and Tariffs Filed With Rate Changes. The utility shall file three
copies of each revision or in the case of a rate change, the number required in the application form. Each
revision shall be accompanied by a cover page which contains a list of pages being revised, a statement
describing each change, its effect if it is a change in an existing rate, and a statement as to impact on rates
of the change by customer class, if any. If a proposed tariff revision constitutes an increase in existing
rates of a particular customer class or classes, then the commission may require that notice be given.

(4) Each rate schedule must clearly state the territory, subdivision, city, or county
wherein said schedule is applicable.

(5) Tariff sheets are to be numbered consecutively. Each sheet shall show an effective
date, a revision number, section number, sheet number, name of the utility, the name of the tariff, and title
of the section in a consistent manner. Sheets issued under new numbers are to be designated as original
sheets. Sheets being revised should show the number of the revision, and the sheet numbers shall be the
same.

(c) Composition of tariffs. A utility's tariff, including those utilities operating within the
corporate limits of a municipality, shall contain sections setting forth:
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(1) atable of contents;

(2) a list of the cities and counties, and subdivisions or systems, in which service is
provided,;

(3) the certificate of convenience and necessity number under which service is provided,;
(4) the rate schedules;

(5) the service rules and regulations, including forms of the service agreements, if any;
(6) the extension policy;

(7) an approved water rationing plan; and

(8) the form of payment to be accepted for utility services.

(d) Tariff filings in response to commission orders. Tariff filings made in response to an order
issued by the commission shall include a transmittal letter stating that the tariffs attached are in compliance
with the order, giving the application number, date of the order, a list of tariff sheets filed, and any other
necessary information. Any service rules proposed in addition to those listed on the commission’s modet
tariff or any modifications of a rule in the model tariff must be clearly noted. All tariff sheets shall comply
with all other sections in this chapter and shall include only changes ordered. The effective date and/or
wording of the tariffs shall comply with the provisions of the order.

(e) Availability of tariffs. Each utility shail make available to the public at each of its business
offices and designated sales offices within Texas all of its tariffs currently on file with the commission or
regulatory authority, and its employees shall lend assistance to persons requesting information and afford
these persons an opportunity to examine any of such tariffs upon request. The utility also shall provide
copies of any portion of the tariffs at a reasonable cost to reproduce such tariff for a requesting party.

(f) Rejection. Any tariff filed with the commission and found not to be in compliance with these
sections shall be so marked and returned to the utility with a brief explanation of the reasons for rejection.

(g) Change by other regulatory authorities. Tariffs must be filed to reflect changes in rates or
regulations set by other regulatory authorities and shall include a copy of the order or ordinance
authorizing the change, Each utility operating within the corporate limits of a municipality exercising
original jurisdiction must have a copy of its current tariff which has been authorized by the municipality on
file with the commission.

(h) Purchased water or sewage treatment provision.

(1) A utility which purchases water or sewage treatment or pays water use fees to an
underground water conservation district may include a provision in its tariff to pass through to its
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customers changes in such costs. The provision shall specify how it is calculated and affects customer
billings.

(2) This provision must be approved by the commissicn in a rate proceeding. A proposed
change in the method of calculation of the provision must be approved in a rate proceeding.

(3) Once the provision is approved, any revision of a utility’s billings to its customers to
allow for the recovery of additional costs under the provision may be made only upon issuing notice as
required by paragraph (4) of this subsection. The executive director’s review of a proposed revision is an
informal proceeding. Only the commission, the executive director or the utility may request a hearing on
the proposed revision. The recovery of additional costs is defined as an increase in water use fees or in
costs of purchased water or sewage treatment,

(4) A utility that wishes to revise utility billings to its customers pursuant to an approved
purchased water or sewer treatment or water use fee provision to allow for the recovery of additional costs
shall take the following actions prior to the beginning of the billing period in which the revision takes
effect:

(A) submit a written notice to the executive director; and

(B) mail notice to the utility’s customers. Notice may be in the form of a billing
insert and shall contain the effective date of the change, the present calculation of customer billings, the
new calculation of customer billings, and the change in charges to the utility for purchased water or
sewage treatment or water use fees. The notice shall include the following language: "This tariff change
is being implemented in accordance with the utility's approved (purchased water)(purchased sewer)(water
use fee) adjustment clause to recognize (increases)(decreases) in the (water use fee)(cost of
purchased)(water )(sewage treatment). The cost of these charges to customers will not exceed the
(increased) (decreased) cost of (the water use fee)(purchased)(water)(sewage treatment), "

(5) Notice to the commission shall include a copy of the notice sent to the customers,
proof that the cost of purchased water or sewage treatment has changed by the stated amount, and the
calculations and assumptions used to determine the new rates.

(6) Purchased water or sewage treatment provisions may not apply to contracts or
transactions between affiliated interests.

(i) Effective date. The effective date of a tariff change is the date of approval by the executive
director unless otherwise stated in the letter transmitting the approval or the date of approval by the
commission, unless otherwise specified in a commission order or rule. The effective date of a proposed
rate increase under §13.187 of the code is the proposed date on the notice to customers and the
commission, unless suspended and must comply with the requirements of §291.8(b) of this title (relating to
Administrative Completeness).

() Tariffs filed by water supply or sewer service corporations. Every water supply or sewer
service corporation shall file, for informational purposes only, one copy of its tariff showing all rates that
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are subject to the appellate jurisdiction of the commission and that are in force for any utility service,
product, or commodity offered. The tariff shall include all rules and regulations relating to or affecting the
rates, utility service or extension of service or product, or commodity furnished and shall specify the CCN
number and in which counties or cities it is effective.

{k) Surcharge.

(1) A surcharge is an authorized rate to collect revenues over and above the usual cost of
service.

{2) A surcharge to recover the actual increase in costs to the utility for sampling,
inspection fees or other governmental requirements beyond the control of the utility may be collected over
a specifically authorized time period without being listed on the approved tariff if specifically authorized
for the utility in writing by the executive director or the municipality exercising original jurisdiction over
the utility.

(3) A utility shall use the revenues collected pursuant to a surcharge only for the purposes
noted and handle the funds in the manner specified according to the notice or application submitted by the
utility to the commission, unless otherwise directed by the executive director. The utility may redirect or
use the revenues for other purposes only after first obtaining the approval of the executive director.

() Temporary water rate.

(1) A utility’s tariff may include a temporary water rate provision which will allow the
utility to increase its retail customer rates during periods when a court, government agency, or other
authority orders mandatory water use reduction measures which affect the utility customers’ use of water
service and the utility’s water revenues. Implementation of the temporary water rate provision shall allow
the utility to recover from customers revenues the utility would otherwise have lost due to mandatory water
use reductions in accordance with the temporary water rate provision approved by the commission. If a
utility obtains a portion of its water supply from another unrestricted water source or water supplier during
the time the temporary water rate is in effect, the rate resulting from implementation of the temporary
water rate provision must be adjusted to account for the supplemental water supply and to limit over-
recovery of revenues from customers. A temporary water rate provision cannot be implemented by a
utility if there exists an available, unrestricted, alternative water supply which the utility can use to
immediately replace, without additional cost, the water made unavailable because of the action requiring a
mandatory reduction of use of the affected water supply.

(2) The temporary water rate provision must be approved by the commission in a rate
proceeding before it may be included in the utility’s approved tariff or implemented as provided in this
subsection. A proposed change in the temporary water rate must be approved in a rate proceeding. A
utility that has filed a rate change within the last 12 months may file a request for the limited purpose of
obtaining a temporary water rate provision.

(3) A utility may request a temporary water rate provision using the formula in this
paragraph to recover 50% or less of the revenues that would otherwise have been lost due to mandatory



Texas Natural Resource Conservation Commission Page 6
Chapter 291 - Water Rates

water use reductions through a limited rate proceeding. The formula for a temporary water rate provision
under this paragraph is:

TGC = temporary gallonage charge

cge = current gallonage charge

T = water use reduction expressed as a decimal fraction (the pumping restriction)

prr = percentage of revenues to be recovered expressed as a decimal fraction (i.e.
50% = 0.5)

TGC = cgc +[(prr)cge)(r)/(1.0-1)]

(A) The utility must file a temporary water rate application prescribed by the
executive director and provide customer notice as required in the application, but is not required to provide
complete financial data to support its existing rates. Notice must include a statement of when the
temporary water rate provision would be implemented, the classes of customers affected, the rates
affected, information on how to protest the rate change, the required number of protests to ensure a
hearing, the address of the commission and the time frame for protests and any other information which is
required by the executive director in the temporary water rate application. The utility’s existing rates will
not be subject to review in the proceeding and the utility will only be required to support the need for the
temporary rate. A request for a temporary water rate provision under this paragraph is not considered a
statement of intent to increase rates subject to the 12 menth limitation in §291.23 of this title, (relating to
Time Between Filings.)

(B) The utility must be able to prove that the projected revenues that will be
generated by the temporary water rate provision are required by the utility to pay reasonable and necessary
expenses that will be incurred by the utility during the time mandatory water use reductions are in effect.

(4) A utility may request a temporary water rate provision using the formula in paragraph
(3) of this subsection or any other method acceptable to the commission to recover up to 100% of the
revenues that would otherwise have been lost due to mandatory water use reductions.

(A) If the utility requests authorization to recover more than 50% of lost revenues
it must submit financial data to support its existing rates as well as the temporary water rate provision even
if no other rates are proposed to be changed. The utility must complete a rate application and provide
notice in accordance with the requirements of §291.22 of this title (relating to Notice of Intent To Change
Rates). The utility’s existing rates will be subject to review in addition to the temporary water rate
provision.

(B} The utility must be able to prove that the projected revenues that will be
generated by the temporary water rate provision are required by the utility to pay reasonable and necessary
expenses that will be incurred by the utility during the time mandatory water use reductions are in effect;
that the rate of return granted by the commission in the utility’s last rate case does not adequately
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compensate the utility for the foreseeable risk that mandatory water use reductions will be ordered; and
revenues generated by existing rates do not exceed reasonable cost of service.

(5) The utility may place the temporary water rate into effect only after:

(A) the temporary water provision has been approved by the commission and
included in the utility’s approved tariff in a prior rate proceeding;

(B) there is an action by a court, government agency, or other authority requiring
mandatery water use reduction measures which affect the utility’s customers’ use of utility services; and,

(C) issuing notice as required by paragraph (7) of this subsection.

(6) The utility can readjust its rates using the temporary water rate provision as necessary
to respond to modifications or changes to the original order requiring mandatory water use reductions by
reissuing notice as required by paragraph (7) of this subsection. The executive director’s review of the
proposed implementation of an approved temporary water rate provision is an informal proceeding. Only
the commission, the executive director, or the utility may request a hearing on the proposed
implementation.

(7) A utility that wishes to place a temporary water rate into effect shall take the
following actions prior to the beginning of the billing period in which the temporary water rate takes
effect:

(A) submit a written notice, including a copy of the notice received from the
court, government agency, or other authority requiring the reduction in water use, to the executive
director; and

(B) mail notice to the utility’s customers. Notice may be in the form of a billing
insert and shall contain the effective date of the implementation and the new rate the customers will pay
after the temporary water rate is implemented. The notice shall include the following language: "This
rate change is being implemented in accordance with the temporary water rate provision approved by the
Texas Natural Resource Conservation Commission to recognize the loss of revenues due to mandatory
water use reduction ordered by (name of entity issuing order). The new rates will be effective on (date)
and will remain in effect until the mandatory water use reductions are lifted or expired. The purpose of
the rate is t0 ensure the financial integrity of the utility. The utility will recover through the rate (the
percentage authorized by the temporary rate) % of the revenues the utility would otherwise have lost due
to mandatory water use reduction by increasing the volume charge from ($ per 1,000 gallons to $ per
1,000 gallons).”

(8) A utility must stop charging a temporary water rate as soon as is practical after the
order which required mandatory water use reduction is ended but in no case lfater than the end of the
billing period which was in effect when the order was ended. The utility must notify its customers of the
date that the temporary water rate ends and that its rates will return to the level authorized before the
temporary water rate was implemented.
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(%) If the commission initiates an inquiry into the appropriateness or the continuation of a
temporary water rate, it may establish the effective date of its decision on or after the date the inquiry is
filed.

Adopted January 13, 1999 Effective February 4, 1999
§291.22. Notice of Intent To Change Rates.

(a) In order to change rates which are subject to the commission's original jurisdiction, the
applicant utility shall file with the commission an original completed application for rate change with the
number of copies specified in the application form and shall give notice of the proposed rate change by
mail or hand delivery to all affected utility customers at least 30 days prior to the proposed effective date.
Notice shall be provided on the notice form included in the commission's rate application package and shall
contain the following information:

(1) the utility name and address, current rates, the proposed rates, the effective date of
the proposed rate change, the increase or decrease requested over test year revenues as adjusted for test
year customer growth and annualization of test year rate increases, stated as a dollar amount, and the
classes of utility customers affected. The effective date of the new rates must be the first day of a billing
period, which should correspond to the day of the month when meters are typically read, and the new rates
may not apply to service received before the effective date of the new rates;

(2) information on how to protest the rate change, the required number of protests to
ensure a hearing, the address of the commission, and the time frame for protests; and

(3) any other information which is required by the executive director in the rate change
application form.

(b) The governing body of a municipality or a political subdivision which provides retail water or
sewer service to customers outside the boundaries of the municipality or political subdivision shall mail or
hand deliver individual written notice to each affected ratepayer eligible to appeal who resides outside the
boundaries within 30 days after the date of the final decision on a rate change. The commissioners court
of an affected county which provides water or sewer service shall mail or hand deliver individual written
notice to each affected ratepayer eligible to appeal within 30 days after the date of the final decision on a
rate change. The notice must include at a minimum, the effective date of the new rates, the new rates, and
the location where additional information on rates can be obtained.

(c) Notices may be mailed separately, or may accompany customer billings. Notice of a
proposed rate change by a utility must be mailed or hand delivered to the customers at least 30 days prior
to the effective date of the rate increase.

(d) The applicant utility shall mail or deliver a copy of the statement of intent to change rates to
the appropriate officer of each affected municipality at least 30 days prior to the effective date of the
proposed change. If the utility is requesting a rate change from the commission for customers residing
outside the municipality, it must also provide a copy of the rate application filed with the commission to the
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municipality. The commission may also require that notice be mailed or delivered to other affected
persons or agencies.

(e) Proof of notice in the form of an affidavit stating that proper notice was mailed to customers
and affected municipalities, and stating the dates of such mailing, shall be filed with the commission by the
applicant utility as part of the rate change application. Notice to customers is sufficient if properly
stamped and addressed to the customer and deposited in the United States Mail at least 30 days before the
effective date.

(f) Standby Fees. A utility may request in a rate change application that standby fees be approved
for property or lots for which the utility has previously entered into an agreement to serve or construction
of water or sewer utility facilities has already begun or been completed if the developer owning the
property at the time the rate change application is filed is given individual written notice by certified mail
of the request and an opportunity to protest.

(g) Emergency rate increase in certain circumstances. After receiving a request, the commission
or executive director may authorize an emergency rate increase under Texas Water Code, §5.508 and
§13.4133 and Chapter 35 of this title (relating to Emergency and Temporary Orders and Permits;
Temporary Suspension or Amendment of Permit Conditions) for a utility:

(1) for which a person has been appointed under Texas Water Code, §13.4132;
or

(2) for which a receiver has been appointed under Texas Water Code, §13.412;
and

(3) if the increase is necessary to ensure the provision of continuous and adequate
services to the utility's customers.

(h) Line extension and construction charges. A utility shall request in a rate change application
that its extension policy be approved or amended. The application shall show the proposed tariff, and
other information requested by the executive director. The request may be made with a request to change
one or more of the utility's other rates.

Adopted November 18, 1998 Effective December 10G, 1998
§291.23. Time Between Filings,

Unless the commission requires it to deliver a corrected statement of intent, a utility or two or
more utilities under common control or ownership may not file a notice of intent to increase rates more
than once in a 12-month period except:

(1) to implement an approved purchase water pass through provision;

(2) to adjust the rates of a newly acquired utility system; or
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(3) to comply with a commission order;

(4) to adjust rates authorized by §291.21(b)(2) of this title (relating to Form and Filing of
Tariffs); or

(5) unless the regulatory authority determines that a financial hardship exists. A utility
may be considered to be experiencing a financial hardship if revenues are insufficient to:

(A) cover reasonable and necessary operating expenses; or

(B) cover cash flow needs which may include regulatory sampling requirements,
unusual repair and maintenance expenses, revenues to finance required capital improvements or, in certain
instances, existing debt service requirements.

Adopted December 6, 1995 Effective January 10, 1996

§291.24. Jurisdiction Over Affiliated Interests.

The commission has jurisdiction over affiliated interests having transactions with utilities under the
Jurisdiction of the commission to the extent of access to all accounts and records of those affiliated interests
relating to such transactions, including, but in no way limited to, accounts and records of joint or general
expenses, any portion of which may be applicable to those transactions.

§291.25. Rate Change Applications, Testimony and Exhibits.

(a) A change in rates under the Texas Water Code, §13.187, is initiated by the submission of a
rate filing package which consists of a rate/tariff change application form, or such other forms as
prescribed by the commission, a statement of intent to change rates, and a copy of the notice the applicant
has provided to customers and other affected parties.

(b) A utility filing for a change in rates under the Texas Water Code, §13.187, shall be prepared
to go forward at a hearing on the data which has been submitted under subsection (a) of this section and
sustain the burden of proof of establishing that its proposed changes are just and reasonable.

(c) An original of the completed rate filing package and the number of copies specified in the
application form shall be submitted and filed with the commission. In the event that the proposed rate
change becomes the subject of a hearing, the commission may require or allow, in addition to copies of the
rate filing package, prefiled testimony and exhibits in support of the rate change request.
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(d) The book data included in the schedules and information prepared and submitted as part of the
filing shall be reported in a separate column or columns. All adjustments to book amounts shall also be
shown in a separate column or columns so that books amounts, adjustments thereto, and adjusted amounts
will be clearly disclosed, and any separation and allocation between interstate and intrastate operations
shall be fully disclosed and clearly explained.

(e) All intervenors or protestants shall file the specified number of copies of their prepared
testimony, if required, and exhibits within the time period specified by the judge assigned to the
application.

(fy If required to prefile testimony, the executive director shall prefile, except for good cause, the
prepared testimony and exhibits of its witnesses eight days prior to the final hearing but shall not otherwise
be required to present its case prior to that time, except upon the granting of motions for discovery.

(g) The items in the rate filing package may be modified on a showing of good cause.

Adopted January 13, 1999 Effective Date February 4, 1999

§291.26. Suspension of Rates.

(a) Failure to properly complete the rate application or comply with the notice requirements and
proof of notice requirements may result in suspension of the rate change by the commission or the
executive director. The utility shall not renotify its customers of a new proposed effective date until the
utility receives written notification from the executive director that all deficiencies have been corrected.

(b) The effective date of any rate change may be suspended by the commission or the executive
director if the utility does not have a certificate of convenience and necessity or a completed application
pending with the commission to obtain or to transfer a certificate of convenience and necessity.

Adopted December 6, 1995 Effective January 10, 1996

§291.27. Request for a Review of a Rate Change by Ratepayers Pursuant to the Texas Water
Code, §13.187(b).

(a) Petitions for review of rate actions filed by ratepayers pursuant to the Texas Water Code,
§13.187(b), shall contain the original petition for review with the required signatures. Each signature page
of a petition should contain in legible form the following information for each signatory ratepayer:

(1) aclear and concise statement that the petition is an appeal of a specific rate action of
the water or sewer service supplier in question as well as a concise description and date of that rate action;
and
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(2) the name, telephone number, and street or rural route address (post office box
numbers are not sufficient) of each signatory ratepayer (the petition shall list the address of the location
where service is received if it differs from the residential address of the signatory ratepayer).

(b) Ratepayers may initiate a review of a rate change application by filing individual complaints
rather than joint petitions. Each complaint should contain the information required in subsection (a) of this
section.

(¢} In order for a review to be initiated under subsection (a) or (b) of this section, complaints must
be received from a total of 1,000 or 10% of the affected ratepayers, whichever is less.

§291.28. Action on Notice of Rate Change Pursuant to the Texas Water Code, §13.187(b).
The commission may conduct a public hearing on any application.

(1) If, within 60 days after the effective date of the rate change, the commission receives
a complaint from any affected municipality, or from the lesser of 1,000 or 10% of the ratepayers of the
utility over whose rates the commission has original jurisdiction, or on its own motion, the commission
shall set the matter for hearing. If after hearing, the commission finds the rates currently being charged or
those proposed to be charged are unreasonable or in violation of law, the commission shall determine the
rates to be charged by the utility and shall fix the rates by order.

(2) If a hearing is scheduled, the commission may require the utility to provide notice of
the time and place of the hearing to its customers through a billing insert or separate mailing.

(3) If the commission does not receive sufficient customer complaints or if the executive
director does not request a hearing within 120 days after the effective date, the utility's proposed tariff
will be reviewed for compliance with the Code and the provisions of this chapter. If the proposed tariff
complies with the Code and the provisions of this chapter, it shall be stamped approved by the executive
director or his designated representative and a copy returned to the utility. The executive director may
require the utility to notify its customers that sufficient complaints were not received to schedule a hearing
and the proposed rates were approved without hearing.

(4) The executive director or commission may request additional information from any
utility in the course of evaluating the rate/tariff change request, and the utility is required to provide that
information within 20 days of receipt of the request, unless a different time is agreed to. If the utility fails
to provide within a reasonable time after the application is filed the necessary documentation or other
evidence that supports the costs and expenses that are shown in the application, the commission may
disallow the nonsupported expenses.

(5) If the commission sets a rate different from that proposed by the utility in its notice of
intent, the utility shall include in its first billing at the new rate a notice to the customers of the rate set by
the commission including the following statement: "The Texas Natural Resource Conservation
Commission, after public hearing, has established the following rates for utility service:".
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(6) If the commission conducts a hearing, it may establish rates different from those
currently being charged or proposed to be charged by the utility, but the total annual revenue increase
resulting from the commission's rates shall not exceed the greater of the annual revenue increase provided
in the customer notice or revenue increase that would have been produced by the proposed rates except for
the inclusion of reasonable rate case expenses. The commission may reclassify a portion of a utility's
proposed rates as a capital improvement surcharge if the revenues are to be used for capital improvements
or are to service debt on capital items.

Adopted August 21, 1996 Effective September 20, 1996
§291.29. Interim Rates.

(a) The commission or judge may on a motion by the executive director or by the appellant under
the Texas Water Code, §13.043 (a), (b), or (f), as amended, establish interim rates to remain in effect
until a final decision is made.

(b) At any time after the filing of a statement of intent to change rates under the Texas Water
Code, §13.187, as amended, the executive director may petition the commission or judge to set interim
rates to remain in effect until further commission action or a final rate determination is made. After a
hearing is convened, any party may petition the judge or commission to set interim rates.

{c) Interim rates may be established by the commission or judge in those cases under the
commission's original or appellate jurisdiction where the proposed increase in rates could result in an
unreasonable economic hardship on the utility's customers, unjust or unreasonable rates, or failure to set
interim rates could result in an unreasonable economic hardship on the utility.

(d) In making a determination under subsection (c) of this section:

(1) The commission or judge may limit its consideration of the matter to oral arguments
of the affected parties and may:

(A) set interim rates not lower than the authorized rates prior to the proposed
increase nor higher than the requested rates;

(B) deny interim rate relief;

(C) require that all or part of the requested rate increase be deposited in an
escrow account in accordance with rules set forth in §291.30 of this title (relating to Escrow of Proceeds
Received Under Rate Increase); or

(2) The commission may remand the request for interim rates to SOAH for an evidentiary
hearing on interim rates. The presiding judge will issue a non-appealable interlocutory ruling setting
interim rates to remain in effect until a final rate determination is made by the commission.
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(e) The establishment of interim rates does not preclude the commission from establishing, as a
final rate, a different rate from the interim rate.

(f) Unless otherwise agreed to by the parties to the rate proceeding, the retail public utility shall
refund or credit against future bills all sums collected in excess of the rate finally ordered plus interest as
determined by the commission in a reasonable number of monthly installments.

(g) Unless otherwise agreed to by the parties to the rate proceeding, the retail public utility shall
be authorized by the commission to collect the difference, in a reasonable number of monthly installments,
from its customers for the amounts by which the rate finally ordered exceeds the interim rates.

(h) The retail public utility must provide a notice to its customers including the interim rates set by
the commission or judge with the first billing at the interim rates with the following wording: "The Texas
Natural Resource Conservation Commission (or judge) has established the following interim rates to be in
effect until the final decision on the requested rate change (appeal) or until another interim rate is
established.”

(i) If the commission or judge establishes interim rates or an escrow account in a proceeding
under Texas Water Code, §13.187, the commission must make a final determination on the rates within
335 days after the effective date of the interim rates or escrowed rates or the rates are automatically
approved as requested by the utility in its application.

Adopted January 13, 1999 Effective February 4, 1999
§291.30. Escrow of Proceeds Received Under Rate Increase.
(a} Rates received during the pendency of a rate proceeding.
(1) During the pendency of its rate proceeding, a utility may be required to deposit alt or

part of the rate increase into an interest-bearing escrow account with a federally insured financial
institution, under such terms and conditions as determined by the commission.

(2) The utility shall file an original and three copies of a completed escrow agreement
between the utility and the financial institution with the commission for review and approval by the
executive director.

(3) If necessary to meet the utility's current operating expenses, or for other good cause
shown, the executive director may authorize the release of funds to the utility from the escrow account
during the pendency of the proceeding.

(4) The executive director, except for good cause shown, shall give all parties-of-record
at least 10 days notice of an intent to release funds from an escrow account. Any party may file a motion



Texas Natural Resource Conservation Commission Page 15
Chapter 291 - Water Rates

with the commission to enjoin the executive director's proposed release of escrow funds or to establish
different terms and conditions for the release of escrowed funds.

(5) Upon the commission's establishment of final rates, ail funds remaining in the escrow
account shall be released to the utility or ratepayers in accordance with the terms of the commission’s
order.

(b) Surcharge revenues granted by commission order at the conclusion of a rate proceeding.

(1) A utility may be required to deposit all or part of surcharge funds authorized by the
commission into an interest-bearing escrow account with a federally insured financial institution, under
such terms and conditions as determined by the commission.

(2) Prior to collecting any surcharge revenues that are required to be escrowed, the utility
shall submit for executive director approval an original and three copies of a completed escrow agreement
between the utility and the financial institution. If the utility fails to promptly remedy any deficiencies in
the agreement noted by the executive director, the executive director may suspend the collection of
surcharge revenues until the agreement is properly amended.

(3) In order to allow the utility to complete the improvements for which surcharge funds
were granted, the executive director may authorize the release of funds to the utility from the escrow
account after receiving a written request including appropriate documentation.

Adopted December 6, 1995 Effective January 10, 1996
§291.31. Cost of Service.

(a) Components of cost of service. Rates are based upon a utility's cost of rendering service. The
two components of cost of service are allowable expenses and return on invested capital.

(b) Allowable expenses. Only those expenses which are reasonable and necessary to provide
service to the ratepayers shall be included in allowable expenses. In computing a utility’s allowable
expenses, only the utility's historical test year expenses as adjusted for known and measurable changes will
be considered.

(1) Components of allowabie expenses. Allowable expenses, to the extent they are
reasonable and necessary, and subject to this section, may include, but are not limited to, the foilowing
general categories:

(A) operations and maintenance expense incurred in furnishing normal utility
service and in maintaining utility plant used by and useful to the utility in providing such service (payments
to affiliated interests for costs of service, or any property, right, or thing, or for interest expense shall not
be allowed as an expense for cost of service except as provided in the Texas Water Code, §13.185(¢));
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(B) depreciation expense based on original cost and computed on a straight line
basis over the useful life of the asset as approved by the commission. Depreciation shall be allowed on all
currently used depreciable utility property owned by the utility except for property provided by explicit
customer agreements or funded by customer contributions in aid of construction. Depreciation on ail
currently used and useful developer or governmental entity contributed property shall be allowed in the
cost of service;

(C) assessments and taxes other than income taxes;

(D) federal income taxes on a normalized basis (federal income taxes shall be
computed according to the provisions of the Texas Water Code, §13.185(f), if applicable);

(E) the reasonable expenditures for ordinary advertising, contributions, and
donations; and ,

(F) funds expended in support of membership in professional or trade
associations provided such associations, contribute toward the professionalism of their membership.

(2) Expenses not allowed. The following expenses shall not be allowed as a component
of cost of service:

(A) legislative advocacy expenses, whether made directly or indirectly,
including, but not limited to, legislative advocacy expenses included in professional or trade association
dues;

(B) funds expended in support of political candidates;
(C) funds expended in support of any political movement;
(D) funds expended in promotion of political or religious causes;

(E) funds expended in support of or membership in social, recreational, fraternal,
or religious clubs or organizations;

(F) funds promoting increased consumption of water;

(G) additional funds expended to mail any parcel or letter containing any of the
items mentioned in subparagraphs (A)-(F) of this paragraph;

(H) costs, including, but not limited to, interest expense of processing a refund or
credit of sums collected in excess of the rate finally ordered by the commission; and

(I) any expenditmure found by the commission to be unreasonable, unnecessary, or
not in the public interest, including, but not limited to, executive salaries, advertising expenses, rate case
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expenses, legal expenses, penalties and interest on overdue taxes, criminal penalties or fines, and civil
penalties or fines.

(c) Return on invested capital. The return on invested capital is the rate of return times invested -
capital.

(1) Rate of return. The commission shall allow each utility a reasonable opportunity to
earn a reasonable rate of return, which is expressed as a percentage of invested capital, and shall fix the
rate of return in accordance with the following principles.

(A) The return should be reasonably sufficient to assure confidence in the
financial soundness of the utility and should be adequate, under efficient and economical management, to
maintain and support its credit and enable it to raise the money necessary for the proper discharge of its
public duties.

(B) The commission shall consider the efforts and achievements of the utility in
the conservation of resources, the quality of the utility's services, the efficiency of the utility's operations,
and the quality of the utility's management, along with other relevant conditions and practices.

(C) The commission may, in addition, consider inflation, deflation, the growth
rate of the service area, and the need for the utility to attract new capital. In each case, the commission
shall consider the utility's cost of capital, which is the composite of the cost of the various classes of capital
used by the utility.

(i) Debt capital. The cost of debt capital is the actual cost of debt.

(ii) Equity capital. The cost of équity capital shall be based upon a fair
return on its value. For companies with ownership expressed in terms of shares of stock, equity capital
commonly consists of the following classes of stock.

(I) Common stock capital. The cost of common stock capital
shall be based upon a fair return on its value.

(IN) Preferred stock capital. The cost of preferred stock capital
is its annual dividend requirement, if any, plus an adjustment for premiums, discounts, and cost of
issuance.

(2) Invested capital, also referred to as rate base. The rate of return is applied to the rate
base. Components to be inciuded in determining the rate base are as follows:

(A) original cost, less accumulated depreciation, of utility plant, property and
equipment used by and useful to the utility in providing service:



Texas Nawral Resource Conservation Commission Page 18
Chapter 291 - Water Rates

(i) Original cost shall be the actual money cost, or the actual money
value of any consideration paid other than money, of the property at the time it shall have been dedicated
to public use, whether by the utility which is the present owner or by a predecessor;

(ii) Reserve for depreciation is the accumulation of recognized
allocations of original cost, representing recovery of initial investment, over the estimated useful life of the
asset. Depreciation shall be computed on a straight line basis over the expected useful life of the item or
facility;

(iii) The original cost of plant, property, and equipment acquired from an
affitiated interest shall not be included in invested capital except as provided in the Texas Water Code,
§13.185(e);

(iv) Utility property funded by explicit customer agreements or customer
contributions in aid of construction such as surcharges may not be included in original cost or invested
capital.

(B) working capital allowance to be composed of, but not limited to the
following:

(i) reasonable inventories of materials and supplies, held specificaily for
purposes of permitting efficient operation of the utility in providing normal utility service;

(ii) reasonable prepayments for operating expenses {prepayments to
affiliated interests shall be subject to the standards set forth in the Texas Water Code, §13.185(e); and

(iii) a reasonable allowance up t0 one-eighth of total annual operations
and maintenance expense excluding amounts charged to operations and maintenance expense for materials,
supplies, and prepayments (operations and maintenance expense does not include depreciation, other taxes,
or federal income taxes).

(3) Ttems not included in rate base. Uniess otherwise determined by the commission, for
good cause shown, the following items will not be included in determining the overall rate base.

(A) Miscellaneous items. Certain items which include, but are not limited to, the
following:

(i) accumulated reserve for deferred federal income taxes;

(ii) unamortized investment tax credit to the extent allowed by the
Internal Revenue Code;

(iii) contingency and/or property insurance reserves;

(iv) contributions in aid of construction; and
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(v) other sources of cost-free capital, as determined by the commission.

(B) Construction work in progress. Under ordinary circumstances the rate base
shall consist only of those items which are used and useful in providing service to the public. Under
exceptional circumstances, the commission may include construction work in progress in rate base to the
extent that the utility has proven that:

(i) the inclusion is necessary to the financial integrity of the utility; and

(ii) major projects under construction have been efficiently and prudently
planned and managed. However, construction work in progress shall not be allowed for any portion of a
major project which the utility has failed to prove was efficiently and prudently planned and managed.

{d) Recovery of positive acquisitibn adjustments.

(1) For utility plant, property, and equipment acquired by a utility from another retail
public utility as a sale, merger, etc. of utility service area for which an application for approval of sale has
been filed with the commission on or after September 1, 1997, and that sale application closed thereafter, a
positive acquisition adjustment will be allowed to the extent that the acquiring utility proves that:

(A) the property is used and useful in providing water or sewer service at the
time of the acquisition or as a result of the acguisition;

(B) reasonable, prudent, and timely investments will be made if required to bring
the system into compliance with all applicable rules and regulations;

(C) as a result of the sale, merger, etc.:

(i) the customers of the system being acquired will receive higher quality
or more reliable water or sewer service or that the acquisition was necessary so that customers of the
acquiring utility’s other systems could receive higher quality or more reliable water or sewer service;

(if) regionalization of retail public utilities (meaning a pooling of
financial, managerial, or technical resources which achieve economies of scale or efficiencies of service)
was achieved; or

(iii) the acquiring system will become financially stabte and technically
sound as a result of the acquisition, or the system being acquired which is not financially stable and
technically sound will become a part of a financially stabie and technically sound utility;

(D) any and all transactions between the buyer and the seller entered into as a
part or condition of the sale are fully disclosed to the executive director and were conducted at arm’s

length;
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(E) the actual purchase price is reasonable in consideration of the condition of the
plant, property, and equipment being acquired; the impact on customer rates if the acquisition adjustment
is granted; the benefits to the customers; and, the amount of contributions in aid of construction in the
system being acquired;

(F) in a single or muiti-stage sale, the owner of the acquired retail public utility
and the final acquiring utility are not affiliated. A multi-stage sale is where a stock transaction is followed
by a transfer of assets in what is essentially a single sales transaction. A positive acquisition adjustment is
allowed only in those cases where the multi-stage transaction was fully disclosed to the executive director
in the application for approval of the initial stock sale. Any multi-stage sale occurring between September
1, 1997, and the effective date of these rules is exempt from the requirement for executive director
notification at the time of the approval of the initial sale, but must provide such notification within 60 days
of the effective date of these rules; and -

(G) the rates charged by the acquiring utility to its preacquisition customers will
not increase unreasonably because of the acquisition.

(2) The amount of the acquisition adjustment approved by the regulatory authority, shall
be amortized using a straight line method over a period equal to the weighted average remaining useful
life of the acquired plant, property, and equipment, at an interest rate equal to the rate of return
determined under subsection (c) of this section. The acquisition adjustment may be treated as a surcharge
and may be recovered using non-system-wide rates.

(3) The authorization for and the amount of an acquisition adjustment can only be
determined as a part of a rate change application.

(4) The acquisition adjustment can only be included in rates as a part of a rate change
application.

Adopted January 13, 1999 Effective February 4, 1999
§291.32. Rate Design.

(a) General. In fixing the rates of a utility, the commission shall fix its overall revenues at a level
which will permit such utility a reasonable opportunity to earn a reasonable return on its invested capital
used and useful in rendering service to the public, over and above its reasonable and necessary operating
expenses (unless an alternative rate method is used as set forth in §291.34 of this title (relating to
Alternative Rate Methods), and preserve the financial integrity of the utility.

(b) Conservation.

(1) In order to encourage the prudent use of water or promote conservation, water and
sewer utilities shall not apply rate structures which offer discounts or encourage increased usage within any
customer class.
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(2) After receiving final authorization from the regulatory authority through a rate change
proceeding, a utility may implement a water conservation surcharge using an inclining block rate or other
conservation rate structure. A utility may not implement such a rate structure to avoid providing facilities
necessary to meet the commission’s minimum standards for public drinking water systems. A water
conservation rate structure may generate revenues over and above the utility’s usual cost of service:

{A) to reduce water usage or promote conservation either on a continuing basis or
in specified restricted use periods identified in the utility’s tariff in order to:

(i) comply with mandatory reductions directed by a wholesale supplier or
underground water district; or

(ii) maintain acceptable pressure or storage during drought periods, or
other water rationing conditions authorized by an approved water rationing plan;

(B) to generate additional revenues necessary to provide facilities for maintaining
or increasing water supply, treatment, production, or distribution capacity.

(3) All additional revenues over and above the utility’s usual cost of service collected
under paragraph (2) of this subsection:

(A) must be accounted for separately and reported to the executive director, as
requested;

(B) are considered customer contributed capital unless otherwise specified in a
commission order; and

{C) may only be used in a manner approved by the executive director for
applications not subject to hearing under Texas Water Code, §13.187(b).

(¢) Volume charges. Charges for additional usage above the base rate shall be based on metered
usage over and above any volume included in the base rate rounded up or down as appropriate to the
nearest 1,000 gallons or 100 cubic feet, or the fractional portion of the usage.

(d) Surcharges.

(1) Capital improvements. In a rate proceeding, the commission may authorize collection
of additional revenues from the customers to provide funds for capital improvements necessary to provide
facilities capable of providing adequate and continuous utility service, and for the preparation of design and
planning documents.

(2) Debt repayments. In a rate proceeding, the commission may authorize collection of
additional revenues from customers to provide funds for debt repayments and associated costs, including
funds necessary to establish contingency funds and reserve funds, Surcharge funds may be collected to
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meet all of the requirements of the Texas Water Development Board in regard to financial assistance from
the Safe Drinking Water Revolving Fund.

Adopted January 13, 1999 Effective February 4, 1999
§291.34. Alternative Rate Methods.

(a) To ensure that retail customers receive a higher quality or more reliable water or sewer
service, to encourage regionalization, or to maintain financially stable and technically sound utilities, the
commission may utilize alternate methods of establishing rates. The commission shall assure that rates,
operations, and service are just and reasonable to the consumers and to the utilities. The executive director
may prescribe modified rate filing packages for these alternate methods of establishing rates.

(b) Single issue rate change. Unless a utility is using the cash needs method, it may request
approval to increase rates to reflect a change in any one specific cost component. The following conditions
shall apply to this type of request.

(1) The proposed effective date of the single issue rate change request must be
within 24 months of the effective date of the last rate change request in which a complete rate change
application was filed.

(2) The change in rates is limited to those amounts necessary to recover the
increase in the specific cost component and the increase will be allocated to the rate structure in the same
manner as in the previous rate change.

(3) The scope of a single issue rate proceeding is limited to the single issue
prompting a change in rates. For capital items this includes depreciation and return determined using the
rate of return established in the prior rate change proceeding.

(4) The utility shall provide notice as described in §291.22(a)-(e) of this title
(relating to Notice of Intent to Change Rates), and the notice shall describe the cost component and reason
for the increased cost.

(5) A utility exercising this option is required to submit a complete rate change
application within three years following the effective date of the single issue rate change request.

(c) Phased and multi-step rate changes. In a rate proceeding, the commission may authorize a
phased, stepped, or multi-year approach to setting and implementing rates to eliminate the requirement that
a utility file another rate application.

(1) A utility may request to use the phased or multi-step rate method:
(A) to inciude the capital cost of installation of utility plant items that are

necessary to improve service or achieve compliance with commission regulations in the utility’s rate base
and operating expenses in the revenue requirement when facilities are placed in service;
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(B) to provide additional construction funds after major milestones are met;

(C) to provide assurance to a lender that rates will be immediately increased
when facilities are placed in service;

(D) to allow a utility to move to metered rates from unmetered rates as soon as
meters can be installed at all service connections;

(E) to phase in increased rates when a utility has been acquired by another utility
with higher rates;

(F) to phase in rates when a utility with multiple rate schedules is making the
transition to a system-wide rate structure; or

{G) when requested by the utility.

(2) Construction schedules and cost estimates for new facilities which are the basis for the
phased or multi-step rate increase must be prepared by a licensed professional engineer.

(3) Unless otherwise specified in the commission order, the next phase or step cannot be
implemented without verification of completion of each step by a licensed professional engineer, agency
inspector, or agency subcontractor,

(4) At the time each rate step is implemented, the utility must review actual costs of
construction versus the estimates upon which the phase-in rates were based. If the revenues received from
the phased or multi-step rates are higher than what the actual costs indicate, the excess amount must be
reported to the executive director prior to implementing the next phase or step. Unless otherwise specified
in a commission order or directed by the executive director, the utility may:

(A) refund or credit the overage to the customers in a lump sum; or

(B) retain the excess to cover shortages on later phases of the project. Any
revenues retained but not needed for later phases must be proportioned and refunded to the customers at
the end of the project with interest paid at the rate on deposits.

(5) The original notice to customers must include the proposed phased or multi-step rate
change and informational notice must be provided to customers and the executive director 30 days prior to
the implementation of each step.

(6) A utility that requests and receives a phased or multi step rate increase cannot apply
for another rate increase during the period of the phase-in rate intervals unless:

(A) the utility can prove financial hardship; or



Texas Natural Resource Conservation Commission Page 24
Chapter 291 - Water Rates

(B) the utility is willing to void the next steps of the phase-in rate structure and
undergo a full cost of service analysis.

(d) Cash needs method. The cash needs method of establishing rates allows a utility to recover
reasonable and prudently incurred debt service, a reasonable cash reserve account, and other expenses not
allowed under standard methods of establishing rates.

(1) A utility may request to use the cash needs method of setting rates if:

(A) the utility is a nonprofit corporation controlled by individuals who are
customers and who represent a majority of the customers; or

(B) the utility can demonstrate that use of the cash needs basis:
(i) is necessary to preserve the financial integrity of the utility;

(ii) will enable it to develop the necessary financial, managerial, and
technical capacity of the utility; and

(i) will result in higher quality and more reliable utility service for
customers.

(2) Under the cash needs method, the allowable components of cost of service are:
allowable operating and maintenance expenses; depreciation expense; reasonable and prudently incurred
debt service costs; recurring capital improvements, replacements, and extensions which are not debt-
financed; and a reasonable cash reserve account.

(A) Allowable operating and maintenance expenses: only those expenses which
are reasonable and necessary to provide service to the ratepayers shall be included in allowable operations
and maintenance expenses and shall be based on the utility's historical test year expenses as adjusted for
known and measurable changes and reasonably anticipated, prudent projected expenses.

(B) Depreciation expense: depreciation expense may be included on any used
and useful depreciable plant, property, or equipment which was paid for by the utility and which has a
positive net book value on the effective date of the rate change.

(C) Debt service costs. Cash outlays to an unaffiliated interest necessary to repay
principal and interest on reasonably and prudently incurred loans. If required by the lender, debt service
costs may also include amounts placed in a debt service reserve account in escrow or as required by the
commission, Texas Water Development Board, or other state or federal agency or other financial
institution. Hypothetical debt service costs may be used for:
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(1) self-financed major capital asset purchases where the useful life of the
asset is ten years or more. Hypothetical debt service costs may include the debt repayments using an
amortization schedule with the same term as the estimated service life of the asset using the prime interest
rate at the time the application is filed;

(ii) prospective loans to be executed after the new rates are effective.
Any pre-commitments, amortization schedules or other documentation from the financial institution
pertaining to the prospective loan must be presented for consideration.

(D) Recurring capital improvements, replacements, and extensions which are not
debt-financed. Capital assets, repairs, or extensions which are a part of the normal business of the utility
may be included as allowable expenses. This does not include routine capital expenses which are
specifically debt-financed.

(E) Cash reserve account: a reasonable cash reserve account, up to 10% of
annual operation and maintenance expenses, shall be maintained and revenues to fund it may be included
as an allowable expense. Funds from this account may be used to pay expenses incurred before revenues
from rates are received and for extraordinary repair and maintenance expenses and other capital needs or
unanticipated expenses if approved in writing by the executive director. The utility shall account for these
funds separately and report to the commission as required by the executive director. Unless the utility
requests an exception in writing and the exception is explicitly allowed by the executive director in writing,
any funds in excess of 10%, shall be refunded to the customers each year with the January billing either as
a credit on the bill or refund accompanied by a written explanation which explains the method used to
calculate the amounts to be refunded. Each customer shall receive the same refund amount. These
reserves are not for the personal use of the management or ownership of the utility and may not be used to
compensate an owner, manager, or individual employee above the amount approved for that position in the
most recent rate change request unless authorized in writing by the executive director.

(3) If the revenues collected exceed the actual cost of service, defined in subsection (d)(2)
of this section, during any calendar year, these excess cash revenues must be placed in the cash reserve
account described in subsection (d)(2)(D) of this section and become subject to the same restrictions.

(4) If the utility demonstrates to the executive director that it has reduced expenses
through its efforts, and has improved its financial, managerial, and technical capability, the executive
director may allow the utility to retain 50% of the savings which result for the personal use of the
management or ownership of the utility rather than pass on the full amount of the savings through lower
rates or refund all of the amounts saved to the customers.

(5) If a utility elects to use the cash needs method, it may not elect to use the atility
method for any rate change application initiated within five years after beginning to use the cash needs
method. If after the five-year period, the utility does elect to use the utility method, it may not include in
rate base, or recover the depreciation expense, for the portion of any capital assets paid for by customers
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as a result of including debt service costs in rates. It may, however, include in rate base, and recover
through rates, the depreciation expense for capital assets which were not paid for by customers as a result
of including debt service costs in rates. The net book value of these assets may be recovered over the
remaining useful life of the asset.

Adopted January 13, 1999 Effective February 4,1999



Summary of Survey Results
National

|Contract Cperation

State Description
Financial need to support billion dollar capital impravement program caused need to increase rates or decrease costs.
Workforce reduction through attrition and retirement. 20-year contract is performance based with pass throug provision and exit clauses.
P Borkeloy Hts [NNJll Contract term is for five-years with five-year renewal option. Contract contains performance and exit clause. Medium length contract affords
flexibility. Need for cantract was to replace departing operator and need for expertise. Responsibility is managed between City and company.

k] Boonuille I Need for contract was due to wastewater plant being out of compliance with EPA. Contract was extended from 3 to ten-years for expertise and need for capital improvement
program to refurbish wells and new wastewater treatment plant. Rates have increased 40% over 1880's. Employees like the security of longer term contract.

4 Five-year contract keeps City employees, but under company direction was extended five-years. ‘The City's budget decreased from $14 million to $8 million. City lowered rates

" diabi

but should have saved money for future improvements. Union opposed working under company management. Key to was getting the workforce to P in the neg .

Bl Cape Giradeau LIS O&M contract was needed when City purchased water utility from a company in 1992, The City did not have personnel, equipment or experience. City likes five-year contract
to motivate company. Savings from energy, chemicals and administration management. Better technology and expertise have increased efficiency and accelerated savings.

] Cheboygan G Five-Year O&M contract is for water and wastewater services. No labor reductions because utility is small. Reason for contract is for savings and expertise. Savings in repair
and maintenance have financed a D-B-O treatment plant. Benefits: 5%-10% budget savings, no rate increases, upgraged managemend benefits. Company mitigates liabilities.
[ Easton Wl Reason for contract was to get utility back on track from serious EPA violations. Resistance from City employees and counter-productive internal instructions have threatened
recovery. If doing it over, City would 100% privatize, Since company involvement, the City has made a complste turnaround regarding quality.
] Evansvitle NIl Ten-year contract with ten-year renewal option. By 2/89, all water/wastewater functions will be privatized Savings to be $18M to $20M. City is happy with savings
and expertise, Contract was to streamline operations and reduce staffing. Managed competition may result in similar results, but impeded by salary limits to attract expertise.
el Farmington (I3 Five-year O&M contract was extended to 8 years. Rationale for contract was economic. The City is happy with the contract. Consensus of employees are happy with the
contract and most enjoy working for the company due to expanded opportunities. Allewing labor to bid in RFP would be worthwhile. Look to preserve employee benefits.
10 gk en Reasons for contract was for capital improvements, tax relief from concession fee and poorly performing labor force. ten-year contract was extended to 20-years. Long-tarm
deal extends capital improvement plan and locks in service improvements. City is happy with company partnership. Ongoing contract management is very important

bl (ndianapols IN

Contract administration & oversight are assential to a successful long-term deal. Contract was extended ten-years due to IRS 97-13. Budget review of current employee duties
before closing is important. Monitoring, controls, reports of maintenance avoid future capital improvements, $65 million savings in last five-years, Key is successful union negotiation.

Ten-year deal is expected to save $140 million (30%.) Terms: fixed-fee payments, employee protections, $2 million in up-front capital improvements and community development.
Reason: cost savings and contractor expertise. City hired a consuitant for a feasibility study of options. Benefits also included more focus on other City needs by staff.

Five-year contract has resulted in $10 million in savings and 25% rate decreases. Contract administration is essential to long-run success. Contract language must be precise & detaile
on responsibilities. The deal has been favorable to City. Employee morale has improved under company. Cross training, opportunities, better loyalty by company.

Five-year contract with 1-year extensions. Reason: heed for technical expertise. City has saved $1million a year since privatizing. Employees were either hired by company
or reassigned. Extensive preparation, diligent ongoing contract management, performance monitering and ongoing dispute resolution with company is essential,

i1 Oklahoma City [S1.Q8 Five-year contract solves problem of insfficiency and high costs in wastewater plant. Tighter EPA standards also increased need. Budget has decreased by 34 million
Important elements in the agreement include effective contract administration, company prequalification and adequate repair and maintenance provisions,

h:] Portage [N Five-year O&M contract for water and wastewater services. City is responsible for capital improvement plan. Savings are estimated to be $3 miliion over five-years. Key issues are
contract administration and union negotiations Employees were offered City or company employment or severance/retirement packages.
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National
i Scottie [T Fifteen-year deai has 2 five-year renewal options and exit provisions. Rationale: improve savings and expertise. Agreement is for a drinking water D-B-O {design-build-operate)
Savings estimated at $70 million over twenty five-years. Keys: capital improvements in payment schedule, auditing, cost sharing terms. Prior preparation by City is important.
18 REIICI [\EWl Twenty-year fixed price O-B-O deal provides major upgrades, solves City's need to resolve EPA problems and need for operaticnal expertise. Labor is satisfied with the long-term
nature of the agreement. Benefits include better assessment of operations and capital problems. Asset management improved.
il V.incouver AU City had O&M contract for wastewater facility since 1978. Qriginal need was due to lack of expertise and City's inability to compete for technical expertise, and company's
better training. Now, increaseing EPA requirments continue pressure on system. Contract contains first version of lump sum contract that has a set-aside for maintenance.
20 IES4SRVEN (SRl City is at end of five-year O&M deal. IRS §7-13 allows the City to evaluate benefits of a long-terin deal. Even though the City is satisfied with its current company, it is preparing
a RFP for the best price. Rationale for contract was for expertise and major EPA fines. Only preblem is that repair and maintenance costs have exceeded budget every year.
Al Wilmington ST Twenty-year O&M contract includes capital improvements. Reason: capital improvements and savings. City issued an RFP, no resuiting layoffs, many employees joined company.

Benefits: capital investment by company, $1 million savings per year. lmpediments: E.C.12803 requiement for EPA approval of concession fee causes harmful delays to the process.

[Managed Compebtion ]

Cil State Description
1 Five-year managed competiton wateriwastewater MOU implemented after five years of internal preparation. Prior to RFP, benchmarking identified savings potential. City employee

preparation for five-years befor RFP went out. City employees won the RFP. Savings of $4 million are expected. Incentives include performance bonus/penalties, exit clause.

bl Chicago [N City had managed competition water and wastewater program for core services for past 4 years. After RFP, City outsourced non-core services like billing and meter reading.
IRS 97-13 encouraged long-term oursourcing of non-core services, capital improvements. Attrition, cross training and technalogy efficiency patterned after private sector.

k] Son Diego [of'Wll Preparation for managed competiton started 3 years ago. Benchmarking was difficult since few large plants have been privatized. RFP was developed, but a union sued and
bid was dropped. Internal optimization process was implemented instead. Savings were identified, but cost of optimization process almost negated savings.

4

Santa Rosa [of: Wl City has been working on a managed competition process for about five-vears. Initially a consulting firm made some generai recommendations. The City has tried to develop
cross-training in maintenance skills, but has met with employee resistance to change. Savings through keeping staff level constant during significant customer growth.

EY Tulsa [SIIQll The City decided to solicit bids for operating its wastewater treatment plant. Employees of the City bid and won the contract. The City has not documented many significant
cost savings from the process.

|Sale 1

Cil State Description

1 In 1998, the City selected a company to design, build, own and operate a water treatment facility.

pd Miami [s1Sl Miami Conservancy District got grant funding and built the wastewater ptant in 1972. As a flood control agency, it contracted operations out in the mid-1980's and sold the
Conservancy Dist in 1995 to the operator's holding company. A key issue in the sale was how much time the City needed to get EPA approval under £.0. 12803, approximately 30 months.

] West Latayette [} The City has a private water pravider. There is no conhtract and the system was sold many years ago. The wastewater facility is stil owned by the City.
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Charlotte, NC

Managed Competition

Overview

The City of Charlotte established a policy to actively pursue opportunities including competition
and outsourcing to reduce the costs of providing public services. Water and wastewater services
are provided for Charlotte and Mecklenburg County by the Charlotte-Mecklenburg Utility
Department (CMUD) which operates ail three water treatment plants and five wastewater
treatment plants serving the area. The CMUD service area serves approximately 500,000
persons. The City's motivation for adopting cost reduction policy in serving customer was its

continuing wastewater treatment costs.

Backgound - Preparation for Competition

In 1990, the City put together a taskforce to determine potential cost savings for the water and
wastewater utility by comparing cities of similar characteristics involved in contract operations.
Results of the rough “benchmarking” exercise illustrated potential estimated savings of 20-50%
for the City. Each department then had the responsibility of developing a five-year competition
plan that would ultimately lead to the aforementioned savings. The City provided roughly
$500,000 for consulting, cross training, technical, and management assistance resources to
prepare the City for competition with private contractors. In addition, the labor force was
constricted through attrition during the five-year plan. Resuiting labor issues were minimal since

there is no union.

The Competition and Procurement Processes

In addition to its "right-sizing" process, the City has also embraced using outside competition in
its procurement process. To explore cost savings opportunities via privatization, CMUD initially
offered one water treatment plant and one wastewater treatment plant for contract operations.
The procurement process included a qualifications phase to develop a short list of qualified
bidders and a technical proposal to evaluate operational capabilities and potential cost savings.
CMUD then also developed its own proposal to compete with the contract operator's proposals.

Strang efforts were made to ensure comparable evaluations and rankings of all proposals.
Evaluation criteria included cost, relevant company experience, experience and qualifications of
staff, technical resources of each company, financial resources of each company, performance
history, project understanding and contracting suggestions. Numerous sub-criteria were
developed for each primary criteria issue. In the evaluations and rankings, cost was given



primary weight based on a net present value comparison of the proposed annual fees for each
year of the five year contract.

A six member evaluation team was assisted by an independent consulting team to manage the
procurement process and to assist in the evaluation of qualifications and cost proposals that

were submitted.

Results

In 1996, of all contracts put out to bid, the City won all but one contract. The price proposed by
CMUD's "in-house" team was substantially lower than the lowest private sector bid and predicted
approximately 30% savings over its prior year budget.

The City's in-house proposal included several approaches for reducing operating costs including
staff reductions, increased automation, and improved process control eguipment. A separate
cost center and special cost reporting requirements were set up to track the performance of the
City in meeting cost savings goals specified in the proposal for plant operation. Failure to meet
the cost savings would mean that the City's contract could be terminated and operation of the
plants would be offered again for privatization. Performance incentives were developed making
employee bonuses contingent on cost savings above the savings specified in the proposal. The
interview indicated that since 1996, the utility has saved about $9 million annually.

Keys to Success (i.e. efficiency and cost savings)

+ The five-year compeltition plan was driven by the departments. It is a “bottom-up”
approach that bypasses politically driven short-term decision making.

*

Employees were given time and resources to bid competitively.

*

The City realized that they didn't have to “reinvent the wheel.” “Tried and true” methods
of cost cutting and efficiency were examined and followed.

+ Financial incentive programs were implemented. “Gain sharing” is an incentive
program provided to City personnel if they win the contract. Under the “gain sharing”
pfan, employees ratably share 50% of each dollar saved from their department’s
budgeted bid. Some departments have enjoyed the financial success of “gain sharing”
and others have dealt with the dismay of bidding too competitively.

+ Open communications between the City and all potential bidders helps foster an
atmosphere of cooperation and fair competition.

+ An objective evaluation process that is fair for all bidders is essential to attract qualified

bidders and minimize the risk of legal challenges. An objective and quantified process

helps differentiate proposals.



+ A two-step procurement process, first for qualifications, and then for proposals can help
streamline the process, particularly if a large number of proposals are anticipated.
Qualifications submittals are easier and less expensive for firms to prepare, and
facilitate the City's job of initially screening out candidates to a short list. By soliciting
RFPs exclusively from the short list, the City's evaluation process will be accelerated.

+ The RFP should include a draft service agreement to further define the proposed scope
of services and responsibilities to be performed. The draft service agreement should be
comprehensive and explicit. The information in the draft service agreement will allow
bidders to develop specific recommendations for operating and maintaining the facility.
It will also provide a more consistent basis for comparing proposals and lead to fewer
problems in negotiating a final agreement.

+ Internal evaluation of indirect costs associated with the in-house proposal can be
complex. Guidelines for evaluating these costs will be important to ensure a level
playing field among all bidders.

+ Careful definitions of maintenance reguirements and specifications of costs to be
assumed by the contractor and by the City provide an important foundation for high
quality proposals. This will help parties to more clearly understand their respective cost
responsibilities. It will also assist the city in evaluating each proposal's cost-
effectiveness.

+ If a public entity is given the opportunity to propose on a competitive basis with private
sector providers, opportunities for significant cost savings are possible from both public

and private bidders.

Policy Issues

The most significant policy issue in the competition and procurement processes for the city was
to ensure an objective and fair evaluation of proposals, including the in-house municipal
proposal. The City was keenly aware that the process had to be equitable and entirely fair to all
bidders in order to attract qualified bidders and avoid possible legal challenges. The City was
circumspect to avoid treating the in-house municipal employee bidding team and its proposal

with preference.

Careful planning of the procurement process was also important. Issues included independence
and separation between the proposing team and the evaluation team. Detailed direct and
indirect municipal cost separation and allocation was important to assure all of the in-house
employee team's operating costs were included under the scope of operations identified in the
RFP.



Concerns about fairness and public perception required emphasis on equal treatment for all
competing parties throughout the process. Companies were strongly encouraged to provide
input and comments during the procurement process. A draft RFP was submitted to ail potential
bidders for review and comment including a draft service agreement with specific instructions on
how proposals were to be prepared and submitted. The issue of maintenance costs and bidder
cost responsibilities were clearly defined in the contract's requirements for corrective, preventive,

and predictive maintenance, including limits on maintenance costs for inclusion in the proposal.



Seattle
Design Build Operate

Background - Preparation for Competition
The City originally planned to follow the traditional approach in building water treatment facilities.
Based on pre-design work the City anticipated total costs of $156 million dollars.

The City eventually sought a DBO partnership. The rationale was based on the creation of an
environment to create a synergism of expertise and cost savings.

Results

Although the company is only & months into the build phase, the project has progressed on time
and budget. Use of the DBO (design-build-operate) process has derived an estimated $70
million dollars or 40% in cost savings for the City over a 25 year time frame.

Keys to Success {i.e. efficiency and cost savings)1
+ Close Relationship between designer and constructor, leading to:
— a more economical design;
— application of cost saving construction technigues;
-~ elimination of owner mediation to resolve disputes between the designer and
constructor; and
— purchase of critical components able to start prior to final design completion
+ Operational efficiencies, such as:
— highly automated facilities;
- bulk purchasing of supplies and material; and
— introduction of new technology by large operating firm, thereby driving down long-
term operating costs.

+ Incentives for the contractor to design and build a reliable facility

+ Competitive market savings, due to:

— keen international market interest

- qualified competitors wanting to establish a long-term market niche
+ Negotiation Process

— Clarity and detail of a draft agreement
— Risk posture/allocation

— Minimize amount of contingency in their prices

" http://www.ci.seattle. wa.us/util/dw/tolt/Projsum. htm



Indianapolis, IN

Operations & Maintenance Contract

Background - Preparation for Competition

In November of 1993, the City of indianapolis signed a 5 year public/private partnership for the
City’'s two wastewater treatment plants. Through a competitive bid process, the City fleshed out
the company that exceeded environmental thresholds while providing substantial potential

annual cost savings.

Results

The City has saved about $65 million in the last 5 years or 35% annually. In addition to the cost
savings and environmental compliance, the City has been very pleased with the increased
expertise gained from the company.

Keys to Success (i.e. efficiency, cost savings)
+ Contract administration:
— c¢an make or break a potentially successful long-term relationship. The City’s

Contract Administrator has been one who appeals to all parties.

+ Examination of all O&M costs by line item prior to entering the contract.
— Employees and equipment that perform tasks in multiple departments must have their
costs properly allocated prior to contract execution to avoid cross subsidization.

¢+ Negotiation with the union.

- The company promised that all employees would at least maintain their current salary
and title status. One hundred people were essentially cut from the workforce
overnight (320 to 215). Roughly half of the one hundred workers took severence
packages and the other half took new positions within the City.

+ Realization that the company is in the contract to make a profit
— The City monitors the quality of water and the maintenance system by performing
audits to verify the company is at least maintaining standards set forth within the
contract.



Franklin, OH

Sale

Background — Preparation for Competition

The City of Franklin was the largest provider of the wastewater treatment plant owned by the
Miami Conservancy District (MCD). MCD’s primary function is flood control, however they
financed the wastewater treatment plant because they had the ability to obtain grant funding for
the project. MCD never really wanted to get into the business, so they immediately contracted
operations and maintenance services to EOS Wheelabrator. In 1995 the asset was sold for
$6.85 million to U.S. Filter who also acquired EOS Wheelabrator.

Results
Employees remained constant because of the acquisition of EOS Wheelabrator. The City
continued to bill customers in the same fashion. Rates were cut by 28% with increases tied only
to inflationary adjustments.

Keys to Success

¢ Preparation of materials for the request for approval under 12803.

+ Federal Issues resolved:
— IRS Regulations pertaining tc municipal bond repayment
—  NPDES permit status
— Implementation of the Municipal Industrial Pretreatment Program

+ Local Issues resolved:
—  Contract negotiation
- Userrates
—  Valuation methodology selected for the plant repurchase at the end of the contract



Cranston, R.I.

Lease

Background
The City of Cranston made the decision in 798¢ to contract out the OM&M (operations
maintenance and management) of the secondary wastewater treatment facility to PSG

{Professional Services Group).

In 1996, the City decided to expand its public private partnership endeavors due to a higher level
of need for capital improvements. In March of 1997, the City executed a 25-year lease
transaction. The total lease arrangement is valued at $400 million. The lease agreement
includes repair and capital improvemenis to the plant and collection system, as well as satisfying
a consent decree to upgrade tc advanced treatment.

Results of Competition
The OM&M partnership reduced operation costs and significantly improved plant effiuent quality.
The City ultimately saved about $4 million over the life of the 5-year OM&M agreement.

The lease agreement was approved by the EPA under Executive Order 12803. The deal
included a $48 million concession fee and $74 million over the course of the 25-year contract.
These funds are being used to:

— repay a loan from the general fund to the sewer enterprise fund;

— eliminate the City budget deficit; and

— defease general obligation debt carried in the sewer fund.

Keys to Success
+ Since leases are included in E.O. 12803:
— The City had to obtain a federal construction grant deviation since they received EPA
grant funds to originally construct the facility.
— Prepare additional materials for EPA approval.
+ Conducted successful negotiations and maintained relationships with:
— unions (PSG originally guaranteed employment to all City staff for one year. Since the
lease agreement, staff has increased and union contracts renewed);
— ratepayers (Resolved concerns through open information and communication.)
— City Council (Prepared and clearly presented findings and recommendations on
competitive bids)



- regulatory agencies (under E.O. 12803 the City was prepared for approval with the
EPA)
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Comprehensive Listing of Texas Cities

with Contract Operations Agreements

Abbott

Aledo

Alice

Angleton
Arcola

Austin

Avinger
Bastrop

Bexar Met. Water District
Blum

Brushy Creek MUD
Bullard
Burkburnett
Bynum
Callisburg
Colmesneil
Corpus Christi*
Dallas

Del Rio

Donna

Elgin

Fort Worth
Frost

Freeport
Fulshear
Galveston
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* Considered, but did not implement a contract.

Georgetown
Gladewater
Goodrich
Grandview
Gregory
Harker Heights
Hillcrest Village
Hockley
Houston
Huntsville
Ingleside

ltaly

Lakeport

Katy
Kingwood
Lampasas
Leander
Lindsay
Malone
McAllen
Mercedes
Mertens
Nacogdoches
New Waverley
Odem

Orange
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Ore City
Palacios
Pampa
Panhandie
Pasadena
Portland
Rio Vista
Round Rock
Roxton

San Benito
San Marcos
Smithville
Stephenville
Tatum
Temple
Tomball
Tyler
Vernon
Waco
Weslaco
Westlake
Willow Park

Woodbranch Village

Woodcreek
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§2153.073 GOVERNMENT CODE
Title 10

(6) making recommendations to state agencies to simplify contract speciti-
cations and terms to increase the opportunities for small business partic-
ipation;

(7) working with state agencies to establish a statewide policy for increas-
ing the use of small businesses;

(8) assisting state agencies in seeking small businesses capable of supply-
ing goods and services that the agencies require;

(9) assisting state agencies in identifving and advising small businesses on
the tvpes of goods and services needed by the agencies; and

(10) assisting state agencies in increasing the volume of business placed
with small businesses.

Added by Acts 1993, 74th Leg.. ch. 41, § I, eff. Sept. 1, 1995.

Historical and Statutory Notes

Prior Laws: V.T.C.A., Government Code § 431.103.
Acts 1987, 70th Leg., ch. 374 8§ 1. Acts 993, 75rd Leg., ch. 906, § 1.16.
Vernon's Ann.Civ.St. art, +413(301), § 5.00%. Vernon's Ann.Civ.St. art. 901b, § 3.281.

Acts 1989, 7ist Leg., ch. 4.8 3.01.

§ 2155.074. State Business Daily; Notice Regarding Procurements Ex-
ceeding $25,000

Texr of section us added by Acts 1997, 75th Leg., ch. 508, §

(a) Except as provided by Subsection (n), this section applies to each state
agency making a procurement that will exceed 323,000 in value. withour regard
to the scurce of funds the agency will use for the procurement, including a
procurement that:

(1) is otherwise exempt from the commission’s purchasing authority or the
application cf this subtitle;

(2) is made under delegated purchasing authority:
(3) is related 1o a construction project; or
{4) is a procurement of professional or consulting services.

(b) In this section, "department” means the Texas Department of Com-
!
merce.

(c) The department cach business day shall produce and post a business daily
in an electronic format. The department shall post in the business daily
information as prescribed bv this section about each state agency procurement
that will exceed 323,000 in value. The department shall also post in the
business dailv other information relating to the business activity of the state
that the department considers to be of interest to the public.

(d) The department shall make the business dailv available on the Internet
through its information service known as the Texas Marketplace or through a
suitable successor information service that wiil make the information availabie
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on the Internet. The department and each state agency shall cooperate in
making the electronic business daily available.

{e} To accommodate businesses that do not have the technical means to
access the business dailv, governmental and nongovernmental entities such as
public libraries, chambers of commerce, trade associations, smail business
development centers, economic development departments of local govern-
ments, and state agencies may provide public access to the business dailv. A
governmental entity may recover the direct cost of providing the public access
only bv charging a fee for downloading procurement notices and bid or
proposal solicitation packages posted in the business dailv. A nongovernmen-
tal entity may use information posted in the business daily in providing a
service that is more than only the downloading of information from the
business daily, including a service by which appropriate bidders or offerors are
matched with information that is relevant to those bidders or offerors, and may
charge a lawful fee that the entity considers appropriate for the service.

() The department and other state agencies mav not charge a fee designed to
recover the cost of preparing and gathering the information that is published in
the business daily. These costs are considered part of a procuring agency's
responsibility to publicly inform potental bidders or offerors of its procurement
opportunities.

(z) A state agency shall post in the business daily either the entire bid or
proposal solicitation package or a notice that includes at a minimum the
following information for each procurement that the state agency will make
that is estimated to exceed 325,000 in value:

(1) a brief description of the goods or services to be procured and any
applicable state product or service codes for the goods and services:

(2) the last date on which bids, proposals, or other applicable expressions
of interest will be accepted;

-

(3) the estimated quantity of goods or services to be procured:

(4) if applicable, the previous price paid bv the state agency for the same
or similar zoods or services;

(3) the estimated date on which the goods or services to be precured will
be needed; and

(6) the name, business mailing address, and business telephone number of
the state agency emplovee a .person may contact to cbtain all necessary
information related to making a bid or proposal or other applicable expres-
sicn of interest for the procurement contract.

{h) The state agency shall continue to either:

(1) post notice of the procurement in accordance with Subsection (g) until
the iatest of 21 calendar days after the date the notice is first posted; the date
the state agency will no longer accept bids. proposals, or other applicable
expressions of interest for the procurement; or the date the state agency

decides not to make the procurement: or
)
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§2155.074 GOVERNMENT CODE
Title 10

(2) post the entire bid or propesal solicitation package in accordance with
Subsection (g) until the latest of 14 calendar days after the date the bid or
proposal solicitation package is first posted: the date the state agency will no
longer accepr bids, proposals, or other applicable expressions of interest for
the procurement; or the date the state agencv decides not tc make the
procurement.

(i) A state agency mayv not award the procurement contract and shall contin-
ue to accept bids or proposals or other applicable expressions of interest for the
procurement contract for at least 21 calendar days after the date the state
agency first posted notice of the precurement in accordance with Subsection
(g) or 14 calendar days after the date the state agency first posted the entire bid
or proposal solicitation package in accordance with Subsection (g). as applica-
ole. The minimum time for posting required by this subsection and Subsection
{(h} does not apply in an emerzency requiring the state agency to make the
procurement more quickly to prevent a hazard to life, health, safety, welfare, or
property or to avoid undue additional cost to the state.

(j) A contract or procurement award made by a state agency that violates the
applicable minimum time for posting required bv Subsections (h) and (i) is
void.

(k) Each state agency that will award a procurement contract estimated to
exceed $25,000 in value shall send to the department:

(1) the information the department requires for posting in the state busi-
ness daily under this section; and

(2) a notice when the procurement contract has been awarded or when the
state agency has decided to not make the procurement.

(/) The department may adopt rules, prescribe forms, and require informa-
tion to administer this section. The depariment shall send anv proposed rules
to the governor, Legislative Budgzet Soard, comprroller, state auditor, and
commission for review and comment. The department’s rules shall require
that each state agencv, to the extent feasible, shall directly and electronically
post its own notices or solicitation packages under Subsections (g) and (h).

(m) The requirements of this section are in addition to the requirements of
other law relating to the solicitation of bids, proposals, or expressions of
interest for a procurement by a state agency. This section does not affect
whether a state agency is required to award a procurement contract through
competitive bidding, competitive sealed proposals, er another method.

(n) This section does not apply to 2 state agency to which Section 31.2333 or
73.113, Educaticn Code, applies.

Added by Acts 1997, 75th Leg., ch. 308.§ [, eff. June 1. 1998.

! The Texas Department of Commerce is aboiished and its powers and duties are wansterred w0
the Texas Department of Economic Development. A reference in law to the Texas Department of
Commerce means the Texas Department of Economic Development. Acts [997. 73th Leg., ch.
1041, § 32(b).
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For text of section as added by Acts 1997, 75th Leg., ch. 1206, § 6, see
§ § 2155.074, post.

Historical and Statutory Notes

Sections 2 and 3 of Acts 1997, 75th Leg., ch.  this Act, apply only to a procurement contract
308 provide: awarded on or after July 1, 1998.

“Sec. 2. The minimum posting time require- “"Sec. 3. This Act takes effect June 1, 1998,
ment of Subsections (h) and (i), Section except that the Texas Department of Commerce
2153.074, Government Code, as added by this mav adopt rules, procedures, and forms and
Act, and the provisions of Subsection (j), Sec- make agreements necessary to administer this
tion 2153.074, Government Code, as added by  Act beginning September 1, 1997."

§ 2155.074. Best Value Standard for Purchase of Goods or Services
Text of section as added by Acts 1997, 75th Leg., ch. 1206, § 6

(a) For a purchase of goods and services under this chapter, each state
agency, including the commission, shall purchase goods and services that
provide the best value for the state.

(b) In determining the best value for the state, the purchase price and
whether the goods or services meet specifications are the most important
considerations. However, the commission or other state agencv may, subject
to Subsection (c) and Section 2155.073, consider other relevant factors, includ-
ing:

(1) installation costs:

(2) life cvcle costs;

(3) the quality and reliability of the goods and services;
{4) the delivery terms;

(5) indicators of probable vendor performance under the contract such as
past vendor performance, the vendor's financial resources and ability to
perform, the vendor's experience or demonstrated capability and responsibil-
itv, and the vendor’s ability to provide reliable maintenance agreements and
support;

(6) the cost of any emplovee training associated with a purchase;
(7) the effect of a purchase on agency productivity; and

(8) other factors relevant to determining the best value for the state in the
context of a particular purchase.

(c) A state agency shall consult with and receive approval from the commis-
sion before considering factors other than price and meeting specifications
when the agencv procures through competitive bidding goods or services with a
value that exceeds $100,000.

Added by Acts 1997, 73th Leg,, ch. 1206, § 6, etf. Sept. 1, 1997.

For text of section as added bv Acts 1997, 75th Leg., ch. 308, § 1, see
§ § 2135.074 ante.
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§ 2155.081. Vendor Advisory Committee

(a) The commission may establish a vendor advisory committee. The pur-
pose of the committee is to represent before the commission the vendor
community, to provide information to vendors, and to obtain vendor input on
state procurement practices.

(b) The committee is composed of emplovees from the commission and
vendors who have done business with the state who are invited by the commis-
sion to serve on the commirttee. The commission shall invite a cross-section of
the vendor community to serve on the committee, inviting both large and small
businesses and vendors who provide a variety of different goods and services to
the state. Article 6252-33, Revised Statutes, does not apply to the size or
composition of the committee. The commission shall set staggered terms for
the members of the committee.

(c)-The committee mav establish its own rules of operation but shall post
notice of and hold its meetings in accordance with Chapter 531.

Added by Acts 1997, 73th Leg., ch. 1206, § 6, eff. Sept. 1. 1997.

§ 2155.082. Providing Certain Purchasing Services on Fee-For-Service Ba-
sis

(a) The commission may provide open market purchasing services on a fee-
for-service basis for state agency purchases that are delegated to an agency
under Section 21335.131, 21535.132, 2133.133, or 2157.121 or that are exempted
from the purchasing authority of the commission. The commission shall set
the fees in an amount that recovers the commission’s costs in providing the
services.

(b) The commission shall publish a schedule of its fees for services that are
subject to this section. The schedule must include the commission's fees for:

{1) reviewing bid and contract documents for clarity, completeness, and
compliance with laws and rules;

(2) developing and transmitting invitations to bid:
(3) receiving and tabulating bids;

() evaluating and determining which bidder offers the best value to the
state;

(3) creating and transmitting purchase orders; and
(6) participating in agencies’ reguest for proposal processes.

Added bv Acts 1997, 75th Leg., ch. 1206, § 6, eff. Sept. 1, 1997.

[Sections 2153.083 to 2153.130 reserved for expansion]
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Ch. 2155 :

SUBCHAPTER C. DELEGATIONS OF AND EXCLUSIONS FROM
COMMISSION'S PURCHASING AUTHORITY AND CERTAIN
EXEMPTIONS FROM COMPETITIVE BIDDING

§ 2155.131. Delegation of Authority to State Agencies
The commission may delegate purchasing functions to a state agency,

Added by Acts 19953, 74th Leg., ch. 41, § 1, eff. Sept. 1, 1993,

Historical and Statutory Notes

Prior Laws: Acts 1987, 70th Leg., ch. 263, % L.
Acts 1979, 66th Leg., p. 1908, ch, 773, § 3.06. Vernon's Ann.Civ.St. art. 801b, § 3.06(b).

§ 2155.132. Purchases Less Than Specified Monetary Amount

(a) A state agency is delegated the authority to purchase goods and services if
the purchase does not exceed $15,000. If the commission determines that a
state agency has not followed the commission’s rules or the laws related to the
delegated purchases, the commission shall report its determination to the
governor, lieutenant governor, speaker of the house of representatives, and
Legislative Budget Board.

(b) The commission by rule mayv delegate to a state agency the authority to
purchase goods and services if the purchase exceeds $13,000 . In delegating
purchasing authority under this subsection or Section 2133.131, the commis-
sion shall consider factors relevant to a state agency's abilitv 1o perform
purchasing functions, including:

(1) the capabilities of the agency's purchasing stalf and the existence of
automated purchasing tools at the agency;

(2) the certification levels held by the agency's purchasing personnel;

(3) the results of the commission’s procurement review audils of an agen-
cv's purchasing practices; and

(4) whether the agency has adopted and pubtished pretest procedures
consistent with those of the commission as part of its purchasing rules.

(c) The commission shall monitor the purchasing practices of state agencies
that are making delegated purchases under Subsection (b) or Section 2133.131
to ensure that the certification levels of the agency’s purchasing personnel and
the quality of the agency's purchasing practices continue to warrant the amount
of delegated authority provided by the commission to the agency. The commis-
sion may revoke for cause all or part of the purchasing authoritv that the
commission delegated to a state agency. The commission shall adopr rules to
administer this subsection.

(d) The commission by rule:
(1) shall prescribe procedures for a delegated purchase; and

(2) shall prescribe procedures bv which agencies may use the comrnis-
sion’s services for delegated purchases, in accordance with Section 2135.082.
339
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(e} Competitive bidding, whether formal or informal, is not required for a
purchase by a state agency if the purchase does not exceed 32,000, or a greater
amount prescribed by commission rule.

(f) Goods purchased under this section mav not include:

(1) an item for which a contract has been awarded under the contract
purchase procedure, unless the quantity purchased is less than the minimum
quantity specified in the contract;

(2) an item required by statute to be purchased from a particular source;
or

(3) a scheduled item that has been designated for purchase by the commis-
sion.

(g) A large purchase may not be divided into small lot purchases to meet the
dollar limits prescribed by this section. The commission may not require that
unrelated purchases be combined into one purchase order to exceed the dollar
limits prescribed by this section.

(h) A state agencv making a purchase under this section for which competi-
tive bidding is required must:

(1) attemprt to obrtain at least three competitive bids from sources listed on
the master bidders list that normally offer for sale the goods being purchased; -
and

(2) comply with Subchapter E.'

Added by Acts 1993, 74th Leg., ch. 41. §
75th Leg., ch. 1206, § 7, eff. Sept. 1, 1997.

1, eff. Sept. 1, 1993, Amended by Acts 1997,
1 V.T.CA.. Government Code § 2153261 et seq.

Historical and Statutorv Notes

Acts 1997, 73th Leg.. ch. 1206, in subsec. (a.
inserted "'and services, substituted 313,000
for "$3.000", and substituted "If the commis-
sion determines that a state agency has not
followed the commission's rules or the laws
related to the delegated purchases, the commis-
sion shall report its determination to the gover-
nor, lieutenant governor, speaker of the house
of representatives, and Legislative Budger
Board.” tor "'The agencv may, however, use the
commission's services far those purchases.”; in
subsec. (b), inserted “and services”, substituted
“S13,0007 tor "$3,0007, and inserted “In dele-
gating purchasing authority under this subsec-
tion or Section 2133.131, the commission shall
consider factors relevant to a state agency's
abilitv to perform purchasing funcdouns, includ-
ing:”, and added subds. (1) to {4); added sub-
sec. (c); redesignated former subsec. (c) as sub-
sec, (d) substituted “prescribe procedures by
which agencies may use the commission’s ser-

3

vices tor delegated purchases, in accordance
with Section 2133.082" tor “may delegate to the
comptroller the commission’s authority under
Subchapter F to audit purchases and purchase
information if the purchases do not exceed 3300
or a greater amount prescribed by the commis-
sion”; redesignated former subsce. (d) as sub-
sec. (e), and substituted “$2,000" for “$1.0007;
redesignated former subsecs. (e) and (D) as sub-
secs, (B) and (g} respectively; redesignated sub-
sec. (g) as subsec, th), and in subd. (1} inserted
“listed on the master bidders list™.

Prior Laws:

Acis 1979, 66th Leg.. p. 1908, ¢h. 773, 3
Acts 1981, 67th Leg, p. 2263, ch. 346, 8
Acts 1989, 71st Leg., ch. 108, § L
Acts 1991, 72nd Leg., 2nd C.S., ch. 3, § 2.03
Vernon's Ann.Civ.St. art. 601b, § 3.03.

0

3.08.
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§ 2155.133. Delegation of Authority to Institution of Higher Education

(a) At the request of an institution of higher education or other agency of
higher education, the commission shall delegate to the institution or agency
authority to purchase goods and services for research projects from state funds
appropriated to the institution or agency for that purpose.

{b) An institution or agency acting under delegated authority shall follow the
commission’s monetary limits and procedures regarding competitive bidding in
the purchase of research goods and services. The institution or agency may
also.consider other factors in making purchases, including quality, reliability,
expected life span, and compatibility with existing equipment.

{c) In this section, “institution of higher education” and “other agencv of
higher education” have the meanings assigned by Section 61.003, Education
Code. :

Added by Acts 1993, 7dth Leg., ch. 41, § 1, eff. Sept. 1. 1995.

Historical and Statutory Notes

Prior Laws:
Acts 1987, 70th Leg., ch. 263, § 1.
Vernon's Ann.Civ.St. art. 601lb, § 3.06(a), (c).

§ 2135.134. Group Purchasing Programs

(a) An institution of higher education, as defined by Section 61.003, Edu-
cation Code, may purchase goods through a group purchasing program that
offers discount prices to institutions of higher education.

(b) The commission shall adopt rules that allow institutions of higher edu-
cation or state agencies to make purchases through group purchasing programs
except when the commission determines within a reasonable time after receiv-
ing notice of a particular purchase that costs more than $100.000 thar a better
value is available through the commission.

{c) The rules must provide for commission determination of compliance with
state laws and commission rules on purchasing from a historicallv underuti-
lized business.

(d) This section does not affect other authority granted to an institution of
higher education under this subtitle.

Added by Acts 1993, 74th Lexn., ch. 41, § 1, eff. Sept. 1. 1993, Amended by Acts 1997,
75th Leg., ch. 1200, § 8, eff. Sept. I, 1997,

Historical and Statutory Notes

Acrs [997, 75th Leg., ch. 1206, in subsec. {b).  Prior Laws:
substituted “institutions of higher education or an . <
state agencies to make purchases” for ‘pur- Acts 19?3' ’er_LCg"Ch' QS‘J" 3 If'
chases to be made”. and subsrituted “that costs Verron's Ann.Civ.St. art, 601b. § 3.061.
more than 3100.000" for “lower price .

1

144
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§ 2155.204. Local Government Purchasing Program

The commission’s provision of purchasing services for local governments is
governed by Subchapter D, Chapter 271, Local Government Code.'
Added by Acts 1993, 74th Leg., ch. 41, § 1, eff. Sept. [, 1993,

' V.T.C.A., Locai Government Code § 271.081 et seq.

[Sections 2133.205 to 2153.260 reserved for expansion]

SUBCHAPTER E. MASTER BIDDERS LIST

§ 2155.261. Applicability

This subchapter:

(1) applies to a purchase or other acquisition under this chapter or
Chapters 2136, 2157, and 2138 for which competitive bidding or competitive
sealed proposals are required:

(2) applies to a state agency that makes a purchase or other acguisition
under this chapter or Chapters 2156, 2137, and 21338, including the commis-
sion and an -agency that makes an acquisition under Section 2135.131 or
2155.133; and

(3) does not apply to a purchase or other acquisition made by the commis-
sion under Subchapter A, Chapter 2136.

Added by Acts 1995, 74th Leg., ch. 41, § [, eff. Sept. 1, 1993,

Historical and Statutory Notes

Prior Laws: Acts 1993, 73rd Leg.. ch. 634, § 13,
Acts 1991, 72nd Leg., 2nd C.8., ch. 3, § 2.05. Vernon's Ann.Clv.St. ant. 001b, § 3.101(al.

Cross Referencas

Purchases by state agencies less than specified monetary amount, sce V.T.C.\., Government Code
§ 2133.132.

§ 2155.262. Uniform Registration Form

(a) The commission shall develop a uniform registration form for applving to
do business with the commission or with another state agency.

(b) The commission and each state agency shall make the form available to
an applicant.

{c} The form must include an application for:

(1) certification as a historically underutilized business:
(2) a pavee identification number for use by the comptreller; and
(3) placement on the commission's master bidders list.

(d) A state agency shall submit to the cemmmission each uniform registration
form that it receives. The commission shall send to the comptroller a copv of
each uniform registration form.

Added by Acts 1993, 74th Leg., ch. 41, § [, eff. Sept. 1, 1993,
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Historical and Statutory Notes

Prior Laws: Vernon's Ann.Civ.St.. art. 601h. § 3.101(b),
Acts 1991, 72nd Leg., 2nd C.S., ch. 8, § 2.05. (c).
Acts 1993, 73rd Leg., ch. 684, § 18.

§ 2155.263. Commission to Maintain Centralized Master Bidders List

fa) The commission shall maintain a centralized master bidders list and
annually register on the list the name and address of each vendor that applies
for registration under rules adopted under this subchapter. The commission
may include other relevant vendor information on the [ist.

(b) The commission shall maintain the centralized master bidders list in a
manner that facilitates a state agency's solicitation of vendors that serve the
agency’'s geographic area.

(c) The centralized master bidders list shall be used for all available procure-
ment processes authorized by this subtitle and shall also be used to the fullest
extent possible by state agencies that make purchases exempt from the commis-
sion's purchasing authority.

Added by Acts 1995, T4th Leg., ch. 41, § |, eff. Sept. I, 1995. Amended bv Acts 1997,
75th Leg., ch. 1206, § 10, eff. Sept. 1, 1997.

Historical and Statutory Notes

Acts 1997, 75th Leg., ch. 1206, inserted “cen- Acts 1993, 75rd Leg.. ch. 684, § 18,
tralized” throughout the section; and added Vernon's Ann.Civ.St., art. od1b, § 3.101/d)
subsec. (c).

Prior Laws:

Acts 1991, 72nd Leg. 2nd C.S., ch. 8, § 2.05.

§ 2155.264. Agency Solicitation of Bids or Proposals for Acguisition Over
$13,000

A state agency that proposes to make a purchase or other acquisition that will
cost more than $15,000 shall solicit bids or proposals from each eligible vendor
on the master bidders list that serves the agency’s geographic region. A state
agency may also solicit bids or proposals through the use of on-line electronic
transmission or the electronic commerce network.

Added by Acts 1993, 74th Leg.. ch. 41, 3 1, eff. Sept. 1. 1993, Amended by Acts 1997,
73th Leg., ch. 494, 8 2, eff. Sept. 1, 1997.

Historical and Statutory Notes
Acts 1997, 73th Leg., cii. 494, added the last Acts 1993, 73rd Ley., ch. 684, § 13.
sentence. Vernon's Ann.Civ.St., art. 601b. § 3.101{d).

Prior Laws:
Acts 1991, 72nd Leg., 2nd C.S., ch. 8, § 2.05.
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§ 2155.265. Access to Master Bidders List

(a) The commission shall make the master bidders list available to each state
agency that makes a purchase or other acquisition to which this subchapter
applies.

(b) The commission shall make the list available either electronically or in
another form, depending on each state agency’s needs.

Added by Acts 1995, 74th Leg., ch. 41, § 1, eff. Sept. 1, 1993.

Historical and Statutory Notes

Prior Laws: Acts 1993, 73rd Leg., ch. 684, § 8.
Acts 1991, 72nd Leg., 2nd C.S,, ch. 8, § 2.05. Vernon's Ann.Civ.St., art. 601b, § 3.101(e).

§ 21355.266. Registration and Renewal Fee

{a) The commission may charge a person applving for registration on the
master bidders list a registration fee and may charge a registrant an annual
renewal fee in an amount designed to recover the commission's costs in:

(1) making and maintaining the master bidders list; and
(2) soliciting bids or proposals under this subchapter.

(b} The commission shall set the amount of the fees bv rule.

Added by Acts 1995, 74th Leg., ch. 41, § [, eff. Sept. 1, 19953.

Historical and Statutory Notes

Prior Laws: Acts [993, 73rd Leg., ch. 684, 8 13.
Acts 1991, 72nd Leg., 2nd C.S., ch. 8, § 2.05. Vernen's Ann.Civ.St., art, 601b. § 3.101(f.

§ 2155.267. Commission Rules and Procedures Regarding Master Bidders
List

(a) The commission shall adopt procedures for:
(1) making and maintaining the master bidders list; and
(2) removing an inactive vendor from the list.

(b} The commission shall establish by rule a vendor classification process
under which only a vendor able to make a bid or proposal on a particular
purchase or other acquisition may be solicited under this subchapter.

Added by Acts 1993, 74th Leg., ch. 41, § 1, eff. Sept. I, 1993,

Historical and Statutory Notes

Prior Laws: Vernon's Ann.Civ.St., am. 60ib, § 3.10l(g),
Acts 1991, 72nd Leg., 2nd C.S., ch. 3, § 2.05. th).
Acts 1993, 73rd Leg., ch. 684, § 18.
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8 2155.268. Use of State Agency Bidders List

(a) A state agency may maintain and use its own bidders list only if the
commission determines by rule that the agency has specialized needs that can
best be met through wmaintaining and using its own specialized bidders list.

(b) The commission by rule may prescribe the categories of purchases or
other acquisitions for which a state agency's specialized bidders list may be
used.

(c) A state agency may supplement the bidders list with its own list of
historically underutilized businesses if it determines that the supplementation

will increase the number of historically underutilized businesses that submit
bids.

(d) A state agency may purchase goods and services from a vendor who is
not on the bidders list if the purchase price does not exceed $5,000.

Added bv Acts 1993, 74th Leg., ch. 41, § I, eff. Sept. 1, 1995, Amended bv Acts 1997,
73th Leg., ch. 1206, § 11, eff. Sept. 1, 1997,

Historical and Statutory Notes
Acts 1997, 73th Leg., ch. 1206 added subsec. Acts 1993, 73rd Leg., ch. 684, 3 3.
(d). . Vernon's Ann.Civ.St., art. 6016, § 3,101

Prior Laws:
Acts 1991, 72nd Leg.. 2nd C.S,, ch. 8, § 2.05.

§ 2153.265. Waiver

The commission by rule may establish a process under which the require-
ment for soliciting bids or proposals froin eligible vendors on a bidders list may
be waived for an appropriate state agency or an appropriate purchase or other
acquisition under circumstances in which the requirement is not wurrunted.

Added by Acts 1993, 74th Legz., ch. 41, § 1, eff. Sepr. 1, 1993,
Historical and Statutory Notes

Prior Laws: Acts 1993, 73rd Leg., ch. 634, 8 i3,
Acts 1991, 72nd Leg.. 2nd C.S.. ch. 8. § 2.05. Vernon's Ann.Civ.St., art. 001b. 3 3.101{j).

§ 2133.270. Agency Assistance With Bidders List Issues
The commission may assist a state agency with issues relating to a bidders
list.
Added by Acts 19935, 74th Leg.. ch. 41, 8 1, eff. Sept. 1, 1995,
Historical and Statutory Notes

Prior Laws: Acts 1993, T3rd Leg., ch. 634.3 [d.
Acts 1991, 72nd Leg., 2nd C.85., ch. 8, § 2.05. Vernon's Ann.Civ.5t., art. 601b, 3 3. 101(j)

[Sections 2133.271 to 21533.320 reserved for expansion]
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Nod Ferndndez, VierChairman

William B. Madden, Chairman
Elaine M. Barrén, M.D., Member Crig D. Pedersen Jack Hunt, Member
Chasles L. Geren, Member Executive Adminitrator Wales H. Madden, Jr., Member

February 22, 1999

Mr. Jack E. Stowe, Jr.

President .

Reed-Stowe & Co., Inc.

1651 N. Collins Boulevard, Suite 115
Richardson, Texas 75080-3658

Re: Review Comments for Draft Report Submitted by Reed-Stowe & Co.
(Contractor), Inc., TWDB Contract No. 99-483-275, "Water Marketing Strategies”

Dear Mr. Stowe:

Staff members of the Texas Water Development Beard have completed a review of the
draft report under TWDE Caontract No. 99-483-275 as shown in the comments, the ,
report is unacceptable as written. The Contractor should'revise the report based on the
comments from the Executive Administrator shown in Attachment 1. The Contractor
~should then provide the Executive Administrator with the rewsed draft final report for
' further review.

Please contact Ms. Danna Stecher, the Board's Contract Manager, at (512) 936-0854 if
you have any questions about the Board's comments.

Sincerely,

Office of Planning

cc: - Danna Stecher, TWDB

Orr Mission
VARPFGM\d 948227 . . . . .
Provide lendership, tedmrmﬁm'uﬂ wnd financial assistance to suppore planning, conservation, and resporaible development of unter for Tou.
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URL Address: hap:/fwww.owdb.stte.rx.us  E-Mail Add ress: info@rwdb.stare.rx.us
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ATTACHMENT 1
TEXAS WATER DEVELOPMENT BOARD

REVIEW COMMENTS: REED-STOWE & COMPANY, INC.
Contract No. 99-483-275

The foillowing are Board Staff comments: |

The title of the report should be changed to "Market Strategies for Improved Service
by Water Utilities" since the report has little to do with "water marketlng“ as most
people think of the term.

The Executive Summary is mare like a brief introduction instead of a summary of the
report. The Executive Summary should summarize the complete report in a few
pages. Please redo the Executive Summary so it summarizes.the report from
beginning to end, in a few pages. The use of tables, charts and/or graphs in this
summary is highly recommended.

Please develop a list of acronyms that are used within the report (e.g., AWWA
=American Water Warks Association). The list of-acronyms shouid be. placed
rmmedlately after the Table of Contents.

~.

" There is.good mformahnn in the report; however, the good lnformatlon is sometimes
‘hard to find within the report. For example, in Chapter 1 on page 5, the four types of

competitive marketing strategies are listed and defined. A sentence could be added

“to page 5, such as the following: "The characteristics, benefits and risks of these

four competitive marketing strategies are discussed in more detail in Chapter 3."
Also on page 5, the page numbers to find these individual discussions couid be
added, such as, managed competition is discussed on page 14, contract operations
on page 17, etc. The whole report should be made more "user friendly”.

in Chapter 3, a comprehensive table and/or tables listing the benefits and risks of
the four competitive marketing strategies should be developed and presented in the

report.

The contractor should show advantages and disadvantages of each method of
water marketing. Although Chapter 3 lists "benefits and risks” of the methods, there
is no discussion or a comparative evaluation of the methods. The contractor needs
to extend the discussion to the required conclusions.

The contractor has an append‘ix showing examples of some brivatization, by sizg of
population in selected areas, but this is just a description of the "how" they privatize.
There are no lists anywhere in the report of "successful" efforts and why they are So.

WTWDBOZ\DIVVPLANWRPFGM\DRAFT\G8483275.0tr.2
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The contractor should at least set criteria for judging success (Iowering rates, better
service ratings, etc.) and then analyze the common reasons these exampies are
successful.

The contract requires the contractor to identify any desirable or necessary changes
to state and local statutes that wouid encourage voluntary privatization. The report
includes some discussion of IRS rules and other ad hoc topics, but does not include
such an identification of Texas statutes that apply in this area. This element of the
report is totally inadequate.

Pages 10-11 and 53-57 were reviewed by the Board's Legal staff for legal
sufficiency. The statements regarding federal and state laws are incorrect or
misleading. A court case is cited to tell us that emergency conditions are excluded
from the Government Code. We aren't toid what this has to do with cities, which are
governed by the Local Government Code. Rules have been confused with statutes
and the opinicns of unnamed sources are quoted extensively. Additionally, there
are too many sentences that carry misinformation or strange statements that seem
to have no point. An example is on page 10, paragraph two: "The EPA's
"Guidance" defined contractual agreements fees as "lease-type" agreements it up- .

front concession payments had been made to the city." The nature of the writings in

the report suggests that the. pages were neither produced nor checked by an
attorney, and the Board should in no way rely on the information in the report as
accurately identifying the legal considerations of prlvatlzatlon of public infrastructure.

Pages 10-11 and 53- 57 should be completely rewritten, with assistance from

~counsel.

In Chapter 4, there is much informaticn that is spread throughout the chapter.
Some of the information shouid be gathered together and presented in a summary
form that would make it easier for the reader to absorb. For example, page 37 has
"Reasons that Texas Cities use Privatization™; page 38 has "Impediments {o
Privatization Identified by Texas Cities"; page 39 has "Company Reasons for
Privatization™; and page 40 has "Impediments to Privatization identified by
Companies". These previous four lists shouid be summarized in a singie table
where the reader can easily make a comparative analysis. The contractor shouid
nat limit his revisions to the preceding example, but should consider summarizing
other information throughout the report in tables, charts and/or graphs.

Pgs. 1-2and 57 - What is the status of the "positive acquisition adjustment"?

Pg. 1 - IRS Procedure 97-13 did not reproduce completely, or a page is missing in
the draft.

Pg. 3 - What about involvement of octher agencies in providing infrastructure capital -

WTWDBO\DIV\PLAN\RPFGM\DRAFT\89483275.1tr.2

@oo4



USDA, HUD, EDA...

Pg. 4 - Discussion is limited to federal share of SRF. More important, what is the
total Texas SRF capital availabie.

Pg. 5 - definition of managed competition is unclear.

Pg. 8 - first para - couid we get a chart or table with ownership and customer
statistics?

Pg. 8 - last para - TWDB has been financing iocal water facilities since late 50's...

Pg. 10 - first para - please include this EPA position paper in the regulations
appendix.

Pgs. 10-11, 55-56 - 1t is suggested that this discussion about competitive bidding be
eliminated, and just use the solicitation process indicated on p. 69... Why wouid we
question the validity of soliciting bids or RFP's when the whole issue is competition?
If we seek to limit competition among private service providers, aren't we seeding
our same troubles?

Pg. 17 - Chariotte case study needs more detailing | in the appendix

Pg 21 - Stafﬁng should detail mdlwduals by name and their qualifications

Pg. 23- Address mtegratlon of such a contract into the owner’s financial statements

" and audit process.

Pg. 34 - Please provide the listing indicated in "Responses”.

Pg. §8, third paragraph does not make sense. The paragraph needs to be
rewritten.

The chart on page 58 needs clarification. The title of the chart is simply "Resuits of
Texas and national surveys”. Are the resuits for "competitive market strategies”, or
something eise? The left-hand side of the chart should be labeled to indicate the
identity of the numeric values that are presented in the chart. Is "O&M Contract” the
same as "Contract Operations"? If this chart is summarizing competitive market
strategies, what happened to "lease agreements"?

Chapter 6 (Recommendations) should include a discussion related to legislative or
reguiatory changes that might need to occur to support the research findings of the
study.

WTWDBO2\DIV\PLANRPFGM\ORAFT\98483275.1tr.2



| TEXAS WATER DEVELOPMENT BOARD

William B. Madden, Chairman . Noé Ferndndez, Vice-Chairman

Ehine M. Barrdn, M.D., Meméber Craig D. Pedersen - Jack Hunt, Member
"Charles L. Geren, Member Executive Administraror Wales H. Madden, Jr., Member
May 3, 1999 | RECEIVED
MaY 1 01999
Mr. Jack E. Stowe, Jr. BY:
President :

Reed-Stowe & Co., Inc.
1651 N. Collins Boulevard, Suite 115
Richardson, Texas 75080-3658

Re: Water Research Contract Between Reed-Stowe & Co. and the Texas
~ Water Development Board (Board), TWDB Contract No. 99-483-275,
Review Comments for Revised Draft Report "Market Strategies for
Improved Service by Water Utilities"

Dear-Mr. Stowe:

Staff members of the Board have completed a review of the revised draft report
under TWDB Contract No. 99-483-275. As stated in the above referenced
contract, Reed-Stowe & Company will consider incorporating comments from the
EXECUTIVE ADMINISTRATOR shown in Attachment 1 and other commentors
on the revised draft final report into a final report. Reed-Stowe & Company must
include a copy of the EXECUTIVE ADMINISTRATOR's comments in the final
report.

The Board looks forward to receiving one (1) unbound camera-ready original and
nine (9) bound double-sided copies of the Final Report on this planning project.
Please contact Ms. Danna Stecher, the Board's Contract Manager, at (512) 936-
0854 if you have any questions about the Board's comments.

Sincerely,

Zmy Kno’:es, Ph.D., PE.

Deputy Executive Administrator
Office of Planning

Cc: Danna Stecher, TWDB

) Cur Mision
Proviide leadership, technical services and  financial asistance to support plapning, conservation, and responsible development of waser for Texas.
P.O. Box 13231 ¢ 1700 N. Congress Avenuc * Austin, Texas 78711-3231
. m¥é@% 7847, o Jelefax (512) 475-2053 » 1-800- RELAY TX (for che hearing impaired)
V'\RPFGN-‘KEI' Aﬁéﬂ%ég Wwow.owdb. stace. o us + E-Mail Address: info@ewdb.state.ox.us
: € Printed on Recycled Pipua



P. 10

P. 32-3

P.72

P.4

P.5

P.8

P. 11

P. 12

P. 14

P. 16

ATTACHMENT 1
TEXAS WATER DEVELOPMENT BOARD

Review Comments: REED-STOWE & COMPANY
TWDB Contract No. 99-483-275

If the 7,000 privately owned utility information could not be confirmed with the
author, was it confirmed with TNRCC?

the discussion of financial benefits is not clear-headed. Because any federally
funded assets can be depreciated, does not mean they can be given away or
sold without reimbursement to EPA. All residual value of facilities must be
accounted for. This was part of the Board's comments on the first draft -
address the integration of a management or operating contract into the owner's
financial statements and audit process. The issue of any outstanding bonded
debt and its treatment in a sale of the utility must be more clearly stated. While
the debt may track the asset, there are many legal restrictions on such a
transfer. Also remember that if the asset is sold, so is the revenue production
attributed to that asset. While it is stated this "free(s) up municipal debt
capacity”, the accuracy of this statement is challenged.

- add audit to contract elements: the owner must have the right to audit records

of the contractor.

under Phase 4 Interviews, "page___" shouid be completed.

the table heading: "Recommended Contractual Terms" should be
"Recommended Contractual Elements". Other references to "terms” within
content shouid be changed to elements.

second paragraph, last line, "empower” should be changed to "yield",
"produce”, "generate" or something of that vein.

fourth paragraph, the reference in time "Prior to federal involvement, the Texas
Water Development Board hae-been (was) financing” is misleading. The
federal government was financing both local and regional water projects before
the Board was created; therefore, delete the phrase "Prior to federal
involvement”.

second paragraph, the State Revoiving Fund didn't exist untii 1987. Hence, it
didn’t assume more importance, it was created (PL 100-4) specifically to
phase-out construction grants in FY 1990.

fourth paragraph, third line, "it" should be "if".

first paragraph, second line, delete comma and add a colon after "four general
categories”.

sixth line, "I" should be "If".
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.32

.39
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. 56
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60
61
62

71

second paragraph, first line, "Specifiaclly" should be "Specifically".

second paragraph, fourth line, delete "the" between "key" and “advantages”.
first paragraph, second line, colon after "improvements" should be a period.
fourth line, the use of the word "defease" is strongly discouraged. It is a term of
"art” in the bond and security industry. Suggest the use of reduce, retire, or
refund, as appropriate. Other references to the term in context should be
changed appropriately.

last paragraph, "defeasement” should be replaced or deleted.

Table 9, some of the city names are wrong: "Georgecity" should probably be
"Georgetown", "Lampassas” is correctly spelled "Lampasas”, and "Huple" must
be an error since a city by that name does not exist in Texas.

Additionally, the city names under the section "Texas Cities" has Lampasas
spelled incorrectly, and the City of Huple is again listed. The city of Frost is
listed two times, and the city of "Coldspringmsneil" is an error and needs to be
corrected.

third paragraph, "the federal govemment passed” should be replaced with "the
President issued” or "President Bush issued”.

fourth paragraph, the discussion isn't clear how the EPA ruling impacts the
current situation. No construction grants have been awarded since 1990. The
awards were grants, not loans. Any grant award would have occurred already.

fifth paragraph, third line, is the use of the word "interest" meant to indicate
ownership? If so, a better word could have been utilized.

second paragraph, first line, "writer” should be "author”.

the third paragraph shouid be deleted. It adds nothing to the content of the
report.

the third paragraph, third line, a verb, such as "review", should be added after
"Each city shouid...".

fifth paragraph, fifth line, please comrect the formatting error.

last line, another formatting error, please place title of section on next page.
first paragraph, fifth line, add "by" between "commonly" and "cities".

first paragraph, first line, "experienced” should be "experiences”.

last paragraph, second line, "weighed" should be "weigh".



P.73 first line, sentence needs to be rewritten.

P.57 the writer cites a lawsuit Browning-Ferris, Inc. v. City o f Leon Valley et al as
precedent that competitive bids are not reguired under Texas statute. This is
not a true statement. The most that can be said is that at least one Texas court
found that the timely collection of garbage was a public health necessity and
that the garbage contract did not have to go through the delays of competitive
bidding. (In this case, the garbage coilector quit over a contract dispute and
garbage was stacking up).

There is no justification for reading into this case that water and wastewater
contracts (which are not even mentioned in the case) are excluded from
requirements for competitive bidding. If the writer wants to mention the case,
he should note that the case involved uncollected garbage and was a narrow
decision based on what the court regarded as an "emergency” situation. ltis
established law that emergencies are excluded from competitive bidding
requirements. It's just that while water and wastewater projects are sorely
needed, even crucial, they rarely meet the criteria of "emergency”, that is,
unexpected and posing a sudden threat to public health.

P.B84  The Chapter 6 discussion should include a brief discussion, similar to that on
page 4, that private legal counsel were interviewed to identify potential
statutory amendments to facilitate privatization and/or competition, and no
recommendations for changes to existing Texas statutes were offered by the
private legal counsel.

In the Section entitled “Case Studies”, first page of Charlotte study, second paragraph,
third line, "exorcise” should be "exercise".

Under the Section "Case Studies”, second page, sixth line from the bottom, "biding"
should be "bidding”.

Under the Section "Case Studies”, third page, first line, "qualications" shouid be
"gualifications”.




